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INVEST MILLIONS 
IN COMPANY STOCKS 


Not Only Iowa Business Men But 
Farmers Find Insurance Shares 
Attractive Buying 


MANY DES MOINES COMPANIES 








Hawkeye Writes $750,000 Premiums 
First Year; Globe National, 
Million in Re-Insurance 





(Special to The Eastern Underwriter) 

Des Moines, April 5.—It is reported 
that about $12,000,000 have been in- 
vested in stocks of new insurance com- 
panies in Iowa and Nebraska within a 
comparatively short space of time, and 
the success of some of these new com- 
panies has been surprising. So impor- 
tant has Des Moines grown as an in- 
surance center, and so popular have 
insurance stocks been as an investment, 
that this city is getting to be a second 
Hartford. Not the least interesting 
feature of the situation here is the 
growth of re-insurance. Local men say 
that it has not been nearly so difficult 
raising capital as it has been to get the 
underwriters for the new companies, 
but many insurance men have been 
drawn here to work in the Home Offices, 
while some good talent has been dis- 
covered with the result that Des Moines 
is training a school of underwriters of 
its own. 

Many Companies Re-Insured 

A number of years ago there were a 
g00d many substantial companies in 
Iowa, but the rate situation, as was true 
all over the country, was such that it 
became a difficult matter for them to 
exist inasmuch as most of them did not 
operate outside the State, so that 
gradually a number of these companies 
were absorbed by the Eastern com- 
panies by the way of re-insurance. It is 
true that the Eastern companies paid 
very high prices for the re-insurance, 
and the stockholders realized splendid- 
ly on their investment. At the same 
time, the companies absorbing them got 
agency plants which were very valuable 
and a good classification of business. 
About six years ago, the Iowa Na- 
tional Fire Insurance Company was 
started in this State with $500,000 cap- 
ital and an equal amount of surplus. It 
was organized by the former Auditor 
of State, John L. Bleakley, and its stock 
was disposed of to business men and 

(Continued on page 23) 
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NEIL PEARCE & CO. 


INCORPORATED 


INSURANCE 








BROKERS and AVERAGE ADJUSTERS 


ONE WALL STREET NEW YORK 


TELEPHONE R. N. M. M. PEARCE 
RECTOR 5870-5871 President 


CABLE ADDRESS 
“NEPEARCO” 


























COMMERCIAL UNION ASSURANCE CO. 


Limited of London 
United States Head Office 
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1867 The 1920 
EQUITABLE LIFE OF IOWA 





New Business Paid for 1919........ ivedued $ 57,328,209.86 
New Business Paid for 1918......... ree $ 29,996,822.32 

Go cccncdesnes ese Se $ 27,331,387.54 
Insurance in Force December 31, 1919...... $206,553,404.00 
Gain in One Year........ eT ee Te $ 46,935,312.89 


For Information Address 


HOME OFFICE DES MOINES 





AGENTS’ TESTIMONIAL 
TO T. A. BUCKNER 


Vice-President of New York Life Was 
With That Company Forty Years 
On April 7 


CELEBRATION MADE OF EVENT 





Began as Office Boy; Studied Insurance 
Thoroughly Before Entering Field; 
His Bulletins 


Although he does mot look it, Thomas 
A. Buckner, vice-president of the New 
York Life, has been with that company 
forty years. 

He started as an office boy, quickly 
grasped insurance details, went into 
the fleld as agent, became a super- 
visor of agencies, went to the Home 
Office, and eventually reached his pres- 
ent position. It is doubtful if there is 
any man in the life insurance business 
who is more popular with representa- 
tives of his own company than Mr. 
Puckner, who presides at the meetings 
of the New York Life clubs, and who 
has acted as personal guide and father 
confessor to a great number of field 


men, 
Has Had Contact With 100,000 Agents 

An estimate was recently made that 
more than 100,000 agents have passed 
under Mr. Buckner’s personal review 
during the four decades in which he 
has been associated with the New 
York Life. His knowledge of men tis 
phenomenal, his handling of intricate 
problems masterly, and his tact is ex- 
emplary. A Home Office representative 
ot the New York Life told a reporter 
for The Eastern Underwriter this week 
that during all the time he has been 
associated with Mr. Buckner, he has 
never seen him lose his temper, nor 
heard an agent of the company speak 
of him in anything but praise. His 
personal touch with agents has been 
firmly cemented by the inspirational 
literature which goes out to the agents 
once a week. He has braced up thou- 
sands of men, has given them a new 
viewpoint, has endeared them to their 
profession, while his little expressions 
of philosophy have frequently been 
used by other companies in their own 
publications; so much so, that the name 
Thomas A. Buckner is known in every 
agency office of the land. 

President Kingsley, the other officers, 
the field supervisors, the branch man- 
agers, and the field workers decided 
that the 40th anniversary date, which 
is April 7, should not pass without a 
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special tribute of recognition to Mr. 
Buckner. It was decided that there 
should be a Thomas A. Buckner testi- 
monial beginning February 1 and clos- 
ing at mid-night of March 31, and an 
allotment fer each department and each 
branch office was made, and the agents 
entered into the contest with great 
zest. A bulletin issued by the company 
on Monday of this week showed that 
$106,301,376 of new insurance was is- 
sued in March with over 30,000 appli- 
cations. At the start of the Buckner 
testimonial letters were sent out by 
officers of the company to the field. 





THOMAS A. BUCKNER 


On April 7 Mr. Buckner’s desk was 
piled high with telegrams of congratu- 
lation from the field. Shortly after 
May 15, fifteen agency directors and a 
great number of field men will come to 
New York to take part in special cere- 
monies for Vice-President Buckner. 
Some Buckner Philosophy 

Among Mr. Buckner’s writings which 
in printed form hang on the walls of 
many New York Life offices this one 
is characteristic: 

“I find in life that most affairs that 
require serious handling are distaste- 
ful. I have always believed that the 
successful man has the hardest battle 
with himself rather than with the oth- 
er fellow. To bring one’s self to a 
frame of mind and to the proper energy 
to accomplish things that require plain 
hard work continuously, is the same big 
battle that everyone has. When this 
battle is won for all time, then every- 
thing is easy.” 

Office Boy in Milwaukee 

Mr. Buckner began his insurance ex- 
perience in Milwaukee on April 7, 1880, 
in the office of his father, Walker Buck- 
ner, Sr., for many years head of the 
company’s affairs in that city. His first 
job was tying up packages and running 
errands. From the beginning, Mr. 
Buckner was a born insurance man, a 
student of his profession. In those 
days companies used a great many 
figures in comparisons and it was not 
long before young Buckner proved him- 
self an adept in making percentages 
and other comparisons, his work being 
of great value to the men in the ag- 
ency. He spent six years in the office 
before he made a contract with the 
company as an agent and when that 
contract was made and Mr. Buckner 
entered the field he had about as fine 
an understanding of life insurance 
principles as a new agent could have. 

As he left for Iowa with a rate book, 
his father gave him this parting advice: 
“Any man having the physical ability 
to obtain insurance can be insured, so 
it is your duty to find out how to in- 
sure people.” 

During his first year, Mr. Buckner 
wrote $200,000, most of the policies be- 
ing small, but one of them being for 
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desire and ideal. 





“The Oldest Company in America’’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the corner-stone 
of modern life insurance. The “contribution plan” of sur- 
plus distribution, used almost universally by American 
The Continuous Instalment policy, the basic 
form of all Life Income contracts. 


“Mutual Life’—known in every household. Unexcelled 
policies and service, notable financial strength, co-opera- 
tion with agencies. Life Insurance at its best!—the Agent’s 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 

















$10,000. Unlike most young agents, he 
did not make a practice of soliciting 
young men, but seemed to have suc- 
cess with those who were much older 
in years, which was accounted for by 
the fact that he instantly inspired con- 
fidence. 
Won Promotion Quickly 
After being an agent for three years, 


Mr. Buckner became superintendent of 
agents for Gilbert A. Smith at Sioux 
City, la. who was then general agent 
in lowa. Later he was made an agency 
director in Wichita, Kan., being the 
first agency director in the branch 
oflice system and receiving his appoint- 
ment from George W. Perkins. Later 
he was transferred to Kansas City as 








A GROWING COMPANY 
FOR 


GROWING MEN 


New Business Paid For... . . 


Increase in Insurance in Force. 


1918 1919 
.. $24,658,000 $37,200,000 
10,095,000 20,913,000 


Total Insurance in Force..... . 


179,410,731 200,323,731 





50 Union Square 








The Guardian Life Insurance 
Company of America 


‘* Established 1860 ”’ 


For a direct Agency connection address 
T. LOUIS HANSEN, Vice-President and Agency Manager 


New York, N. Y. 
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agency director there for a large ter- 
ritory and was afterwards made inspec- 
tor of agencies of the central depart- 
ment in Chicago, succeeding Mr. Per- 
kins. That was in 1892. In 1898 he 
Was made superintendent of agencies 
in the Home Office and then was elect- 
ed fourth vice-president. A year later, 
in 1900, he was made vice-president. 

Mr. Buckner was asked by The East- 
ern Underwriter this week to tell some- 
thing about the literature which he has 
sent out weekly and which has given 
inspiration to so many men. He said 
that in his early days he was very 
much interested in the literature that 
was being issued by the company. He 
made it a point to read all of it and at 
once saw its value. There were many 
articles that came to the agents on 
plans and the duty to insure. The com- 
pany got out an almanac and also a 
quarterly publication called “The News 
Letter.” In addition, Mr. Buckner read 
the statistics of all the life insurance 
companies and closely studied the New 
York insurance reports from 1860 down 
to 1880. This enabled him when in 
Milwaukee to study data and to analyze 
the reasons why some companies failed 
and others had gone ahead. He joined 
a Chautauqua circle when a very young 
man and took the four years’ course, 
his reading being mostly along lines 
of history, biography, English litera- 
ture, with some philosophy. As he had 
quit school when he was fifteen, he de- 
cided that it was imperative that he 
should gain all the knowledge he could. 

Why Bulletins Reach Agents on 

Monday 

His bulletins to agents have been go- 
ing out ever since he become fourth 
vice-president. They reach the agent 
oun Monday morning. His theory is 
that he should put at least one new 
idea into the hands or before the eyes 
ot every agent at least once a week. 
Thus, the ambitious, conscientious ag- 
ent has a good start for the week and 
it depends upon him whether he de- 
velops himself or not. 

Mr. Buckner believes that with the 
Same amount of energy, an agent can 
write two or three times the business 
now than he could five years ago and 
the average agent is doing this. Mr. 
Buckner does not believe that there is 
any alchemy or magic in making 
a success in life insurance. His esti- 
mate of winning success is simple. 
Many an honest man fails because he 
has no energy. Many an energetic man 
fails because he is not honest. Many 
an honest and energetic man fails be- 
cause he is not intelligent. To win, 
ore must have the three qualifications: 
Energy, honesty, intelligence. Physical 
appearance has little to do with writing 
life insurance, an exception being made, 
of course, in the fact that an agent 
should dress neatly and have tact and 
manners. 

One of Mr. Buckner’s traits is mod- 
esty. In speaking of the New York 
Life’s bulletins he told The Eastern 
Underwriter that recognition should be 
given to Grenville Howard, editor of 
the New York Life, for much valuable 
work in this connection. During the 
past few years Mr. Howard has written 
many of the bulletins. 





ENTERS THE UNITED STATES 

The Great West Life of Winnipeg, 
Man., has entered the United States, 
making its deposit in Michigan. T. Mil- 
ton Taylor, of Detroit, has been ap- 
pointed manager.. He was for eight 
years manager of the Great West at 
Ottawa and has been with the New 
York Life for nine years in Quebec. 





FIRE TWO MEMBERS 
The Minneapolis Association of Life 
Underwriters has terminated the mem- 
bership of two members because of 
violation of its part-time agency agree- 
ment. 





The Prudential admits new employes 
into groups with no restrictions as to 
age, and its conversion privilege is 
granted to any member of the group on 
terminating employment. 
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Growing Popularity 
of Disability Given 


FIDELITY MUTUAL EXPERIENCE 





More Than 59 Per Cent. of Its 1919 
Business Contained Such 
Provisions 





Credit for the first life insurance pol- 
icy containing a provision against total 
and permanent disability is given to 
the Fidelity Mutual Life. This was on 
October 16, 1896. On February 10, 1904, 
the Fidelity Mutual issued a policy con- 
taining a double death benefit feature. 
A year ago the Company announced 
that it would apply the double indem- 
nity to the disability provision. 

Last year’s experience of the Fidelity 
Mutual will interest students of the 
disability provisions, Of the $34,125,- 
474 of paid business put on its books 
in 1919, 59.6 per cent contained either 
the disability provision or both the 
disability and double benefit provisions. 
In other words, more than half the new 
lives insured last year have the addi- 
tional protection against total and per- 
manent disability. The exact figures 
are: 


0: eee 32.9 
With disability and double benefits 26.7 


Pe res re 59.6 

Without disability .............. 40.4 

The following table, showing percent- 

age distribution of disability writings 

among the various plans, is very sig- 

nificant: 

Total 

With Without 

Dis- Double Dis- Dis- 

ability Benefits ability ability 

Income for Life... 44% 44% 88% 12% 


Limited Pay Life. ..42% 19% 61% 39% 
Endowments .......-297% 16% 45% 55% 
Ordinary Life .......18% 13% 31% 67% 


The preponderance of the disability 
and double benefit provisions issued as 
part of the “Income for Life” plan ap- 
pears more striking when it is remem- 
bered that about 43 per cent of the 
entire 1919 paid business was upon 
that plan. From this it is natural to 
conclude that the disability features 
have a greater attraction to the buyers 
of life insurance when presentation is 
made in connection with a strong in- 
come appeal. These features fit so 
nicely into the scheme of the “Income 
for Life” contract that, when properly 
presented, the chances are that the 
buyer will want the policy in its com- 
plete form. The man bent on living 
to draw a monthly income for life 
doesn’t want to let the possibility of 
total and permanent disability spoil 
the picture. 


RHODES ON WESTERN TRIP 








General Agent of Berkshire Life Mak- 
ing Addresses at Company 
Meetings 





F. H. Rhodes, general agent of the 
Berkshire Life, is in the West attend- 
ing general agency meetings of that 
Company, and has been making several 
addresses. 





GOLD-STABECK ADVERTISING 
_The Minneapolis Association of Life 
Underwriters has objected to the ad- 
vertising of the Gold-Stabeck Co., call- 
ing it unethical, and has received ac- 
knowledgement of that Company that 
its Offenses will not be repeated. 





MISS AYRES IN THIS FIELD 


— Eleanore S. Ayres, formerly of 
4 € women’s department of the Provi- 
ent Life & Trust in Pittsburgh, is now 
with the New York office of the Com- 
pany. She is a Carnegie Tech insur- 
ance school graduate. 
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of America 





HOME OFFICE 
Newark, N. J. 


FORREST F. DRYDEN 
President 


Incorporated Under the Laws of the State of New Jersey 




















Special Meeting To 
Act on Part-Timers 





FELL CIRCULATES RESOLUTION 





Wants Agents and Association On 
Record Endorsing “Compensation 
to Follow Service Only” 


T. R. Fell, manager in New York of 
the Massachusetts Mutual is circulat- 
ing among New York City agents for 
signature a resolution which will be 
presented to the Life Underwriters’ As- 
sociation of New York for adoption, and 
which is aimed at the elimination of 
those brokers and part-time men who 
do not regularly “hold themselves out 
to be” life insurance agents. The docu- 
ment being signed asks that a special 
meeting of the association be called to 
consider the resolution, which follows: 

“Whereas, this association is an asso- 
ciation of full time agents and one of 
its objects should be to make the busi- 
ness of selling life insurance more at- 
tractive, and 

“Whereas, the payment of commis- 
sions to those who are not entitled to 
them is demoralizing to the agent as 
Well as unnecessarily expensive to the 
policyholder, 

“Therefore, Be It Resolved, that we 
recommend to our members and to all 
persons engaged in the life insurance 
business in this city that the following 
rule for the payment of commissions 
be followed ‘Compensation should fol 
low service only; no service, no com- 
pensation, and that no license should 
be obtained for those who do not give 
a reasonable assurance that they wish 
to perform a service in creating a de- 
sire for life insurance and that they 
will regularly devote a part of their 
time to the work of placing life insur- 
ance; in other words, no license to be 
obtained for the ‘one’ or ‘two’ case 
broker or part time man, and 

“Be It Further Resolved, that we 
especially condemn the practice of giv- 
ing rates and sample policies to such 
outside brokers or part time men who 
actually say that they wish the informa- 
tion to upset business which has al- 
ready been examined for some other 
Company, and we further state that in 
our opinion managers who accept busi- 
ness from brokers who do not regularly 
hold themselves out to be life insurance 
agents should be required to make in- 
quiry and satisfy themselves that such 
brokers are not interfering with busi- 
ness already in process of being 
placed.” 

In a letter to the fraternity Mr. Fell 
says that he wants the names of all 
the members of the local association he 
can get as “we have no means of know- 
ing who the members of the association 
are except by inquiring of different 
agents.” 

“You may want to know how we are 
going to enforce the resolution after 
it has been adopted,” he continued. 
“At the proper time we are going to 
ask the companies to discuss that with 
us.” 

Mr. Fell also said he wanted to have 
industrial offices canvassed with the 
resolution. 


New Travelers Groups 

The Travelers announces that it has 
placed group insurance on 100 employes 
of the Pittsburgh Testing Laboratories. 
The insurance will go into effect in six 
months. Temporary employes will not 
benefit by the insurance. Employes 
receiving a salary of $2,500 or less will 
receive as insurance 50 per cent of one 
year’s salary, and 10 per cent for each 
year of service up to a maximum of 
ten years. Employes receiving over 
$2,500 are insured for 30 per cent for 
one year’s salary and 5 per cent for 
each year service up to a maximum of 
ten years. No employe is to receive 
more than $3,000 insurance. 
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Largest Life Insurance Business in the World 








METROPOLITAN 
LIFE INSURANCE CoMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


HALEY FISKE, President FREDERICK H. ECKER, Vice-President 


Total Amount of Outstanding Insurance....................... $5,343,652,434 


Larger than that of any other Company in the World. 








Ordinary (annual premium) Life Insurance paid for in 1919.... $910,091,087 


More than has ever been placed in one year by any Company in the World. 


Industrial (weekly premium) Insurance paid for in 1919........ $508,590,405 


More than has ever been placed in one year by any Company in the World. 


Total Insurance placed and paid for in 1919................... $1,418,681,492 


The largest amount ever placed in one year by any Company in the World. 


Gain in Insurance in Force in 1919. ................ 00.000 00 eee $914,140,618 


More than ever has been gained in one year by any Company tn the World. 








Number of Policies in Force December 31, 1919............... 21,770,671 


Larger than that of any other Company in America. 





Gain in Number of Outstanding Policies....................... 1,986,410 } | 
Larger than any Company in the World has ever gained in one year. i] 
Ie nasntsnnnaneniivedaseinusiannssntxadeludnnedaiun $864,821,824.55 t 
Increase in Assets during 1919.........................0000. $89,367,126.27 | 
Larger than that of any other Company in the World. 

! 

ED Sesccngncynanivadwatenpeesucrenssanieeesesannaien $835,736,487.38 1 | 
i aac tA i a ace lata as paid kK RAS ROS EWM AAA $29,085,337.17 . 
Number of Claims paid in 1919. ................ ccc cece ceeees 289,125 i 
Averaging one policy paid for every 30 seconds of each business day of 8 hours. 

Amount paid to Policy-holders in 1919....................... $73,581,759.91 | | 


Payment of claims averaged $505.93 a minute of each business day of 8 hours. 


Metropolitan Nurses made 1,300,883 visits free of charge to 256,000 sick Indus- | 
trial Policy-holders. : 
Metropolitan men distributed over Twelve Millions of pieces of literature on | 

health— 
Bringing the total distribution to over 200,000,000. 


Reduction in general mortality at ages 1 to 74 in 8 years 17.9 per cent. | 
Typhoid reduction, 69 per cent.; Tuberculosis, over 33 per cent.; Heart | 

disease, over 23 per cent.; Bright's disease, over 25 per cent.; Infectious | 

diseases of children, over 46 per cent. | 


In general reduction and in each case of disease, this is far greater than that shown by statistics of the 
Registration Area of the United States | 


Death Rate for 1919 lowest in History of Company. 
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Founded 1865 


The Provident Life and rust Company 


Pennsylvania 


The Long Endowment of the Provident is peculiarly 
adapted for the creation of a cash fund to meet Estate Taxes. 
The interest on the proceeds after maturity swells the in- 
sured’s income until death, when the cash is immediately 








THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 
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WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 








New Jersey’s New 
Valuation Law 


TEXT OF PILGRIM MEASURE 
Governor Signs Bill Which Will Permit 
Preliminary Term Companies to 


Enter State 





The Senator Pilgrim valuation bill, 
which was endorsed by the New Jersey 
companies, and which will permit pre- 
liminary term companies to enter that 

state, has been signed by the Governor. 
Its text follows: 

Be it enacted by the Senate and 
General Assembly of the State of New 
Jersey: 

1. Section four of the act of which 
this act is amendatory be and the same 
is hereby amended so that it shall read 
as follows: 

4. Section twenty-four of the act to 
which this is an amendment is hereby 
amended so that it shall read as fol- 
lows: 

24. The Commissioner of Banking 
and Insurance shall annually make or 
cause to be made valuations of all out- 
standing policies of every life insur- 
ance company doing business in this 
State. All valuations made by him or 
by his authority shall be upon the net 
premium basis, or such modification 
thereof as hereinafter expressly pro- 
vided, and all policies issued prior to 
January 1, 1901, shall be valued accord- 
ing to the Actuaries’ table of mortality, 
with compound interest at the rate of 
4 per centum per annum, except in 
cases where any life insurance com- 
pany may elect or shall have elected 
to have such policies or any class there- 
of valued according to the American 
experience table of mortality with 
compound interest at the rate of either 
three or three and one-half per centum 
per annum; and all policies issued on 
or after said first day of January, 1901, 
shall be valued according to the Amer- 
ican experience table of mortality, with 
compound interest at the rate of three 
and one-half per centum per annum; 
except in cases where any life insur- 
ance company may elect or shall have 
elected to have such policies, or any 
class thereof valued according to the 
American experience table of mortality 
with compound interest at the rate of 


three per centum per annum. The 
Commissioner of Banking and _ Insur- 
ance may vary the standards of inter- 
est and mortality in the case of annu- 
ities and industrial policies and of in- 
valid lives and other extra hazards. 
When the actual premium charged for 
an insurance policy is less than the 
net premium for such insurance, com- 
puted according to the table of mor- 
tality and rate of interest prescribed 
herein, the value of such policy shall 
be increased by the value of an annu- 
ity, the amount of which shall equal 
the difference between such premiums, 
and the term of whicn in years shall 
equal the number of future annual pay- 
ments receivable on such insurance 
after the date of valuation. 

Policies, other than industrial poli- 
cies issued by companies doing busi- 
ness in this State may provide for not 
more than one year preliminary term 
insurance by incorporating in the pro- 
vision thereof specifying the premium 
consideration to be received, a clause 
plainly showing that the first year’s 
insurance or a part thereof under such 
policies is term insurance, purchased 
by the whole or a part of the premium 
to be received during the first policy 
year. 

If the premium charged for such pre 
liminary term insurance under any lim- 
ited payment life or endowment policy 
now in force, or hereafter to be issued, 
exceeds that charged at the same time 
for like insurance under a twenty pay- 
ment life preliminary term policy of 
the same company, issued at the same 
age, the reserve thereon at the end of 
any year, including the first, shall not 
be less than the reserve on a twenty 
payment life preliminary term policy, 
issued in the same year and at the 
same age, together with an amount 
which shall be equivalent to the ac- 
cumulation of a net level premium suffi- 
cient to provide for a pure endowment 
at the end of twenty years from the 
date of the policy or at the end of the 
premium payment period, if earlier, 
equal to the difference between the 
value at the end of such time of 
such twenty payment life preliminary 
term policy and the full reserve at 
such time of a corresponding limited 
payment life or endowment policy, is- 
sued at the same age, which does not 
provide for preliminary term insurance. 
After twenty years from the date of 
such limited payment life or endow- 








ment policy, or after the end of the 
premium payment period, if earlier, the 
reserve held shall be equal to that of 
a similar policy, issued at the same 
age, which does not provide for pre- 
liminary term insurance. 

If the premium charged for such pre- 
liminary term insurance under any pol- 
icy issued prior to the first day of Jan- 
uary, 1920, does not exceed that 
charged at the same time for like in- 
surance under a twenty payment life 
preliminary term policy of the same 
company, issued at the same age, such 
policy may be valued according to its 
terms, on the mortality and interest 
bases herein provided. 

If the premium charged for such pre- 
liminary term insurance under any 
policy issued on or after the first day 
of January, 1920, is in excess of one 
hundred and fifty per centum of the net 
premium therefor, computed according 
to the table of mortality and the rate 
of interest adopted by the company, as 
herein provided and is less than that 
charged at the same time for like in- 
surance under a twenty payment life 
preliminary term policy of the same 
company, issued at the same age, the 
reserve on such policy at the end of 
any year, including the first shall be 
increased by an amount which shall be 
equivalent to the accumulation of a net 
level premium sufficient to provide for 
a pure endowment at the end of the 
twentieth year, equal to the difference 
at such time between the value of such 
preliminary term policy and the full 
reserve of a similar policy, issued at 
the same age, which does not provide 
for preliminary term insurance, There- 
after the reserve held shall be equal 
to that of a similar policy, issued at the 
same age, which does not provide for 
preliminary term insurance, 

The Commissioner of Banking and 
Insurance may accept the valuation of 
the department of insurance of any 
other State or country when made upon 
«a specified basis or bases, according to 
Which the reserves would be at least 
as large as if they had been computed 
upon the basis or bases herein pre- 
scribed, if the insurance officer of such 
State or country accepts as sufficient 
and valid for all legal purposes the cer 
tificate of valuation of the Commis- 
sioner of Banking and Insurance of this 
State, when such certificate states the 
valuation to have been made in a speci- 


fied manner according to which the re- 


serves would be at least as large as if 
they had been computed in the manner 
prescribed by the law of such State or 
country; or if the insurance officer of 
such State or country, by express re- 
quirement of law, shall have made 
yearly for not less than thirty years 
past valuations of the policies of all 
companies issuing or delivering policies 
therein. 

A life insurance company shall not 
abandon the standard of valuation 
adopted for any outstanding policies 
without the written consent of the Com- 
missioner of Banking and Insurance, iff 
the reserve, calculated by the proposed 
standard, is less than the reserve cal- 
culated by the standard which is to be 
abandoned. 

2. This act shall take effect imme- 
diately. 


THE NEW YORK BILL 


How Valuation Section is Changed By 
Towner Measure; Follows IIli- 
nois Standard 


The Senator Towner bill, amending 
the insurance law in relation to the 
valuation of policies, makes’ these 
changes in the law which are in black 
face: 

84. Valuation of policies. The super- 
intendent of insurance shall annually 
make valuations of all outstanding poll- 
cies, additions thereto, unpaid divi- 
dends, and all other obligations of 
every life insurance corporation doing 
business in this state. All valuations 
made by him or by his authority shall 
be made upon the net premium basis. 
The legal minimum standard for con- 
tracts issued before the first day of 
January, nineteen hundred and one, 
shall be the actuaries’ or combined ex 
perience table of mortality with inter- 
est at four per centum per annum, and 
for contracts issued on or after said 
day shall be the American experience 
table of mortality with interest at 
three and one-half per centum per an 
num; provided that the legal minimum 
valuation of all contracts issued on or 
after the first day of January, nineteen 
hundred and seven, shall be either in 
accordance with their terms by the 
modified preliminary term method 
hereinafter described, or in accordance 
with the select and ultimate method 
[. and] on the basis that the rate of 








over the amount delivered in 1918. 


enthusiastic advertisers. 


The Best Evidence of Efficient Service 


During 1919 the representatives of the Massachusetts Mutual deliv- 
ered policies aggregating $131,103,768—an increase of more than 100% 
Of this over 35% was upon the lives 
of persons already insured in the Company. 
premium-paying insurance in force was surrendered and only slightly 
more than 1% was allowed to lapse. 
that the faithful and efficient service of the Massachusetts Mutual is 
appreciated by its policyholders, who are its staunchest friends and most 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


Less than 1% of the total 


There could be no better evidence 




















In 1919 | 
44 General Agencies paid for 
$88,000,000 


Standard Business 


Dividend Scale Maintained, Surplus Increased 





New England Mutual Life Insurance Co. 


Boston, Mass. 
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mortality during the first five years 
after the issuance of said contracts re- 
spectively shall be calculated accord- 
ing to the following percentages of the 
rates shown by the American experl- 
ence table of mortality to wit, first in- 
surance year fifty per centum thereof, 
second insurance year sixty-five per 
centum thereof, third insurance year 
seventy-five per centum thereof, fourth 
insurance year eighty-five per-centum 
thereof, and fifth insurance year ninety- 
five per centum thereof. Policies may 
provide for not more than one year 
preliminary term insurance by Incor- 
porating in the provision thereof speci- 
fying the premium consideration to be 
received a clause plainly showing that 
the first year’s insurance under such 
policies is term insurance, purchased 
by the whole or a part of the premium 
to be received during the first policy 
year, and such policies may be valued 
on the basis of the mortality tables and 
interest rates above prescribed by the 
preliminary term plan, modified as fol- 
lows: If the premium charged for term 
insurance under a limited payment life 
preliminary term policy providing for 
the payment of all premiums thereon 
in less than twenty years from the date 
of the policy, or under an endow- 
ment preliminary term policy, exceeds 
that charged for like insurance under 
twenty payment life preliminary term 
policies of the same company, the re- 
serve thereon at the end of any year, 
including the first, shall not be less 
than the reserve on a twenty payment 
life preliminary term policy issued in 
the same year and at the same age, 
together with an amount which shall 
be equivalent to the accumulation of a 
net level! premium sufficient to provide 
for a pure endowment at the end of 
the premium paying period equal to the 
difference between the value at the 
end of such period of such a twenty 
payment life preliminary term policy 
and the full reserve at such time of 
such a limited payment life or endow- 
ment policy. The premium paying 
period is the period during which pre- 
miums are concurrently payable under 
such twenty payment life preliminary 
term policy and such limited payment 
life or endowment policy. 





c. J. EDWARDS ANNIVERSARY 





New Women Members of Agency 
Among Talkers; Group Insurance 
For Agency Force 





The members of the Equitable Agen- 
cy Clubs associated with the Charles 
Jerome Edwards Agencies in New York 
and Brooklyn were entertained by Man- 
ager Edwards at the Brooklyn Club on 
Thursday of last week. 

The occasion was also a celebration 
of Mr. Edwards’ thirty-four years of 
service with the Equitable. 

Mr. Edwards reported that the busi- 
ness of the agency so far this year 
showed an increase of 75 per cent. In 
March the agency paid for $1,955,000 of 
new business and $4,300,000 for the 
first three months of the year. 

Ray D. Murphy, associate actuary of 
the Equitable, and Otto W. Kleppe, ag- 
ency secretary, were guests as were 
also Col. Henry J. Powell, of Louisville 
and Edward A. Woods, of Pittsburgh. 

New members of the agency present 
were Eugene C. Magnus, Louis Schloes- 


ser, Jr. Miss Marion Ducey, Miss Con- 
stance Woodward, Mrs. Marion Jaco- 
bus and Edward B. Edelstein, all of 
whom are candidates for membership 
in the Agency Clubs which already 


have forty-four members. 

William F. Reilly, a veteran of the 
Society, who recently placed the larg- 
est annuity ever written in the amount 
of $1,000,000, was also present and was 
the object of much interest and con- 
eratulations on his remarkable achieve- 
ment, 

Not the least interesting feature of 
the evening was the presentation by 
Mr. Edwards of policies of group insur- 
ance to each of the agents present. 


REAL SATISFACTION 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Coinpany in New 
York City forms the happiest combination imagin- 


able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 


by calling ut 


220 BROADWAY 














HORNER FOR HOOVER 

Editor The Eastern Underwriter: 
It does seem that in these times the life 
insurance men, ramifying as they do to 
every part of the country, can be far 
more potent in steering the country in- 
to sane economic and industrial poli- 
cies, providing they will concentrate 
upon some presidential candidate who, 
if elected, would measure up to the re- 
quirements, and not one who would be 
merely the result of machine politics. 

The nation-wide and world-wide polit- 
ical unrest and a somewhat chaotic 
condition of business institutions as a 
war aftermath require, in these United 
States the next few years to come, 
more than a mere theoretical leader as 
President. The times absolutely de- 
mand a man who has practical ideals 
backed up by great administrative 
capacity. Of course, as a political ex- 
pediency, he must be a man also who 
touches the heart throbs of the people 

in other words, who has been or can 
be adequately “publicized”. 

A most thorough analysis of candi- 
dates leads to the conclusion that Her- 
bert Hoover should be elected Presi- 
dent of these United States. He 
possesses to a remarkable degree in- 
tellectual capacity and poise. He has 
proved beyond question his adminis- 
trative ability. His engineering train- 
ing, experience and conduct of large 
business affairs would make him a 
leader, who, himself, would have a pre- 
conceived idea in his own mind of how 
to work out great business problems, 
and which knowledge and experience 
would the more impel—and enable— 
him to select a cabinet made up of men 
who, like himseif, would possess capac- 
ity for business administration rather 
than those called to the positions for 
political reasons, 


Life insurance men can only be po- 
tent in getting real results for the en- 
tire body politic in the coming election 
by unifying their action political-wise, 
and there is no man who Its seeking the 
office or who is put forward by his 
friends, as is the case of Mr. Hoover, 
who measures up to so high a standard 
in so many ways to meet the unusual 
exigencies of the times. 

Hconomic and industrial sanity 
backed by administrative capacity and 
not dogmatic party creeds or “favorite 
sons” should dominate the oncoming 
conventions and election. 

Mr. Hoover has not, very properly, 
become an avowed candidate for this 
very exalted office, which should seek 
the man. Therefore, the only manner 
in which he can be drafted to make the 
run is for his friends to make the call 
unmistakable by forming Hoover Clubs 
in every part of the country. 

Mr. Hoover’s nomination should not 
go by default because of lack of atten- 
tion or energizing force over the coun- 
try by those who are favorable to him. 


WARREN M. HORNER. 


Phone 6080 Cortlandt 
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HOME LIFE | 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL 
President 





The 60th Annual statement 
shows admitted assets of 
$37,780,735 and the Insur- 
ance in Force $185,755,819,— 
a gain for the year 1919 of 
over $27,000,000. The Insur- 
ance effected during the year 
was over $40,000,000, or 63% 
more than in the previous 
year. The amount paid to 
policyholders during the year 
was over $4,388,000. 





For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 








EXCLUSIVE 
WORKING RIGHTS 
And 
STRONG HELPING 
PLAN 














in a rich and prosperous 
district, are available to a 
life 


who is a salesman, as a 


insurance salesman, 


representative of a strong 


mutual company— 


One of America’s Greatest 


Write XYZ Care of this paper 























Build Your Own Business 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
Organized 1850 





GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
PWILL PAY THEM WELL 

















THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworth 
‘ by corresponding with 


W. 8S. WELD, Superintendent of Agencies 


Life Agents may be benefitted 














ji 8 














April 9, 1920 


THE EASTERN 


UNDERWRITER 





Labor Union Won 
Over to Group Idea 


HOW LARGE LINE WAS PLACED 








Connecticut General Outlines Objec- 
tions to Group and How They 
Can Be Met 





A large line of group insurance was 
recently placed by the Connecticut 
General by going to the officers of a 
trade union and convincing them of the 
desirability of this coverage. In a gen- 
eral talk on group insurance salesman- 
ship that Company says in its bulletin 
to agents: 

There is much to interest us all in 
the process by which a large group case 
was closed. 

“Yes, we are interested in group in- 
surance and believe in it, but we don’t 
think our men would appreciate it or 
want it.” 

How often do we meet this statement 
in our interviews, and how often does it 
show an utter lack of complete under- 
standing between employer and em- 
ployee! 

“Fave you taken the matter up 
with your employes to see if they do 
or do not want group insurance?” 

“No. You see our plants are thor- 
oughly unionized and we are afraid that 
if we take the matter up with the men 
the union will misinterpret our attitude 
and perhaps make trouble.” 

“Have you any objections to our tak- 
ing the matter up with the unions for 
you?” 

“No, we would be very glad to have 
you, but we are sure you will find them 
unsympathetic.” 

Such, in brief, were the preliminary 
arrangements through which it was 
necessary to go to have the subject even 
considered by the Company. Many insur- 
ance companies have tried to sell them 
group insurance during the past year, 
but none had hitherto hit upon the right 
method of selling this case. 

There is a way that every employer 
of labor can be sold group insurance. 

“Group insurance? Why, yes, I carry 
group insurance as a matter of course,” 
says J. T. Foster, president of the Hy- 
draulic Pressed Steel Company of Cleve- 
land. 

But many others have to be shown 
and we have to study each individual 
case to see what its needs are. The 
particular need in this case was to sell 
the local labor union. This wasn’t a 
difficult task to do. The men realized 
the value of group insurance. The men 
wanted group insurance but they wanted 
it from the employer not in a paternal- 
istic spirit but because they had earned 
it—because their families were entitled 
to have the pay envelope continue after 
death of the wage earner for a suffi- 
cient length of time for them to re- 
establish themselves. 

We first went to the secretary of the 
trade union and obtained his sanction 
and approval for meeting with local 
unions. After meeting with the local 
unions unanimous approval was ob- 
tained provided group insurance was 
given in the spirit of the following 
proviso: 

1. Waiting period. The waiting per- 
iod should be relatively short for the 
purpose primarily of eliminating float- 
ers. It should not be made long and 
given as a reward for having stayed 
with the Company. 

2. That the fact that the Company 
has given the workers group insurance 
shall in no way be considered in con- 
nection with any subsequent question 
as to the rate of pay or wages. That 
the cost of group insurance shall not 
be offered as a substitute for an equiva- 
lent amount of wages or pay in any 
question that may arise in the future 
as to an increase in the rate of pay or 
wages. 


Misconceptions In 
Selling Income 


REALLY SIMPLE, SAYS McNALLY 








Agent Doesn’t Have to Be Specialist; 
Nothing Mysterious About This 
Insurance 





Few men know more about selling 
income insurance than Frank T. Mc- 
Nally, of the Massachusetts Mutual 
Life, Minneapolis, and he cleared up 
some misconceptions on this subject in 
a talk recently made before Massachu- 
setts Mutual Life agents in Chicago. 
His speech is fully covered in the cur- 
rent issue of “The Radiator.” 

Mr. McNally says there are two chief 
mistakes which the average agent 
makes in soliciting income. They are: 

First: He puts the cart before the 
horse, figuratively speaking. With con- 
siderable difficulty, he first sells the in- 
surance and then as an afterthought 
mentions that it might be well to use 
an installment option to conserve the 
funds. I maintain that income insur- 
ance should be used as the vehicle to 
carry us to our destination—not as a 
trailer to be dragged along with the 
car as a superfluous appendage. 

Secondly: The average agent ap- 
proaches the subject of monthly income 
insurance as if it were some mysterious 
realm where the traveling is rough— 
as if it were a subject difficult to mas- 
ter, an enigma, a riddle. 

Now, in Mr. McNally’s opinion there 
is no riddle about monthly income in- 
surance; it is plain, simple, easy to un- 
derstand. 

“I believe that a salesman should 
spend his time learning how to sell 
income insurance; he can learn all he 
needs to know of the actuarial side by 
a little study,—an hour a day for two 
weeks, let us say,” he says. “I have 
known men to pose as income insur- 
ance specialists—to pretend to know 
all its hidden mysteries. This is ‘bunk’. 
Income insurance hinges upon one 
thing—conservation of funds. It com- 
mences there and ends there. If more 
agents would spend more time present- 
ing income insurance to men who can 
buy it and less time in the office mak- 
ing themselves ‘income _ specialists’, 
there would be more income insurance 
sold. And the way to sell it is to talk 
it to the folks. It is simply a remark- 
ably valuable selling point—an addi- 
tional reason for buying; it is no new- 
fangled scheme to revolutionize life in- 
surance, In the old days we protected 
the home only against the death of the 
insured; we now protect the benefi- 
ciary against financial sharks, well- 
meaning relatives, poor investments 
and extravagance. We protect her 
against herself. We insure the insur- 
ance. We carry out the real purpose 
of the assured; we agree to provide not 
only cash but comfort, not only princi- 
pal but income. 

“I wish to touch upon the following 
phases of this subject: 

“1. Using monthly income insurance 
as a means of securing action on the 
first interview. 

“2. As a means of increasing a line 
of insurance in force. 

“3. AS a means of conserving our 
energy, to make us more efficient sales- 
men. 


3. That the fact that the Company 
has given the workers group insurance 
shall in no way be used by the Com- 
pany as an offset to any suggestion the 
workers might make as to the advis- 
ability of a change in working condi- 
tions. 

4. That the insurance is not being 
put forth as an offset to any grievance 
that may now exist or may arise in the 
future. 

5. That the group insurance is not 
being put on to attract a large number 
of new younger men so as to give the 
company the opportunity to force out 
the older men. 





CO-OPERATION 


No. 22 


AIN of 82% in new in- 
surance paid forin 1919 
| over the preceding year. 
| 85% of our paid volume of 
$52,854,437 was produced 
| by full time representatives. 
| The average monthly num- 
} ber of such representatives 
| last year was 342. 

| We can co-operate most 
| effectively with a limited 
| éroup of full time representa- 
| tives of this type. 





Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 














JOHN M. HOLCOMBE, President 

















Improved Special Agreement 


Forms and a Simplified Method 
of Payment for Income Settle- 
ments are the latest steps being 


taken by 


The Connecticut Mutual Life 


Insurance Company 


in rendering 


Professional Public Service” 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














William L. Wadsworth, 
BuyingaCar of the New England Mu- 
and Buying tual Life Home Office 

a Policy Agency, had the follow- 

ing conversation with a 
prospect, for whose application the ag- 
ent of another company was also striv- 
ing: 

Agent.—Do you remember when you 
bought your automobile? 

Prospect.—Yes, why? 

Agent.—Did a salesman come in and 
tell you about the car, and walk out 
with your order; or did you look the 
car over, and have it demonstrated, so 
that you would know what you were 
buying? 

Prospect.—I had it demonstrated, but 
what's the point? 

Agent.—Just this: You are entitled 
to see what you are buying in any pur- 
chase, and for that reason I have made 
out this specimen contract at your age. 
I want you to read it over very care- 
fully; then I want you to ask my com- 
petitor to let you read his contract. 
This is only fair to yourself and a privi- 
lege that you are entitled to. 


* * * 


The Northwestern 

Northwestern Mutual Life has made 
Mutual Queries’ the following answers 

and Replies to questions asked by 

agents and also print- 
ed herewith: 

Q. Are accumulated dividends pay- 
able under the options of settlement 
or only in a lump sum? 

A. Dividends allowed to accumulate 
under the interest option of the divi- 
dend clause are paid in cash at the ma- 
turity of the policy. 

Q. Do Deferred Survivorship Benefit 
premiums increase the non-forfeiture 
values? 

A. No. 

Q. Three partners take out partner- 
ship insurance, each policy payable to 
the other two. One partner retires 
from the firm and all his interest 
ceases but no change is made in the 
policy. Later he dies. Can the other 
two coliect? 

A. Yes. 

Q. When extended insurance’ is 
cashed, is any surrender charge made? 

A. No. Surrender charge, if any, is 
made when the extended term insur- 
ance is granted, 

Q. Is any surrender charge made if 
paid-up insurance is cashed? 

A. No. Answer to previous question 
applies. 

Q. Can the automatic premium loan 
feature be requested during the days 
of grace? 


A. No. 
& + * 
Call on a business man 
Points at business times only, 
From and on business;  trans- 


Kansas City act your business and go 

about your business, in 
order to give him time to finish his 
business. 

Work without worry will work won- 
ders. 

Get a self-starter on you. 

Are you hitting on high? 

You must have the spark or you are 
a dead plug. 

We have crossed the first two hur 
dles, only ten more to run—keep up 
your speed. 

A man’s sense of feeling has the fol- 
lowing variation—sense of Obligation, 
of Shame, of Rivalry, of Pride, of Sat- 
isfaction, of Humor, of Security. Study 
him, and make the appeal accordingly. 
-—Kansas City Bulletin of the Provi- 
dent Life & Trust, 


The recent Federal In- 

Tax Free heritance Tax Law pro- 

Estates and vides agents with a 
Life Insurance forceful argument for 

life insurance to use 
with men of moderate means, says 
Lowell M. Baker, agency auditor of the 
New England Mutual Life, writing in 
that Company’s paper, “The Pilot.” Here- 
tofore it has required a very large es- 
tate to make the tax law of any value 
to the agent. The new tax law, how- 
ever, makes life insurance a matter of 
moment to thousands of thrifty people. 

Under it an estate of $50,000 in se- 
curities is exempted from _ taxation; 
and also $40,000 life insurance, payable 
to a beneficiary, may be held in addi- 
tion thereto free from taxation. 

The prospect who has a good income, 
and. saves constantly for a period of 
years, soon creates an estate of $50,000 
in securities. But before entering the 
taxable class, is it not the best invest- 
ment possible for him to bring his in- 
surance holdings to the non-taxable 
limit of $40,000? If the point of $50,000 
in securities has not been reached, but 
is in sight in the future, assuming life 
and health, it is good business to buy 
the insurance first, because securing it 
is contingent on health, and the cost 
is based on age. 

For illustration, a man with $30,000 
in securities who is saving $1,000 a year 
from earnings, and reinvesting the in- 
come from the securities, has an in- 
come for investment of about $2500. 
Iv he invests $1000 to $1500 in life in- 
surance and saves the balance, the re- 
sult to his family would be a large non- 
taxable estate; and in case of later 
losses in securities, the life insurance 
will have created an old age endow- 
ment, free from risk. 

An estate strengthened by this plan 
will not have to face the necessity of 
liquidating securities. The condition 
ol the Milliken Estate, worth millions 
yet destitute of cash, is a striking illus- 
tration of what happened under ex- 
actly opposite circumstances. The 
stock-in-trade of bond salesmen is se- 
curities free from the Income Tax. Is 
it not at least equally important that 
every buyer of such securities should 
consider the Inheritance Tax? 

Moreover, think how enormously 
this argument broadens the field for 
life insurance. By comparison with 
men of vast wealth, thousands are rat- 
ed at amounts that bring them within 
the class to which this plan is pro- 
posed. Indeed, a totat estate of $90,- 
000, all of it tax-free, has a mighty 
satisfactory look to the average man 
in every community! 





DR. JOHN L. DAVIS RESIGNS 


Medical Director of Amicable, and 
Writer on Medical Subjects, 
To Live on Coast 





Dr. John L. Davis has resigned from 
the Amicable Life, where he has been 
medical director for years, and will 
move to Los Angeles. Dr. Davis has 
attracted wide attention by his writ- 
ings on medical subjects. 

In a letter of acceptance of his resig- 
nation A. R. Wilson, president of the 
Company, said: “During the past years 
our relations have been those of steady 
co-operation, and I feel that the Com- 
pany has profited materially as a result 
of your direction of our medical depart- 
ment, and will profit in the years to 
come by reason of the mortality ex- 
perience upon your selection of busi- 
ness.” 


NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 











The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates 








THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
Over Forty Five Million Dollars Paid to Policyholders 
JOHN P. MUNN, M. D., President 


Good territory open for high class, personal producers, under direct contracts with the Company. 
Address Home Office, 277 Broadway, New York City. 











SECURITY MUTUAL LIFE INSURANCE 
Binghamton, N. Y. 
David S. Dickenson, President 


Offers good territory and a liberal 
contract to reliable men of ability. 


For Particulars address 


C. H. JACKSON, Superintendent of Agencies 











| HOME LIFE INSURANCE COMPANY of AMERICA | 








INCORPORATED 1899 


PROTECTION FOR THE ENTIRE FAMILY 

This Company issues all modern forms of policy contracts from age 3 months 
next birthday to @ years. 

INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. 506 Walnut St., Philadelphia, Pa. 
BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 














$100,000,000- INTERNATIONAL LIFE 
Smashed world records three ways in 1919. Come 


on in boys while the going is good. Great policies 
and jam up service. - - - Write for contract. 











INTERNATIONAL LIFE OF ST. LOUIS 




















PENNSYLVANIA OPPORTUNITY 


If xou are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest te investigate our propesition. 


Address, PERMANENT, 
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Proceeds of Life Policy Payable to Beneficiary Named 
In Policy not an Inheritance and not Taxable 


In the new edition of the book “In- 
heritance Taxation,’ by Lafayette B. 
Gleason and Alexander Otis, published 
by the Matthew Bender & Co., Albany, 
and copyrighted by those publishers, 
there is a separate chapter on life in- 
surance taxation. Some extracts from 
this chapter follow: 

Where Payable to Beneficiary not 

Taxable 

It seems equally well established in 
all jurisdictions where the question has 
been considered that where the pro- 
ceeds of a life policy are payable to a 
beneficiary named in the policy the 
transfer of the proceeds of the policy 
is not an inheritance and is not taxable 
as such. The proceeds do not pass to 
the estate, they are not liable for the 
debts of the deceased, they do not pass 
pursuant to the terms of the will, nor 
are they distributed under the intestate 
laws of the State. In sound reason they 
are not within the class of gifts, grants, 
bargains or sales made in contempla- 
tion of death or to take effect in pos- 
session or enjoyment at or after death. 
for Federal statute see post, p. 610. 

The distinction between two classes 
of policies—those payable to the in- 
sured or his personal representatives, 
and those payable to a specific bene- 
ficiary—is clearly recognized by the de- 
cisions. In the first class the contract 
is made for the benefit of the insured 
and the proceeds pass to his personal 
representatives as part of his estate 
and are liable for the payment of his 
debts and legatees; while in the latter 
case the contract is made for the bene- 
fii of others, and the proceeds are 
transferred to them by the terms of 
the contract, and not by virtue of the 
Statute of Distributions or the provi- 
sions of the will of the insured. 

Heaton on Surrogate’s Courts, 
p. 1100, citing Matter of Fay, 
25 Mise. 468; 55 Supp. 749 
Well-Sustained By Authorities 


These propositions seem well sus- 
tained by the authorities. Thus far 


the question of the taxability of trans- 
fers under an insurance policy has 
arisen in inheritance tax cases in the 
States of Massachusetts, Pennsylvania, 
Wisconsin and New York and all agree 
upon the rule as here stated. 

In Tyler v. Treasurer, 226 Mass. 306; 
115 N. E. 300, the Supreme Judicial 
Court of Massachusetts thus discusses 
the question: 

“The rights of the beneficiary are 
vested when the designation is made 





with the terms of the 
contract of insurance. They take com- 
piete effect as of that time. They do 
not wait for their efficacy upon the hap- 
pening of a future event. They are in 
no wise modified or increased at the 
time of the death of the insured. 
How Life Insurance Contract Differs 
From Other Contracts 

“The contract of life insurance differs 
from most other contracts in that it is 
not intended ordinarily for the benefit 
of the insured but of some dependent. 
Its original and fundamental concep- 
tion is a provision by small periodical 
contributions to secure a benefit for 
the family. While this conception has 


in accordance 


been enlarged in some respects and 
especially in its commercial aspects, 
still the basic elements continue and 


are found in all the cases at bar. The 
insured retains no ownership of that 
which has passed to the beneficiary 
under the contract. A reserved right 
to change the beneficiary so long as 
they last. * * * The insured has no 
title to the amount due on the policy. 
He does not and cannot make a gift 
of that. The right to that amount as 
an instant obligation does not spring 
into existence until after his death. 
Even then the money belongs to the 
insurer who is charged with the duty 
to pay the beneficiary under the con- 
tract. So far as he can make a ‘gift’ 
the only thing which he has to give is 
a right in a contract. By designating 
the beneficiary both the grant and the 
gift, so far as they exist at all, take 
effect in enjoyment and possession at 
once. Such a relation does not by 
fair intendment come within the de- 
scriptive words of the statute as ‘prop- 
erty which shall pass by gift made or 
intended to take effect in possession or 
enjoyment after the death of the gran- 
tcr.” The conclusion is that the sums 
received by the beneficiaries in ac- 
cordance with the designations made 
in the contract of insurance are not 
subject to the succession tax.” 
Supreme Court of Wisconsin in Matter 

The same question came before the 
of Bullen, 143 Wis. 512, 523; 128 N. W. 
109, where the widow, Mrs. Bullen, was 
the beneficiary under a policy of $25,- 
000 on the life of her husband. The 
ceurt says, as to the proceeds of this 
policy: “This property remained the 
property of Mrs. Bullen and was not.a 
part of the estate of Mr. Bullen. The 
court below, therefore was right in re- 
fusing to tax it.” 








INSURANCE 
COMPANY 


HARTFORD, 


opportunities. 


Moral: 





THE TRAVELERS 


GROUP INSURANCE 


Forward looking employers carry Group Insurance. 
They find it accomplishes all the results claimed for it. 


In 1919 The Travelers wrote more Group insurance 
in the United States than any other company. 


Group, and the multiple forms of insurance pro- 
vided by The Travelers, afford agents and brokers great 


Represent The Travelers. 


INDEMNITY 
COMPANY 











Ruling in Vogle’s Estate 


The Pennsylvania County Court 
made a similar ruling in Vogle’s Es- 
tate, 1 Pa. Co. Ct. 352, saying: “That 


collateral 
directed to 


which the 
has been 


the money upon 
inheritance tax 
be paid never formed part of the de- 
cedent’s estate and was not received 
by the accountant as admin'‘strator is, 
we think, conclusive against the ruling 
of the auditing judge. It was not an 
estate nor part of an estate to be en- 
joyed after the death of the grantor or 
bargainor and was therefore not with- 
in the letter or the spirit of the act of 
1826 and its supplements.” 

The courts of New York have reached 
the same conclusion upon similar 
reasoning. In Matter of Parsons, 117 
App. Div. 321; 102 Supp. 168, the court 
said: “A policy of insurance differs 
from other contracts as it is not ordi- 
narily intended to bring a benefit to 
the insured himself, but to others after 
his death. The statutes of this State 
favor and encourage insurance for the 


benefit of a wife and the State ‘'s at a 
disadvantage when it seeks to tax such 
a provision for her when the company 
and all others recognize her right to 
the benefit intended. 

“This is not a case of an assignment 
‘intended to take effect in possession 
or enjoyment at or after such death’ as 
mentioned in the statute. It was an 
absolute present assignment of the in- 
terest of the assignor in the policy. But 
the policy was payable at his death and 
therefor the assignment provided that 
it was payable to her if she survived 
him.” 

In Matter of Elting, 78 Misc., 692; 140 
Supp. 238, the policy was made payable 
to the “administrators, executors or as- 
signs,” but it recited that this was for 
“the express benefit of his wife Carrie 
LD. Elting and surviving children.” The 
court held that the proceeds of the pol- 
icy did not go to the estate, that the 
administrator was merely trustee of 
fund, which could not be reached by 
creditors and therefore was not subject 
te the inheritance tax. 

In Matter of Fay, 25 Misc. 468; 55 
Supp. 749, it was held that the proceeds 
of the policy did not pass to the estate 
but to the beneficiaries named therein 
and that no inheritance tax was pay- 
able. 





ests of all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
8% reserve 














Insurance in force Dec. 


THE 


prosperous and contented. 





Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919.... 
Insurance issued during 1919..... 
31, 1919.. 


PAN-AMERICAN 
In keeping with the higher Ideals and Ethics of the Business, the Pan- 
American does not seek to employ agents of other companies, but by | 
interesting men of intelligence, character and clean record, instructing 
them by correspondence, and assisting them in the active co-operation 
of specially trained men, it has built up a field organization that is 


over $7,500,000.00 

over 26,000,000.00 

over 70,000,000.00 
WAY. 





What those agents are doing, you can do, if you have the Will—the 

Pan-American Way is open to you. 

Address: E. G. SIMMONS, Vice-President and General Mer. 
NEW ORLEANS, LA. 











IN THE CENTER OF THE U. S. A. 








Wieeauaecaanic 


MAL As THE HiLLs y 
. 














is located a big, vigorous, and growing 
institution of Life Insurance. 


Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $200,000,000 of insurance in force. 


Investigate for yourself. 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 


St. Louis, Missouri 
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A Recent Case 

Where a life policy, payable to the 
estate of the insured was assigned by 
the insured, with power to revoke the 
assignment reserved, and the insured 
died without exercising the power of 
revocation it was held in a recent case 
that the assignee took under the as- 
signment and not as a transfer taking 
effect at death and therefore no inher- 
itance tax was due. 

The opinion of the learned Surrogate 
is enlightening. In the course of it he 
says: 

“There are many distinguishing fea- 
tures between the insurance policies 
and actual property, like bonds, mort- 
gages, and stocks, such as were de- 
livered to the trustee under the trust 
agreements in the Masury and Bost- 
wick cases, supra, but further discus- 
sion along that line would seem to be 
unnecessary. There is another fact, 
however, that should be borne in mind, 
end that is that these policies of insur- 
ance were all of them, together with 
the assignments and the deeds of trust, 
delivered to the trustee at the city of 
Philadelphia, in the State of Pennsyl- 
vania, the donor of the trust being 
there present at the time of the de- 
livery, and the trust deed establishes 
the situs of the trust in the State of 
Pennsylvania, and the avails of the 
policies were paid to the trustee in the 
city of Philadelphia, and were never 
in the hands of the executor of the will 
in the State of New York. 

“It seems to have been the desire of 
the insured to carry insurance for the 
benefit of his wife and child and other 
members of his family, but that the 
avails of the policies should not be 
paid to them, but held in trust. Fach 
of the trust agreements comprises sev- 
eral typewritten pages. It will readily 
be seen that under any standard form 
of policy all of these terms and condi 
tions of payment could not be included 
and it may have been for that reason 
that the policies were made payable to 
the insured’s executors, administrators, 
or assigns, and then assigned to the 
company and the agreements entered 
into establishing the trust for these 
different beneficiaries. 

“It is admitted by counsel for the 
State Comptroller that an insurance 
policy payable to a designated benefi- 
ciary, but reserving the right to the 
insured to change the beneficiary, does 
not fall within the provisions of the 
Transfer Tax Act (Consol. Laws, c. 60, 
Secs. 220-245) on the policy becoming 
a claim by death. I> is 4!fiews: to dis- 
tinguish such a poliey frem the pellefes 
involved in this ‘ase, The policies re 
serve the right to.the insured to 
change the beneficiary. Unless the in- 
sured reserved the right in the trust 
deed to revoke the trust, he would lose 
the benefit of that clause in his policy 
reserving to him the right to change 
the beneficiary. It was necessary that 
the revocation clause should be put in 
the trust agreement, to the end that it 
should harmonize with the policies. 
This case would seem to fall within the 
decision in Matter of Elting, 78 Misc. 
Rep, 692; 140 N. Y. Supp. 238, in which 
it is held that a policy of insurance on 
the life of a testator in terms payable 
to his executors, administrators, or as- 
signs for the express benefit of testa- 
tor’s wife and surviving children is not 
subject to a transfer tax. That is evi- 
dently what the testator under the poli- 
cies in question intended to accomptish 
by the assignment to the trustee and 
the deed of trust. The same principle 
was also involved in the case of Matter 
ot Van Dermoor, 32 Hun, 326. 

“My conclusion, therefore, is that the 
deceased was not possessed of the poli- 





cies at the time of his death, and that 
his beneficiaries did not obtain title to 
them through his will, or by the laws 
of the State.” 
Matter of Voorhees, 103 Mise. 
515; 171 Supp. 859. 

There seem to be all the cases in 
which the question has arisen and as 
they are all to the same effect and 
reach the same conclusion there would 
seem to be no doubt that the proposi- 
tion has been conclusively established. 
The new Federal act, however, taxes 
beneficiaries on all amounts received 
under policies in excess of $40,000,—a 
new departure in taxation. 





ICEMAN, MILKMAN, BUTCHER 





Otis E. Carter, of Pacific Mutual, Los 
Angeles, Tells How He 
Writes Them 


Otis EK. Carter, of the Pacific Mutual 
Life, Los Angeles, recently advised ag- 
ents of that Company to write the 
milkman, butcher, baker, iceman and 
others who called at their homes in 
the order of daily routine. This paper 
thereupon asked Mr. Carter how he 
managed to insure these people as 
most of them call when agents are in 
their business offices. He makes this 
reply: 

“You ask how we can be at home 
when the iceman, the butcher, the 
baker and the milkman call on their 
various missions. I will say that I 
have written the iceman when he hap- 
pened to come before I left home. The 
hutcher and the baker I have sold be- 
cause [I have gone to them at their 
stores. The milkman has received a 
call from me in the evening, and I re- 
cently sold him a $10,000 policy. 

“T admit it is sometimes hard to get 
in touch with these salesmen. How- 
ever, the door will be open sooner or 
later to the agent who is on the alert.” 


JACKSON MALONEY BETTER 

Manager of Agencies Jackson Ma- 
loney of the Philadelphia Life Insur- 
ance Company who has been incapaci- 
tated for several months by illness re- 
sulting from too arduous application to 
business has fully recovered his health 
and is attending to his duties with the 
customary vigor and energy. 

Superintendent Hopkins on April 1 
started on his initial tour of agencies in 
his present connection and he will 
cover the entire Southern field before 
returning to the home office on April 15. 
During March, which was “President's 
Month”, the field force handed in ap- 
plications aggregating $3,500,000. Ow- 
ing to the prevalence of the influenza 
and pneumonia monopolizing the time 
and services of the medical examiners, 
the total of approved applications and 
policies isswed reached only $2,600,000. 





NEW YORK LIFE PROMOTIONS 

Robert FE. Dedell, has been made field 
secretary and Elbert D. Murphy _ per- 
sonnel supervisor of the New York Life. 
These are two entirely new offices cre- 
ated by the board of directors. 

BACK FROM PALM BEACH 

Charles B. Knight, Manager of the 
Union Central Life, has returned from 
Palm Beach. 


The Bankers Life Company of Des 
Moines has sent out approximately one 
hundred bound volumes of the Bankers 
Life Bulletin for 1919 to members of 
the field force who registered for mem- 
bership in the President’s Club of the 
Company for last year. 








Southwestern Life Insurance Co. | 


Home Office, DALLAS, TEXAS 




















American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 














Organized 1871 | 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 331, 1919: 


SEE. °5.s sarviainwbiahis. Genie ain suasemeunnrea wih deme ReeNUhGba UES sek siaduaweiabn aici 20,700,133. 

ERS ER EE TS SR SS SE Ree ae . ee 
ee aio he ocd ck Galea ced dau ae roe we ab Shien eioniacesaensenaes 049,930.12 
NN OE MEIN 5.55 clb.p sins scbeh.end NoduseddcapincrbassceRibbesdierevduphens 176,501 ,808.00 
ee NN oe 5a oleae nn Gage enanGuns ehh ruewebuwdledededae 1,851,338.97 
Total Payments to Policyholders since Organization..................... 23,840,173.80 


JOHN G. WALKER, Pres‘dent. 

















Great Southern Life Insurance Company 


HOUSTON, TEXAS 


* AMARI 


THE OALLA 
BIG Fi.woatn? 
TEXAS GREAT 


For Agency Contracts address 


co 


LIFE 
AUSTIN® 


SAN ANTDNIOs ~ 
sorumu COMPANY’, 


O. S. CARLTON 


PRESIDENT 























37,005 PEOPLE 


wrote to us last year and asked for an illustration of our ‘‘ Income for 
Life” at their age. This valuable lead service explains why our 1919 
business showed a gain of 81 per cent. 


The Fidelity operates in 40 states. Full level net premium reserves 
basis. Insurance in force over $173,000,000. Faithfully serving in- 
surers since 1878. 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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HOWLAND ON RISK BUREAU 
Company President Tells Service Men 
To Continue Their Government 
Life Insurance 


President Fred Howland, of the Na- 
tional Life of Montpelier, in the course 
o”? an address to the March meeting of 
Commanders of the American Legion 
Post of the state of Vermont, made the 
following statement regarding U. S. 
war risk insurance from the viewpoint 
of an official of a life insurance com- 
pany. 

“Can you imagine what would happen 
if all the employes in the three hun- 
dred life insurance companies of Amer- 
into one department, 
and were required to administer the 
tremendous work that the Bureau of 
War Risk Insurance has had to do in 
Washington? In view of the fact that 
it wrote over forty billion dollars’ worth 
ot insurance within a few months, 
necessarily there were mistakes—the 
contrary would have been impossible. 
No executive of any life insurance com- 
pany hesitates to recommend, in the 
most emphatic terms, that the Govern- 
ment Insurance is a good thing. You 
cannot expect the regular old line life 
insurance companies to furnish insut- 
ance at the same rate as the Govern- 
ment does. The Government premium 
does not carry administration expense. 
That is borne by the tax payer. There 
is no tax, there is no labor expense 
All of this is borne by the tax payer. 
So in the last analysis there is every 
reason, and every life insurance agent 
will tell you there is every reason, why 
you should hold on to your Government 
Insurance, It is the cheapest, has the 
most substantial backing, The Treasury 
of the United States itself, and will be 
made the most attractive.” 


ica were drawn 


KINGSLEY OFF FOR JAPAN 





President of New York Life Member of 
Party of American Busi- 
ness Men 





Darwin P. Kingsley, president of the 
New York Life, is on his way to Japan 
with a number of American business 
men. They will spend eighteen days in 
Japan as the guests of leaders of Japa- 
nese industries and from Japan will go 
to China, 





A CLEVER OPENER 

The agent had just started talking to 
the prospect and hadn’t yet mentioned 
his business. Suddenly he said: 

“By the way—how long are you going 
to provide for your wife?” 

The prospect looked amazed and re- 
plied: 

“Why, I’m going to provide for my 
wife as long as I live.” 

“Only as long as YOU live?” queried 
the agent. “Why not provide for her 
as long as SHE lives?” Then he went 
on with the selling talk. 

Very clever starter. Start a few 
with it yourself——Missouri State Life 
Bulletin. 


ONCE A POLICYHOLDER 


J. F. Nichols has been appointed ag- 
ency manager for the Bankers Life of 
Des Moines in the southern half of 
North Dakota. Mr. Nichols’ first asso- 
ciation with the Bankers Life Company 
was as a policyholder. C. C. Blevins 
now Superintendent of Agents for the 
Bankers Life, took his application for 
a Bankers Life policy over ten years 
ago. Mr. Nichols became interested 
in the selling of life insurance at that 
time and has already had several years 
of successful experience as a life in- 
surance salesman in the state of North 
Dakota. He is a native of that state 
where his father was one of the pioneer 
settlers. 

















State Mutual ‘Like 


of WORCESTER, MASS. 


Commenced Business June 1, 1845 





Incorporated 1844 


1920 


IS THE 75th ANNIVERSARY OF OUR 
COMMENCEMENT IN BUSINESS 


From the beginning the first consideration has been to 
furnish absolute protection to policyholders and beneficiaries. 


This practice has resulted in satisfied policyholders — the 


first essential to the agents’ success. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, 
Superintendent of Agencies 


























e . * — 
More Than One Million Policies Now In Force 
Only four other life insurance companies in America have more policy contracts 
in force than this Company. A study of the following growth in ten years is invited: 


Jan. 1, 1910 Jan. 1, 1915 Jan. 1, 1920 
ieee Dh aa tate wenn senwinebvadGrunciawie $4,867,379 $8,763,566 $18,682,446 
I I a ge ee eee eae 342,972 J 1,058,956 
ee SE Penk civaavkccktevcrexdcasces 44,780,907 79,619,435 191,495,761 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania, Michigan, Illinois, Missouri, and New York City. 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 


























The Equitable’s 
Complete Circle of 
Protection 


A CONTRACT FOR EVERY NEED 


THE EQUITABLE LIFE ASSURANCE SOCIETY of the UNITED STATES 


120 BROADWAY, NEW YORK 


INSURANCE 


THAT INSURES 


PROTECTION 


THAT PROTECTS 








W. A. DAY, President 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
Street, New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 
Manager; W. E. 
Editor. The address of the officers is 
the office of this newspaper. Telephone 
2407 John. 


every Friday by 


105 William 


Schram, Associate 


Subscription Price $3.00 a year, Single 
copies, 25 cents. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 


NO DEVICE MONOPOLY 
This is an appropriate time for some 
one connected with the National Board 
the Under- 
write letters 


of Fire Underwriters or 
writers’ Laboratories to 
to the newspapers for publication on 
the editorial page, demonstrating how 
fire protection cevices are endorsed 
by underwriters’ organizations and why 
this endorsement entitles them to a 
credit in the rate. Stories in the daily 
pupers relating to the sprinkler con- 
troversy waged between the insurance 
the state and the 
New York Fire Insurance Exchange 
have been colored—-not with intent nor 
design—so as to leave an impression 
with readers that the state is fighting 
monopoly. 


superintendent of 


a “sprinkler” 


No monopoly has been created by 
the favor of the Underwriters’ Labora- 
fact which should be given 
There are fifteen manufac- 
sprinkler heads, each of 
more types in 


the Underwriters’ 


tories, a 
publicity. 
turers of 
which has one or 
approved list of 
Laboratories. 


the 


quart extin- 


has been 


one 
much 


As to the Pyrene 
guisher, of which so 
written by competitors, it 
nopoly for a very short time indeed, but 
there are now nine approved extin- 
guishers of this type in the list of the 
Underwriters’ Laboratories. In such a 
case, of course, the first firm to enter 
the market gets a running start, but 
that lead can never be retained very 
long if the device has value entitling 
it to recognition. 


had a mo- 


HOW MUCH DOES IT COST TO 
WRITE A BUSINESS LETTER? 
Has the average man in an insurance 

office any definite knowledge of the 

cost of sending a letter? In a book on 

“Business English,” by George Burton 

Hotchkiss, professor of business Eng- 

lish in-New York University, and Celia 

Anne Drew, instructor in English in 

Julia Richman High School, this city, 

a popular volume being used by some 

schools at the present time, the state- 

ment is made that the price of each 
letter, to the sender is thirty cents. 

This book was published in 1916, since 


which time typewriter supplies, sta- 
tionery, stenographers’ salaries and 
other items have gone up. Howard P. 
Dunham, of the Aetna Life, Hartford, 
in an address to clerks of that com- 
pany, said that the cost of a business 
letter is now fifty cents. In view of 
that fact there should be close scrutiny 
of business correspondence, so that it 
be carefully prepared, tell the proper 
story, and pay for itself. 


MARINE INSURANCE BOOKS 
At a meeting of exporters held in this 


city on Tuesday for the purpose of 
hearing two experts on insurance make 
asked by 


the 


acdresses, the question was 


one of the exporters: “Give me 
name of a book on marine insurance 
which I can read and learn something 


about the subject.” Both speakers told 
the exporters that there was no such 
hook, a very poor answer in the opin- 


ion of The Eastern Underwriter. It 
may be true that there has been no 
outstanding masterly volume written 


on marine insurance, but there certain- 
ly are books which cover the subject 
clearly and comprehensively enough to 
enable an intelligent, successful busi- 
ness man to get some grasp of the sub- 
ject by reading a book on it. A short 
time before saying that there was no 
book, Manager Marvin, of the National 
City Bank’s insurance department, the 
speaker at the exporters’ 
that exporters should 
learn more about insurance as_ insur- 
ance is not a mystery. He is right; 
there is nothing mysterious about it. 


principal 
meeting, -said 


GET METROPOLITAN DISTRICT 


& Abry Appointed General 
Agents By Connecticut 
Mutual 


Fraser & Abry, general agents of the 
Connecticut Mutual Life, have been ap- 
pointed general agents for the Metro- 
politan District including Brooklyn and 
Long Island. This firm is composed of 
Peter M. Fraser and Paul A. Abry, 
both of whom are well and favorably 
known in the insurance district. They 
were appointed general agents’ for 
Brooklyn and Long Island in March, 
1918, and during the first ten months 
paid for over a million of new business 
and during 1919, over four million. The 
officers of the Company in recognition 
of this splendid showing, appointed 
them general agents for New York City 
on January 15 of this year. Although 
they have maintained a New York 
office for some time past, the announce- 
ment has been withheld until they 
could complete their plans for moving 
their Brooklyn headquarters to New 
York where they have taken additional 
space in the Singer Building. 

Peter M. Fraser, who has been suffer- 
ing from pneumonia since January, has 
returned to his desk. 


Fraser 





JAPANESE MARINE INSURANCE 
Many of the Japanese steamship 
companies have extended their opera- 
tions to include marine insurance. The 
Osaka Shosen Kaisha, for instance, is 
understood to be interested in the 
Osaka Marine Insurance Company, the 
Toyo Kisen Kaisha in the Nippon Mar- 
ine Insurance Company, the Mitsui 
Bussan Kaisha in the Taisho Fire and 
Marine Insurance Company, etc. 








Dr. E. A. Jenkins, chief medical ex- 
aminer at the Maryland Casualty’s New 
Yyerk branch, is quite ill and expects 
to go away from New York for a much 
needed rest, 














THE HUMAN SIDE OF INSURANCE 











MYRICK 


JULIAN S. 


Julian S. Myrick, one of the managers 
ol the Mutual Lite in New York, will 
not go to the Chicago Kepublican Con- 
vention aS a pledged delegate tor Her- 
bert Hoover, as he was defeated in the 
primaries on Tuesday. Considerable 
uterest has been taken for weeks in 
the candidacy of Mr. Myrick and Mabel 
Choate, daughter of the late Joseph A. 
Choate, Who was running with him as 
hioover delegate, the contest in their 
aiscricl being the only one of the kind 
ln tne city. Against Miss Choate and 
wir. Myrick Were running two weil- 
KnoWnD representatives of the so-called 
Uld Guard, which slate won throughout 
tne city. 

* * * 


Walter B. Renton, of the Motor Car 
Mutual companies, slipped one over on 
his insurance friends a short time ago 
by being married and letting them find 
it out tor themselves. 


* * * 


B. M. Crosthwaite, of John Street, is 
the lucky individual who will have the 
article on quaint insurance coverages 
in the “American Magazine” for May. 
Among other insurance men who have 
been written up by “The American” are 
“Jack” Parker, of Cleveland; George 
Beach, of Detroit and New York; Will- 
lam KB. Joyce, of New York and Cali- 
fornia; and H. B. Rosen, New York. 
Merle Crowell did the Crosthwaite arti- 
cle, 

* + + 


O. T. Slagsvol, an insurance agent in 


Kau Claire, Wis., has received his 
fourth honor for overseas service. 
“Chevalier Order de l’Etoile Noire” 


was conferred on him by the president 
of France through the adjutant general 
of the army. He had previously re- 
ceived the D. S. C. and two Croix de 
Guerre, . 


DINNER SPEAKERS NAMED 


The Casualty Underwriters’ Associa- 
tion of Northern New Jersey held its 
annual dinner April 8 at the Down 
Town Club, Newark. The speakers 
were Edson S. Lott, president, United 
States Casualty; William B. Mann, 
superintendent of agencies of the 
Ocean Accident and the Columbia 
Casualty and president of the New York 
Casualty & Surety Association; Fred J. 
Cox, president of the National Associa- 
tion of Insurance Agents and W. W. 
Greene, manager of the Compensation 
Rating & Inspection Board of New Jer- 
sey. 


Thomas E. Gallagher, Western Man- 
ager of the Aetna Insurance Company, 
one of the cleverest of insurance men, 
and a welcome guest at all gatherings 
of insurance men, will soon celebrate 
his seventy-second birthday. The years 
rush by, but nothing has been able to 
daunt Mr. Gallagher’s spirit, many peo- 
ple thus believing that he has the se- 
cret of eternal youth. 

~ ” * 

Wallace D. Dexter, Jr., who has been 
made assistant secretary of the New 
England Mutual Life, entered the sery- 
ice of that Company in 1909, and was 
nade head of the bond and mortgage 
dcpartment a few years later. He has 
had general charge of the accounting 
and care of the securities of the Com- 
pany, involving the collection of data 
necessary for the proper consideration 
of investments. The annual §state- 
ments are also prepared by this De- 
partment, which includes filing reports 
with the various state insurance de- 
partments and the calculation of taxes, 
The duties of Mr. Dexter’s new office 
are an extension of his past responsi- 
bilities, 

* a” + 

Harvey Thomas, manager of publi- 
cations of The Prudential, recently 
had- an interesting letter in the New 
York “Sun,” in which he gave his views 
of the current drama, “Abraham Lin- 
coln.” Mr. Thomas is an_ historical 
student, and his biographies of the 
presidents, now appearing in the “Pru- 
dential Weekly Record,” have attracted 
considerable favorable attention. 

* 


Frederick Richardson, United States 
manager of the General Accident, is 
expected to sail for America this week. 
He has been visiting the Home Office 
in Perth. 

* * ok 

J. C. Griffiths, Sr., of Chicago, Cook 
county manager of the London Assur- 
ance, who has reached the retiring age 
limit provided by the company, will re- 
tire aS soon as a successor can be in- 


stalled. Mr. Griffiths has served the 
London in his present capacity for 
eighteen years. For many years he 


was in the field for the Home of New 
York and the North British, and later 
served the North British as resident 


secretary and associate manager in 
Chicago, 
+ * * 


John F. Zimmerman, Newark ad- 
juster for the American, completed his 
fitty-fourth year of continuous service 
with that Company a few days ago. 

* * + 


Percy Chubb, of Chubb & Son, has 
sailed for England. 
* * & 

H. J. Cummings, who has been close- 
ly associated during the past year with 
the Equitable of lowa field force 
through his work in the Service De- 
partment, has returned to the field 
where he will be known as District 
Supervisor of Knox, Warren and Fulton 
Counties, Illinois. Mr. Cummings is 
not a novice in field work since he 
served for several years as solicitor for 
the Riley & Baker Agency at Burling: 
ton, lowa, where he was very success- 
ful as a producer and gave up his work 
only to answer the call to the colors. 
After being discharged from the army 
the company induced him to enter the 
Service Department at the Home Office. 
His work as manager of this depart: 
ment and as editor of the Equiowa is 
well known to everyone connected with 
the company. 

* * © 

Vice-President H. N. Dickinson, of 
the Glens Falls, civil engineer by pro- 
fession, “side-lined’ an insurance ag- 
ency which finally brought him wholly 
into the business of insurance. He 


served other companies as special ag 
ent for several years in Pennsylvania 
and the Glens Falls for twelve years 
when, in 1912, he became its assistant 
secretary, and in 1914 its secretary. 
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| FIRE INSURANCE. DEPARTMENT 


Dunne Quits “Field”; 
Rows With Hitchcock 


PARTNERS IN MERGER DEALS 





Aimed to Be “Henry Evans of Insur- 
ance Journalism”—“Insurance 
Post” Controversy 
Eastern 


(Special to The Underwriter) 


Louisville, Ky., April 6.—Following 
internal dissension extending over a 
period of some months, James E. 


Dunne, vice-president and a director of 
the Insurance Field Company, which 
publishes an insurance newspaper in 
this city, has retired from that pub- 
lication. 

This ends for the time being a series 
of controversies between the Insurance 
Field Publishing Company and Mr. 
Dunne over questions of policy in the 
conduct of the paper and over re-insur- 
ance and merger deals in which Mr. 
Hitchcock and Mr. Dunne have been 
associated. 

“The Insurance Field” this week will 
announce that Mr. Dunne has resigned. 
It is understood, however, that follow- 
ing a stormy scene, Mr. Hitchcock sum- 
marily dismissed Mr. Dunne, but the 
latter told friends that at subsequent 
meetings of the board of directors, rep- 
resented by officers of the Courier Job 
Printing Company, which owns 52 per 
cent of the stock of “The Insurance 
Field,” and Mr. Hitchcock and Young 
E. Allison, editor of “The Insurance 
Field,” who between them own a large 
part of the minority stock, the board, 
including Hitchcock, unanimously re- 
quested him to accept reinstatement 
~ a sixty day period, if not permanent- 
7, 

At one of these meetings, Mr. Hitch- 
cock, according to Mr. Dunne, retracted 
statements made to him. 

Mr. Dunne entered the service of 
“The Insurance Field” on March 1, 
1910, and first attracted the attention 
of the insurance world by the work he 
did in connection with securing exhi- 
bits in San Francisco at the time of the 
Panama Pacific Exposition. Later, he 
undertook a campaign of full page ad- 
vertising in which he interested a num- 
ber of insurance companies. He has 
been particularly active in the West 
and the South and was generally re- 
garded as the back-bone of “The Insur- 
ance Field’s” business organization. 

Mr. Dunne has not yet announced his 
new connection, but will continue in 
the insurance publishing business, 
maintaining temporary quarters at 2019 
Garland Avenue, Louisville, Mr. Dunne 
Her much stirred up by events and 
pectin litigation to recover certain 

ig stock of the “Insurance 


Post” of Chicago. “The Insurance 
Field” announced in an editorial two 
years ago that it had no interest diract- 
ly or indirectly in this Chicago publica- 
tion. 

The future plans of “Jimmy” Dunne, 
as he is known in the field, will be 
watched with considerable interest. In 
a talk which Mr. Dunne once had with 
u representative of The Eastern Under- 
writer, he made this statement: “You 
just watch my progress. I intend to 
become the Henry Evans of the insur- 
ance newspaper fraternity.” Next to 
the resignation of Mr. Dunne, the insur- 
ance men will be struck by his state- 
ment that he and Mr. Hitchcock have 
been partners in a number of re-insur- 
ance and merger deals. Just what 
these deals are is not known at the 
present time. 


WILL WRITE AUTOMOBILE 





Hess-Hartnett Agency Will Move To 
- 92 William Street; List of 
Companies 





The Hess Hartnett Agency now lo- 
cated at 80 Maiden Lane will move 
May 1 to the second floor of 92 William 
Street where it will have better facil- 
ities for its business. The agency is to 
have an automobile department in ad- 
dition to its fire business. It is now 
representing the Excelsior, of Syracuse, 
Millers’ National, Alton, Tll. and is 
correspondent for Lloyd's London, 
Provincial, Bolton, England, and Trad- 
ers & General, London. 





WARREN COUNTY MEETING 





Cc. J. Dull Elected President of New 
Jersey Fire Insurance 
Organization 





The Fire Insurance Society of War- 
ren County, N. J., held a well-attended 
meeting March 25 at Phillipsburg. Mrs. 
W. G. Creveling and Albert B. Craig 
gave an account of the New Jersey Un- 
derwriters’ Association meeting held in 
Newark which was such a pronounced 
success. 

The following officers were elected: 
C. J. Dull, Phillipsburg, president; M. 
S. Neighbour, Hackettstown, vice-presi- 
dent; D. V. Wyckoff, Washington, sec: 
retary and treasurer. 

The executive committee is composed 
of Albert B. Craig, Blairstown; Miss J. 
C. Drake, Belvidere; William Burd and 
Mrs. W. G. Creveling, Washington, and 
C. J. Wade, Hackettstown. 





TO JOIN EXCHANGE 


The Millers’ National is about to join 
the New York Fire Insurance Exchange. 
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MARINE AND FIRE 
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UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 


80 MAIDEN LANE, 


NEW YORK 



























THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 
$11,022,207.23 
$6,966,656.56 
SURPLUS TO POLICYHOLDERS 


$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
Automobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s Samples, 


Personal Effects Floaters, Parcel Post, Tourists’ Baggage. 
Affiliated with 


ZETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 




















Asurance (. 


oF NEW HAVEN. CONNECTICUT. 


RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 











LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 


New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Ce 
United British Ins. Co., Ltd. of London 
New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co. of Mich. 
Employers’ Lia. Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6870-6871-6872 
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1—Rules and Form 











The policy form should, at the out- 
start, unmistakably describe and locate 
the buildings which are contemplated, 
which may be done in general terms if 
desired, as “on the use and occupancy 
of the manufacturing plant occupied by 
the insured for the manufacture of 
situated on the block bounded by First, 
Second, State and Market streets,” or 
“situate Nos. 214 to 228 Main Street,” 
or “situate on lots 1 to 19, block 5, and 
on lots 7 to 19, block 9.” If desired 
there is no objection to excluding from 
form such buildings and contents which 
insured believes add nothing to use and 
occupancy value of the property. What 
must especially be guarded against is 
locating the property insured in such 
vague, indefinite way as to be interpre- 
ted after a loss to include properties 
which were neither known nor contem- 
plated by the company when insurance 
was written. 

Definition 

2. (3) “Use and Occupancy” insurance. 

(A) In) manufacturing risks, is insurance 
against loss of net profits on goods, the produc 
tion of which is prevented, and includes such 
part of the fixed charges and expenses properly 
applying to the prevented production (or busi 


ness) as must necessarily continue during a 
partial or total suspension of production. 


Every successful business institution 
suffers a greater loss in case of disaster 
than the mere destruction or damage of 
the physical property. Not only is 
business suspended or interfered with 
at such a time with a corresponding loss 
or reduction in profits, but there are 
bound to be certain items of fixed ex- 
pense which must continue during that 
period, such, for instance, as salaries of 
officials and others who must be re- 
tained in order to keep the organization 
intact so as to resume operations at 
the earliest moment, also taxes which 
must be paid even though business has 
been brought to a standstill, royalties, 
rents and interest on bonded indebted- 
ness, if any. 

A merchant or manufacturer taking 
out Use and Occupancy insurance 
shoul! carefully schedule in detail. his 
annuai net profits plus such expenses 
as would continue after the happening 
of the disaster insured against, which 
total sum represents the amount of Use 
and Occupancy insurance which should 
be carried. 

While insured should keep such 
record for his own satisfaction and 
while there is no objection to specifying 
in policy form with great detail pre- 
cisely what items of fixed expense are 
contemplated in addition to net profits, 
yet it is sufficient for a Use and Occu- 
pancy form to simply specify “net profits 
on the business which is thereby pre- 
vented and for such fixed charges and 
expenses as must necessarily continue 
during a total or partial suspension of 
production or business” as defined in 
the rules. 

It is, however, important that forms 


specify in some way what the terms Use 
and Occupancy means. Almost every 
form describing a manufacturing risk 
specifies precisely what is meant by the 
terms “building,” “machinery,” etc., al- 
though those terms are well understood 
and are defined by all of the various 
dictionaries, while the term “Use an 
Occupancy” to our knowledge is not to 
be found in any dictionary. 

3. (4) (A) Policies not to be 
but shall be so worded that the liability for 
total suspension shall be limited to “actual 
loss sustained at a rate not exceeding $...... 
per day” (this being the stated per diem 
amount for each business day). 

Use and Occupancy, the same as any 
other form of insurance, contemplates 
indemnity only; it proposes to pay one’s 
losses in full (providing insurance is 
maintained in sufficient amount to per- 
mit doing so), no more and no less. 
Forms should, therefore, clearly  pro- 
vide that company is liable for “actual 
loss sustained.” 

4. (149) Policies which are written at the rate 
applying to replacement of building,  ma- 
chinery and equipment only, shall contain a 
clause excluding liability for the replacement 
of stock and such materials and supplies as 
enter into and become a part of the finished 
product. 

The following extract 
“manufacturing” form) 
Rules 2, 3 and 4 (3A, 4A, 
complied with: 

The word “business,” wherever used in this 
contract, shall be construed to mean “the pro 
duction of goods.” 

“The word ‘stock’ 
tract shall be construed to mean 
entering into ‘the 


valued policies, 


(from the 
shows how 
and 19) are 


wherever used in this con 
‘materials’ or 


‘raw stock’ production of 


goods.’ ” 
If the said building... or machinery or 
equipment. (insert “or stock” if policy 1s 


to cover replacement of same. otherwise policy 
shall not so cover) contained therein, be de 
stroyed, or damaged by fire occurring during 
the life of this policy so as to necessitate a 
total or partial suspension of business, this 
company shall be liable under this policy for 
the actual loss sustained of net profits on the 
business which is thereby prevented, and for 
such fixed charges and expenses as must 
necessarily continue during a total or partial 
suspension of business. for not exceeding such 
length of time as shall be required with the 
exercise of due diligence and dispatch to re- 
build, repair or replace such part of said build 
ing...., and machinery and equipment........ 
“and stock” if covering replacement of 
same) as may he destroyed or damaged (com 
mencing with the date of the fire and not limi- 
ted by the date of expiration of this policy), 
under the following terms and conditions, to 
wit: 

Some companies prefer to use two 
separate sets of forms for manufactur- 
ing risks, one including, the other ex- 
cluding replacement of raw stock, and 
the aim of each form is fully set forth 
in defining paragraph. Tt will be noticed 
that the “Uniform” form to which we 
are referring herein is designed to 
either include or exclude raw stock re- 
placement by the simple expedient of 
leaving blank the spaces in the above 
paragraph when raw stock is excluded 
and by inserting the word stock when 


raw stock is included. 

5. (6) Policies shall he based on thirty busi- 
ness days to the month for risks where the 
business is carried on without suspension on 


(insert 


Head Office: 


® General 4 Agency Office mote ethan Half a Contury Old 


NEW YORK 
UNDERWRITERS AGENCY 


A. & J. H. STODDART 


FIRE, TORNADO, EXPLOSION, RIOT AND 
CIVIL COMMOTION, SPRINKLER LEAKAGE 
AND USE AND OCCUPANCY INSURANCE 


100 WILLIAM ST., NEW YORK 














1868 


O. J. PRIOR, President 





INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 


TRENTON, N. J. 
TOTAL ASSETS - ~ - ~ - $1,448,852.62 
TOTAL LIABILITIES - - - - 847,154.95 
NET SURPLUS - - - - - 601,697.67 


1920 


W. M. CROZER, Secretary 

















Sundays and holidays, otherwise they shall be 


based on twenty-five business days to the 


month. 

6. (7D) In each of the above cases the stated 
per diem amounts, multiplied by the respective 
number of business days during which each 
amount applies shall not in the aggregate for 
an entire policy year exceed the total amount 
of the policy, and the per diem amounts shall 
be so fixed that the liability under the policy 
for total suspension of production (or business) 
for an entire policy year shall be the same 
whether such suspension be caused by several 
fires occurring at different periods of the year 
or by a single fire. 

These rules are closely related. Al- 
lowing 30 days to the month for con- 
cerns which operate continuously 
(Rule 5 (6) ) gives us in round num- 
bers 365 business days in a year, and 
allowing 25 days to the month for con- 
cerns which do not operate Sundays 
and holidays gives us 300 days, which 
at once establishes the limit of loss for 
total prevention of business as 1/365 
of the amount of the policy a day for 
the class of risks first named, and 1/300 
of the amount of the policy for the 
second. Now then, if we multiply our 
daily limit of liability as above ex- 
plained by the number of business days 
in a year, it obviously cannot exceed 
the amount of the policy as contemplat- 
ed by the first part of Rule 6 (7D). 

The last part of this rule (wherein it 
refers to the happening of several fires, 
or a single fire) contemplates that even 
though the amount of the policy may 
be reduced by the payment of one or 
more losses, the original per diem limit 
remains undisturbed throughout’ the 
policy term. 

7. (7) Form of Contract. may apply to: 

(A) Straight Use and Occupancy, i. e., where 
earnings are constant and continuous through- 
out the policy year. 


(A) “Constant and continuous” earn- 


ings are earnings of such concerns as 
grocers, electric power plants, flour 
mills, commercial hotels, etc., whose 
earnings do not greatly vary from one 
year’s end to another, the daily limit of 
liability of which is 1/365 or 1/300 of 
the amount of the policy as above illus- 
trated. The form reads: 

During the time of a total suspension of busi 
ness, liability under this policy shall not ex 
re for each business day of such sus 
pe nsion. 

8. (B) Policies shall contain a clause stipulat 
ing that the liability for partial suspension 
shall not exceed that proportion of the per diem 
liability which would have been incurred by a 
total suspension, which the decrease in pro 
duction (or business) bears to the full daily 
production (or business) at the time of the 
fire. 

If insured are only partially prevented 
from operating, we must first ascertain 
what the use and occupancy loss would 
have been had total prevention  oc- 
curred; then what the average daily 
production—in value—was during the 
term “next preceding the fire’  pre- 
scribed by the policy form. The per 
diem loss then is that proportion of the 
sum for which policy would have been 
liable had total prevention occurred 
which the daily business which was re- 
duced by reason of the disaster insured 
against bears to the average daily busi- 
ness at the time of the fire. 

The form reads: 

During the time of a partial suspension of 
business, the per diem liability under this pol 
icy shall not exceed that proportion of the per 
diem liability which would have been in 
curred by a total suspension which the de 
crease in production bears to the full daily 
production at the time of the fire. 

9. (5) Policies shall contain a clause 
the daily production (or business) at the time 
of the fire upon the average daily production 
(or business) of all plants or properties de 
scribed in the policy for a period of not less 


basing 








15 John St., N. Y. 
Courtland 1429 





ulation for final settlement. 
Our policy writing department checks rates, on applications, figures, and types policies, forms at 
nominal cost. 
We install figuring systems and supply trained operators. 


Think of the laborious task of mentally figuring the unearned premiums on 100,000 items of a re 
insurance schedule, compared to the Barrett System of machine figuring. We often wonder w thy 
some companies think they are saving money by doing this work themselves. We complete the job; 
checking registers, figuring net retention, and unearned premiums, preparing schedule and recapit- 
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than thirty (30) days of full operation next 
preceding the fire (the precise number of days 
to be taken as basis to be clearly and definite- 
ly stated in the policy contract) * * 

The best measure of what insured’s 
Use and Occupancy loss would be dur- 
ing the time that his business is halted 
or interfered with is found in the actual 
Use and Occupancy value of this prop- 
erty for a definite time immediately 
previous to the fire and the period 
adopted for such measure varies all the 
way from 30 to 365 days with ordinary 
manufacturing or mercantile establish- 
ments whose business does not vary 
greatly from month to month. 

The form reads: 

It is a condition of this insurance that the 
daily production at the time of the fire shall be 
based upon the average daily production of all 
plants or properties herein described for the 
ee enero eet ee err days of full operation 
next preceding the fire. 

10. (8) Policies shall contain the following 
clause: 


“The word ‘day,’ however modified, wherever 
used in this contract shall be held to cover a 
period of twenty-four (24) hours.” 


This is self-explanatory. In electric 
light plants, telephone exchanges, ho- 
tels, etc., the “day” is twenty-four hours 
long; in various manufactories and mer- 
cantile establishments it varies from 
eight hours (or less) to fourteen (or 
more) hours. It covers the customary 
business period between noon of one 
day to noon of the next. 


(To be continued) 





MULLEN OUT FOR HIMSELF 


John H. Mullen, Jr., who for years 
has been supply department superin- 
tendent for the Liverpool & London & 
Globe and the Globe Indemnity, has or- 
ganized the Globe Envelope & Printing 
Company, which will be located at 25 
Vandewater Street. Mr. Mullen is held 
in high esteem by the companies whose 
interests he has been serving so well in 
the supply department at 86 Fulton 
Street. He was formerly with the 
Pennsylvania Casualty. 
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gage, Use and Occupancy, 





SOUND 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





UNDERWRITING CAPACITY SECOND TO NONE 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Aircraft, Automobile (Combination Policy), Explosion, Fire 
and Lightning, Hail, Marine (Inland and Ocean), Parcel Post, 
Profits and Commissions, Registered Mail, Rents, Rental Value, 
Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Bag- 
Windstorm, Full War Cover. 


STRENGTH REPUTATION 





Cash Capital $6,000,000 


SERVICE 








Machine Shipments 
On Way Eight Weeks 


SIDELIGHT IN U. & O. SITUATION 





Additional Letters to “The Eastern 
Underwriter” From Machinery 
Manufacturers Tell of Deliveries 





Landis Machine Co., bolt and pipe 
threading machinery, Waynesboro, Pa., 
wrote The Eastern Underwriter: 

We find deliveries on machine tools 
very bad. We have cases of shipments 
fiom here to New York that have been 
six weeks out. We have another case 
from New Britain, Conn., which is more 
than eight weeks out. These are only 
a few of the import delays. 


Morse Twist Drill & Machine Co., 
New Bedford, Mass.: 


It hardly seems to us that there is 
any improvement at the present time 
on delivery—most of them being rather 
— with very small stocks avail 
able, 


Fellows Gear Shaper Co., Springfield, 
Vermont.: 

The machine tool situation in some 
cases, especially on standard tools, hag 
eased up considerably, but on highly 
specialized production tools, deliveries 
if anything are no better than they 
were during the war, and in fact, in 
some cases are worse. In our own 
particular case, we are today quoting 
six months’ delivery, which has been 
the case for three or four years. 

National Automatic Tool Co., multi- 
drillers and multi-tappers, Richmond, 
Ind.: 

We are inclined to believe that the 
deliveries are getting a little better 


Insurance Co., New Jersey 


—of known management, high 
tion, powerful resources, offers 


American Agent a secure connection. 
SATISFACTORY 





Head Office, 100 William Street, NEW YORK 
Western Dept., Insurance Exchange, CHICAGO 
Pacific Dept., 222 Sansome St., SAN FRANCISCO 





SECURE 


MARINE AND AUTOMOBILE 


reputa- 
to the 


than they were a few weeks ago. We 
find this true particularly along certain 
lines. 

We are endeavoring to better the 
situation in our own plant by having 
considerable machine work contracted 
for in various parts of the country. 
This is a new experience with us and 
we are unable to state at this time, just 
what the result will be, but we have 
every reason to believe it will be satis- 
factory. 


JERSEY CITY SHIFTS 


Sears & Osmond, Fengado, Ten Broeck 
and Ransom Agencies Leave 
Fuller Building 


New York is not the only city where 
insurance concerns are hard pressed 
for quarters. Jersey City is in the 
same boat. 

The First National Bank there has 
taken over the Fuller Building for tem 
porary quarters, while its own building 
is being demolished and rebuilt. It is 
also arranging to care for a number 
of its tenants which necessitates the 
vacating of the Fuller Building by a 
number of insurance offices, which in- 
clude Sears & Osmond, W. S. Fengado, 
T. M. Ten Broeck & Co. and James 
Ransom, Ten Broeck & Co. will go to 
the Provident Life & Trust Building; 
Fengado to the Commercial Trust; Ran- 
som to the Lincoln Trust; and Sears 
& Osmond will go near the Summit 
Avenue station of the Hudson tube. 

J. M. Byrne & Co. and Flindell, See 
ley & Co. will remain in the Fuller 
building. 


NO SPRING MEETING 
The Spring meeting of the National 
Association of Insurance Commission 
ers has been called off 


RAISES ITS DUES 
The Downtown Association, a club 
in which many insurance men are 
members, has raised its dues 
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DEPARTMENTS 





27 William Street 
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Satisfied With 
Explosion Rates 





HOW THE NEW RULES DIFFER 





Thirty Day Cancellation Notice; Classi- 
fication Makes it Easy to 
Quote Rates ° 





The new explosion general rules and 
rates of the Explosion Conference have 
been well received by agents who were 
particularly gratified with the reduc 
tion in rates which is about 25 per cent. 
The lull in the demand for explosion 
and riot insurance, following the boom 
of war times, is now expected to give 
way to activity. 

The principal changes in the con- 
ference’s rules and conditions in brief 
follow: 

First, there is the new class rating 
scheme, which enables anyone to quote 
a rate in a second’s glance at the rate 
sheet. Next there is the new thirty 
day notice of cancellation clause, which 
will keep more business on the books, 
and which takes the place of the old 
non-cancellation clause. Thirty days’ 
notice of cancellation is regarded as 
sufficient to protect all interests, and 
the new clause will give the assured 
the necessary confidence that he will 
be properly taken care of by the com- 
pany, no matter what the contingency 
that may arise. Another important 
new clause is that relating to physical 
damage in the case of use and occu- 
pancy. 

Still another most important change 
has been the recognition of inherent 
hazard in both explosion and riot and 
civil commotion policies. In other 
words, all inherent hazards not pro- 
hibited by law—such as boiler explo- 
sion-——are assumed in these contracts. 

The Classification 

Some of the agents have been enter- 
taining themselves by studying the new 
classification. There is a_ series of 
eight “class rates for explosion, and 
eight for riot and civil commotion, The 
latter rates are of three kinds, viz.: 
fireproof construction, brick or stone; 
and other construction. The lowest 
rate for explosion is class 1, 7% cents; 
the highest, class 8, $1.25. Of course, 
dwellings and churches take the lowest 
rates, but so do police stations, yacht 
clubs, state capitols, fire departments 
and ferry terminals. In view of the 
troubles around the harbor and river 
ferry house explosion and riot and 
civil commotion policies should prove 
a popular coverage now. The highest 
rated risks are the chemical establish- 
ments. Automobile garages and serv- 
. ice stations come midway, being Class 
4. The highest rate for riot and civil 
commotion is $1.40; the lowest 12% 
cents. <A question has arisen as to 
whether explosion insurance is covered 
in the riot and civil commotion cover- 
age. It is. 

Cancellation Clause 

The new thirty day notice of cancel- 
lation clause follows: 

“This policy shall not be subject to 
cancellation by the insured or by this 
Company for a period of ninety days be- 
ginning with the date of this policy, 
but thereafter this policy shall be can- 
celled, at the request of the insured, 
provided at least thirty days’ previous 
notice shall have been given in writing 
by the assured to the Company, of the 
desire for such cancellation, in which 
case the Company shall upon demand 
and surrender of this policy, refund the 
excess of paid premium above the cus- 
tomary short rates for the expired time, 
meaning the customary short rate of 
fire insurance practice. This policy 
may be cancelled by the Company after 
the end of ninety days, by giving to the 
insured a thirty days’ written notice of 
cancellation with or without tender of 
the excess of paid premium above the 
pro rata premium for the expired time, 
which excess if not tendered, shall be 
refunded on demand and surrender of 
this policy. Notice of cancellation shall 


state that said excess premium (if not 
tendered) will be refunded on demand.” 
Physical Damage Clause 

Use and occupancy for riot and civil 
commotion contain this physical dam- 
age clause: 

“It is a condition of this insurance 
that this Company shall not be liable 
for loss under this policy except as a 
result of actual physical destruction, 
disablement or damage to the property, 
the Use and Occupancy of which is in- 
sured hereunder, and then only to the 
extent that such physical destruction, 
disablement or damage shall directly 
affect its use and occupancy.” 


F. W. KENTNER RESIGNS 





Plans of Former Vice-President of 
City of New York Not An- 
nounced 





The insurance fraternity was much 
interested this week in the resignation 
of Fred W. Kentner. He was vice 
president and director of the Citv of 
New York Insurance Company of which 
he has been in full charge of the un- 
derwriting since 1915. Prior to that 
time. he was a general agent of the 
North British & Mercantile group and 
is well and favorably known in the city. 

Soon after the announcement that in- 
terests affiliated with the Home of New 
York had purchased the City of New 
York. Frank FE. Burke, special agent of 
the Home was made underwriter for 
the Citv of New York. Therefore, the 
resignation of Mr. Kentner will not 
come as a surprise. 

The New York General Insurance 
Agency for which he has been acting 
as manager, representing several com- 
panies in the New York suburban ter- 
ritory and binding country-wide busi- 
ness, will be discontinued. Mr. Kent- 
ner’s future plans are not known. Mr. 
Burke is now vice-president of the City 
of New York. 


AFTER AIRCRAFT LINES 

The National Liberty is making a 
strong bid for aircraft business. Be- 
sides the department in New York 
managed by Mr. Payne, of Payne & 
Richardson, Inec.. there is a Western de- 
nartment in Chicago under Madison F. 
Welch, superintendent. Then there is 
in Los Angeles a department for the 
Pacific Coast, in charge of Blanken- 
horn & Hunter. 


B. V. D. NOTE 

A messenger bov came into the office 
of the American of Newark a few days 
ago with a telegram for “The Jersey 
Fire Underwear Department.” 

The late George H. Ross, of Morris- 
town, N. J., had the honor of being the 
first agent appointed by the American 
of Newark. 


H. G. Johnson, of Johnson & Adams, 
southeastern managers of the Continen- 
tal Casualty, Washington, D. C., is now 
on the board of the Commercial Na- 
tional Bank, Washington. 





J. M. Wennstrom, United States man- 
ager of the Svea, is still on his trip 
West during which he went as far as 
the Pacific Coast. 











United States Branch 
92 William Street, New York 


INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
EVERARD C. STOKES 


United States Manager 





























London .» Lancashire 
Hire Insurance Co. Wt. 


OF LIVERPOOL, ENGLAND. 

















CHAS. H. POST, U. S. Mgr. 


Caledonian Insurance Co. of Scotland 


TOUNDED 1805 


“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
R. C. CHRISTOPHER, Asst. U. S. Mer. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 

















H. A. Smith, President 
G. H. Tryon, Vice-President 





Capital Stock, all cash 
Legal Standard........ 


F. D. Layton, Vice-President 
S. T. Maxwell, Secretary 


National Fire Insurance Company 


HARTFORD, CONN. 


Statement January 1, 1920, to New York Insurance Department 


LIABILITIES 


se ess sseescescccces tee escerssesecens $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Reserve, 
SRERU CD ERE’ TENOR SEER awe Rerentes 13,440,443.33 


Unsettied Losses and Other Claims... ....cccccccccscccccecess 2,725,042.04 
Net Surplus over Capital and Liabilities.....................04. 6,057,578.23 
Total Assets January 1, 1920.......... ee: $24,723,963.60 


C. B. Roulet, Ass’t Secretary 
F. B. Seymour, Treasurer 


SURPLUS TO POLICYHOLDERS...........$8,557,578.23 














Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 











THE YORKSHIRE 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 


Established 1824 


AND EXPLOSION INSURANCE 
U. S. BRANCH, 80 Maiden Lane, New York. 


FRANhL & DUBOIS, United States Managers. 
FRANK B. MARTIN, Asst. Manager. 


Assets, $2,144,572. 


METROPOLITAN _......+4+ 


PACIFIC COAST ..... 
CAROLINA-VIRGINIA 


SOUTHEASTERN _...... 


LA. & MISSISSIPPI 





DEPARTMENT MANAGERS: ; 
Willard S. Brown & Co. ....... New York, N. Y. 

° -San Francisco, Cal. 
. Greensboro, N. C. 
eee -Atlanta, Ga. 

coc JEMCO B. ROSS .ncccccccccccceseces New Orleans, La. 







Dargan & Turner , 


INSURANCE CO., LTD. 
OF YORK, ENGLAND 


ERNEST B. BOYD, Underwriting Mgr. 
HARRY F. WANVIG, Branch Secretary. 
Surplus, $1,023,469.75 

















F. H. HAWLEY, Pres. 





ORGANIZED 1848 


Surplus Over $1,500.000.00 
AN AGENTS COMPANY 





E. K. SCHULTZ & CO. 


PHILADELPHIA 
GENERAL AGENT 


Pennsylvania, New Jersey, New York, Connecticut, 


Massachusetts and Rhode Island 


W. E. HAINES, Secy. 


c Ohio’s Oldest and Strongest Company 


























= 





monn & & at ee oe eS 


oO 2 ete ew me me ee OD 

















| 





April 9, 1920 


THE EASTERN UNDERWRITER 





Separate Policies 
For Theft-Pilferage? 


NOT UNLIKELY, SAYS BANK MAN 








Addressing Exporters W. C. Marvin 
Discusses Insurance Problems; 
Made Study of Hazards 


The experience of the National City 
Bank with insurance was told the Ex- 
pert Managers Club at a luncheon held 
in the Whitehall Club on Tuesday, the 
principal speaker being W. C. Marvin, 
in charge of the insurance department 
of the National City Bank. He was fol- 
lowed by J. McMillan Hamilton, broker, 
who is also insurance adviser of the 
National City Bank. 

When Mr. Marvin, who was formerly 
a lawyer, went with the bank as insur- 
ance manager in January, 1919, notices 
were sent to all department heads that 
they were to refer insurance questions 
to him, and the next morning his desk 
was piled high with matters of insur- 
ance interest, referring to questions 
arising in nearly every corner of the 
globe. He discovered a vast variety of 
coverage, some good and some bad. 
Insurance had been written in a hit or 
miss fashion. One policy of a Greek 
company had in it a clause, “Payable, 
if solvent.” Another—an Italian com- 
pany—contained a clause reading “Pay- 
able, after the war.” 

The first thing Mr. Marvin did was 
to make a special study of the hazards 
incident to banking which can be cov- 
ered by insurance. This led to inter- 
views with various officials of the banks 
and department heads; and, after mak- 
ing the rounds, Mr. Marvin began to 
study the markets. He discovered, for 
instance, that occasionally a_ clerk 
makes a slip which costs the bank 
money in the case of shipment of gold 
or other securities. He guarded against 
that by insurance coverage. He found 
that another hazard could be covered 
by use and occupancy insurance. He 
placed various errors and omission 
policies, automatic blanket policies, 
sprinkler leakage and other coverages 
to protect the bank. If he could not 
find the indemnity here he went to 
England. 

“Unless you know your hazards you 
can’t insure against them,” was one 
comment Mr. Marvin made. “There 
has been too much trusting to luck; 
too much taking things for granted. 
Insurance is not a mystery. It may 
not be clear as daylight, but it is an 
open book to those who will give it 
conscientious study, and certainly your 
insurance is important enough to war- 
rant all the attention you can give it.” 

From the bank’s standpoint Mr. Mar- 
vin said it was not desirable to cover 
against every hazard, as that would en- 
courage carelessness among the cleri- 
cal staff, but certainly the principal 
hazards should be insured. 

A considerable part of Mr. Marvin’s 
talk was devoted to theft and pilferage, 
which he explained to the exporters, 
and to the necessity of careful packing 
and crating. He sympathized with the 
underwriters in their theft and _ pilfer- 
age troubles, and thought it not im- 
probable that there will be separate 
contracts covering theft and pilferage. 

Mr. Marvin discussed the bank’s ef- 
forts to draft a uniform type of certifi- 
cate, and felt sure that other banking 
houses would fall into line. Two things 
were absolutely essential for uniform- 
ity: first, one date and place of attach- 
ment and expiration; second, uniform 
conditions of average. 

; Mr. Hamilton told the exporters that 
@ great deal of capital has been put in 
Marine insurance companies here since 
the beginning of the war. Some of it 
‘s correctly guided; some of it not 
He said that care should be taken in 
Placing insurance in responsible com- 
panies. In discussing rates for theft 
o_o Mr. Hamilton said that 

ally companies would get the 











Announcement 





American Standard Fire Insurance Company, Milwaukee, 
Wisconsin, in process of organization, capital half a million, surplus 
one million two hundred thousand. 
and confine its operations at present to fire and automobile insur- 
ance. It will contemplate re-insurance also. Headquarters, 706 lirst 
Wisconsin National Bank Building. Some of those interested are 
Rupert I. Fry, President of The Old Line Life Insurance Company 
of America; E. B. Marshall, President Wilbur Stock Food Com- 
pany; E. L. Arnold, President Tate Printing Company, and Ellis 
B. Usher, Advertising and Publicity, all of Milwaukee. 


The Company will specialize 














CENTRAL FIRE OFFICE, 
FIRE---STRIKE---CIVIL COMMOTION---RIOT---SPRINKLER LEAKAGE---AUTOMOBILE 


Inc., 


UNDERWRITING 
AGENCY 


Risks accepted throughout UNITED STATES—CANADA~—PORTO RICO—CUBA 


American Equitable Assurance Co., of New York 
Knickerbocker Insurance Co., of New York 


General Agents for Metropolitan District 
Millers National Insurance Co., Chicago, III. 
Importers & Exporters Insurance Co., of New York 


General Agents for Above Territory 


International Lloyds, Indianapolis, Ind. 


Colonial Assurance Co., of New York 


Brooklyn Branch 
151-153 Montague St. 








New Jersey Branch 
34 Clinton St. 
Newark, New Jersey 


Merchants Underwriters, of New York 
Millers Mutual Fire Insurance Association of Alton, III. 


Head Office 
80 Maiden Lane 
New York City 


Chicago Branch 
Insurance Exchange 


Manufacturers Insurance Co., of America 
Great Lakes Insurance Co., Chicago 


Brooklyn and Long Island City Agents 
London & Scottish Assurance Co., London, Eng. 
Underwriters at American Lloyds 


San Francisco 
Branch 


Bldg. Maryland Bldg. 











OPEN FROM 7:30 UNTIL 3 O’CLOCK 

The National Fire of Hartford has 
put a practical daylight saving method 
to work in the schedule of working 
hours by advancing the starting time in 
the morning to 7:30 and the closing time 
of the office to 3 o’clock. This gives the 
employes all the benefits of daylight 
saving without all the attendant diffi- 
culties. 


WITH BEGG AGENCY 


Louis Schumacher, New York local 
secretary for the Sun Fire Office, has 
resigned to go with the John W. Begg 
agency, Brooklyn. 


rate necessary to write this business 
profitably, and exporters would make 
au mistake if they placed this business 
on the bargain counter basis. They 
might have a loss some day which their 
insurer would not or could not pay. 


Situation Wanted—by young 
man, 28, as examiner for 
New York suburban field, 
with company or general 
agency. Six years’ experi- 
ence in home office and with 
agency. Salary, $1,800.00 a 
year. References furnished. 

Address “Examiner” 
this office. 





PEOPLES 


National Fire 


Insurance Co. 


OF PHILADELPHIA 





Statement January 1, 1920 





ASSETS 
Bonds and Stock. .$1,251,938.00 


486,750.00 
200,000.00 


Mortgages, first lien 
Real Estate ....... 
Loans on Collateral 7,000.00 


Cash in Banks and 
GD io steuaccuewan 


Agents’ Balances . 


79,973.05 
168,981.29 


Interest Accrued .. 25,896.09 


$2,220,538.43 


LIABILITIES 
Reserve for Losses $110,531.36 
Reserve for Pre- 

miums in Force. 
Ground Rent on 
Real Estate .... 
Reserve for Taxes 
and other items. 


$939,379.99 


804,794.47 
6,704.16 


17,350.00 


Net Sur- 
plus $ 281,158.44 
Capital 
Stock 1,000,000.00 
———————$1,281,158.44 





2,220,538.43 














SURPLUS TO POLICYHOLDERS, $1,281,158.44 
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Make Event of 
Damon Anniversary 


HOUSE AT SPRINGFIELD 


OPEN 


Underwriter, Who Began Career At 
Fifteen, Has Been President 

Twenty-five Years 

twenty-five years ago yester 
Damon became president of 
the Springfield Fire & Marine, and not 
only representatives of the company, 
but many others made a lot out of the 
event in order to attest their admira 


Exactly 
day A. W. 








A. W. DAMON 
tion for the veteran insurance execu 
tive who stands so high in the under 


writing fraternity. Mr. Damon was at 
the office in Springfield all day receiv- 


ing his friends, and there was open 
house from 3 o’clock to 5:30 o’clock in 
the afternoon during which time the 


employes of the Company and his other 
friends had an opportunity to extend 
their congratulations. Some out-of-town 
men were present and there were many 
flowers, telegrams and letters of con 
gratulation. The National Board of 
Fire Underwriters was also represented. 
Mr. Damon’s Career 

Alonzo Willard Damon began his in 
surance career at the age of fifteen in 
the office of the Washington Insurance 
Company of Boston, then located on 
State Street, opposite Kilby Street. 

The old Washington was incorporat 
ed in 1824, its first secretary being 
Josiah L. Hale, a native of Newbury 
port, Mass. Mr. Hale resigned in 1842 
and removed to New York to take part 
in the organization of the Atlantic Mu- 
tual Insurance Company and was one of 
its early presidents. The Atlantic Mu- 
tual had been for many years the lead- 
ing marine insurance company of this 
country. 

At the time of the Boston fire, No- 
vember 9, 1872, Mr. Damon was chief 
clerk of the Washington, which com- 
pany was wrecked with many others by 
the great conflagration. At that time a 
charter could only be secured by act 
of the legislature and as they did not 
convene until January, in order to hold 
the business on the books of the com- 
pany, an association with individual lia- 
bility was formed called the Washing- 
ton Insurance Association. Eighteen of 
the leading financial and business men 
of the city subscribed the capital of 
$300,000, the three largest subscribers 
being Messrs. T. Jefferson Coolidge, 
John Gardner and Micah H. Simpson. 
The Association began business three 
days after the fire started and when the 
ruins were still smouldering. The busi- 
ness of the Association was merged into 
the company incorporated early in Jan- 


uary, 1873, as the Washington Fire & 


Insurance Company; located 
State and Exchange streets. 

Secretary in 1880 

Mr. Damon was elected secretary of 
this company in 1880 and resigned in 
1887. After a vacation of ten months, 
eight of which were spent in California, 
Mr. Damon succeeded Robt. H. Wass as 
special agent of the Franklin Insurance 
Company of Philadelphia for the entire 
New England field. 

In January, 1890, he 
special agent of the Springfield for 
Maine, New Hampshire, Eastern Mass- 
achusetts and Rhode Island, succeeding 
Benj. R. Stillman. 

In December of that year he was 
elected Assistant Secretary, which office 
he held until his election as President 
April 8, 1895 

He is the fifth president of the com- 
pany and his term of service has been 
the longest of any, as is shown by the 
following list of presidents and their 
terms of service: 

Edmund Freeman, elected 
1851, resigned April 11, 1874; 
R. Smith, elected April 20, 1874, died in 
office April 15, 1880; Jarvis N. Dunham, 
elected May 31, 1880, died in office 
Dec. 2, 1891; Andrew J. Wright, elected 
Dec. 7, 1891, died in office Mar. 14, 1895; 
A. Willard Damon, elected April 8, 1895, 
now in Office. 

Growth of Company 

The growth of the company during 
Mr. Damon’s administration is shown in 
the following table: 


Marine 
corner 


was appointed 


April 9, 
Dwight 


Year ending Jan. 1 1895 1920 
Capital ; ws $1,500,000 $2,500,000 
Total Assets 3,581,151 17,303,136 
Liabilities except Capital. 1,568,441 10,824,225 
Surplus to VPolieyholders 2,012,710 6,478,911 
Re-insurance Reserve 1,344,270 9,149,276 
’'remiums written . 1,776,048 10,220.49] 
Total Cash Income 1,923,777 11),878,690 


Amount at risk 
lu ‘ s paid 
tion 


208,733,089 1,680,717,186 


since Organiza 
» 21,436,204 


Home Office Building 

An item of special local interest was 
the erection of the fine new office build 
ing at the corner of State and Maple 
streets, completed and occupied July 3, 
1905. 

In 1899 Mr. Damon was elected a 
member of the Executive Committee of 
the National Board of Fire Underwrit- 
ers, retaining that office until his elee- 
tion as vice-president in 1908. He be- 
came President of the Board in 1910. 


80,107,826 








BROKERS- 


Representative 


A combination of real S-E-R-V-I-C-E. 
Boston - Royal - Orient - Hartford - Cont.- 
ire Assoc.-Phoex. of H.-No. Bri. & M.- 
Prov. Wash. - Northern - Agric.-G. Falls- 
Niag.-Great Am.-Home. 


CLINTON J. AYRES 


70 Main Street 
SARANAC LAKE, N. Y. 














National Liberty 


INSURANCE COMPANY 
OF AMERICA . 
NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1919 


Cash Capital ........$1,000,000.00 
err o.-++-~ 9,609,646.00 
Liabilities, including 

| Pere ree 7,214,228.11 


Net Surplus ........ 2,395,417.89 
Surplus to Policy 
Holders ... 8,895,417.89 
HEAD OFFICE 
@ WILLIAM STREET, NEW YORE 








“The Leading FIRE INSURANCE Co. of América” 


WM. B. 


OM i lcmeaeoaules 
Losses Paid over $183,000,000 


CLARK, President 
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(PENNSYLVANIA STANDARD) 
JANUARY 1, 1920 


Cash Capital ee es 
| Premium Reserve - « * ‘ 
|. Surplus to Policyholders -  - 
| Assets - - + yee Spat 


$1,000,000 
3,622,274 
1,954,749 
6,176,156 | 





Agents writing Fire, Tornado, Rent, 
Business Interruption, Leasehold, 
_ Profit. Sprinkler Leakage, Explosion 
| and Riot Insurance, also Automobiles 
against Fire, Theft, Collision and Prop- 
erty Damage, find the NATIONAL 
UNION a valuable acquisition. Faith- 
ful service and surprisingly good facil- 
ities are accorded as a matter of course. 
For enterprising agents it is a good 
Company: by every test that counts. 
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NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 


New York New York 


























April 9, 1920 


THE EASTERN 


UNDERWRITER 


19 





“Weekly Underwriter” 
Automobile Number 


WHAT AUTHORS HAVE TO SAY 


Discuss Mutual Competition, Increase 


in Thefts, Subrogation, Sprinkler 
Results and Legal Decisions 


The first of the automobile numbers 
to appear is that of the “Weekly Un- 
derwriter,” and it sets a good pace, 
many interesting subjects being dis- 
cussed. In a leader on mutual compe- 
tition a sidelight is thrown on four 
cases which are actual happenings and 
which agents can digest to advantage. 
They follow: 

Personal Service. An assured in 
Cleveland got into an accident at Syra- 
He communi- 


cuse and was arrested. nun 
cated with the Syracuse agent of his 


company. The latter put his attorney 
on the job, the home office was called 
on the telephone, insurance verified 
and the assured released in the custody 
of the agent’s attorney. Much pleasan- 
ter than staying in jail over night. 

Credit. An assured and his mother 
were at home, sick. The mother died. 
The assured’s premium was due the 
day she died. Naturally, he “forgot 7.” 
The next day an accident happened 
while the car was being used on an 
errand for the assured. On _ telephon- 
ing the agent the assured found the 
policy to be in force, the agent having 
renewed it himself. 

Credit. An assured tells an interest- 
ing story about “Mutual” accident in- 
surance. He decided to get along with- 
out an agent and save some money. 
His premium was due the first of the 
month—about the third he remembered 
it and sent his check. It reached the 
Mutual’s home office about the seventh. 
On the sixth he was injured and was 
laid up two months. Policy, of course, 
had “lapsed” and he had no insurance. 
Now he is back with his agent who 
sends him his renewal receipt thirty 
days in advance. 

Coverage. An assured sold his car 
and bought a new one of the same 
make. He knew he had auto insurance 
but did not know that it applied only 
on the car originally specified. Some 
ten days later he was in an accident 
and called on his agent for the usual 
attention. The latter verified the sale 
of the old car and the fact that the as- 
sured had only one, the new car, issued 
an indorsement to cover the new car 
from date of purchase and proceeded 
with the settlement of the claim. In 
such a case there would be, technically, 
no insurance under either the stock 
company or the mutual or reciprocal, 
but no stock company would dare take 
refuge behind so technical a defense, 
because it would expect, in such an 
event, to lose the agent with all of his 
business. 

John M. Harrison, secretary of the 
Theft Committee of the National Auto- 
mobile Underwriters’ Conference, has 
an article telling how agents can fight 
theft losses. One unique point he 
makes is this: 

“A thought that will perhaps provoke 
a smile is nevertheless made in all seri- 
ousness. The agent should by example 
as well as precept, persuade his policy- 
holders that they should welcome and 
not evade jury duty, for one of the 
greatest difficulties today in obtaining 
the conviction of automobile thieves is 
the fact that representative business 
men avoid jury duty and because of 
that fact the juries selected frequently 
include talesmen who let their sympa- 
thies or prejudices sway them against 
the facts and the law.” 

In an article on “The Local Agents’ 
Opportunity’ Elmer C. Cary, of the 
L. & L. & G.’s automobile department, 
Says: 

“The greatest difficulty the under- 
writer at this time has to contend with, 
18 the theft risk, as the losses under 
this cover have been tremendous. Lo- 
cal agents throughout the country can, 
however, help to stamp out or ma- 
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terially reduce the resale of stolen cars 
by carefully noting the factory num- 
bers of all cars, and calling the atten- 
tion of the purchaser—when called 
upon to insure the cars—to the tam- 
pered factory number if so found.” 

That cultivation of automobile busi- 
ness Will attract other lines is the opin- 
ion of FE. H. Morrill, Jr., of the Aetna 
Life companies. 

“IT have seen many sales of automo- 
bile insurance made by quoting the 
first price for full coverage of all haz- 
ards, including property damage, loss 
of use and windstorm, earthquake and 
water damage, together with say $20,- 


000—$40,000 liability and $2,000 prop- 
erty damage limits—with reasons ad- 


vanced favoring complete protection,” 
he said. “Reductions then quoted take 
away so much protection when shown 
to the buyer that if he is the average 
good business man he will not see good 
judgment in reducing his liability cost 
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by $25.00 or $30.00, for instance, and 
losing $15,000 protection thereby. On 
the other hand, many a buyer has start- 
ed to ‘shop’ for rates when the broker 
quoted first the lowest rates for mini- 
mum protection and then tried to build 
them up to the figure that should have 
been quoted first—-for safer protec. 
tion,” 

“Automatic Fire Control in Garages’ 
is discussed by Ira G. Hoagland, of the 
National Automatic Sprinkler Associa- 
tion. He makes an interesting tabula- 
tion showing effects of sprinklers in 
fires in automobile factories and gar- 
ages. 

Sprinklers in 69 per cent of all fires 
put out the fire in auto plants; in 26 
per cent heid the fire in check; and in 
5 per cent did not control. In the case 
of garages the sprinklers put out fires 
in 65.2 per cent; held the fire in check 
in 26 per cent; and did not control in 
5 per cent of the fires. 























THE HOME OF SERVICE 





In this day of big business, figures 
| alone mean nothing. 


All of the leading companies have 
assets, surplus and reserves run- 
ning up into eight figures. 


| Today the important things—the 


a] things that count—are stability 
al and service; stability in business 
4 methods generally; stability of 


policy in the conduct of under- 
writing; and stability in the sense 
that the agent,the broker and the 





insuring public can depend upon 
the company under all circum. 
stances and conditions. 


These the Fireman’s Fund has 
demonstrated beyond question. 


The Fireman’s Fund has further 
adopted the titlefor its head office 
building The Home of Service, and 
by doing this has assumed the 
responsibility of demonstrating 
to the insurance world where 
The Home of Service is. 
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That the number of automobile acci- 
dents is increasing in direct proportion 
to the increase in the number of cars 
is the opinion of L. K. Porritt, of the 
Travelers. Last year there were 7,000,- 
000 cars in the United States and over 
10,000 fatalities. 

William B. Ellison, of the New York 
bar, says in discussing court decisions 
in automobile cases that he would not 
be surprised if the average man read- 
ing these decisions reached the con- 
clusion that the law is not an exact 
science, He reaches the conclusion 
that an award by appraisers is of little 
value in this State and proves it. 

William J. O'Donnell, of the Aetna 
Casualty & Surety, in analyzing the 
theft situation places the blame for 
unsatisfactory conditions on 

(a) The operation of organized bands 
of automobile thieves, 

(b) Leniency of local public officials 
in dealing with organized automobile 
crooks, or so-called joy riders. 

(c) Indifference on the part of auto 
mobile owners in general. 

(d) Practices of certain companies 
in advertising rewards for recovery of 
stolen automobiles, ; 

Thomas J. Grahame, of the Globe In- 
demnity, says that comparatively few 
agencies realize the importance of the 
automobile field in the development of 
an insurance agency and thus fail to 
energetically push, along systematic 
and educational lines, this branch of 
insurance, Far too many representa- 
tives simply solicit insurance from 
their existing clients, not studying the 
possibilities of this class of business 
and having absolute knowledge of the 
requirements of motorists and the most 
effective way to provide coverage. 

Among other writers in the issue are 
S. Marsland Bower, New York City ag 
ent, who discusses the humorous side 
of automobile insurance; Carroll E. 
Robb, of the Columbia, who gives the 
marine slant; W. M. Bininger, an ad 
juster, who discusses subrogation col 
lections; A. E. White, Washington Mar 
ine, who gives his opinion of valued 
policies; and H. D. Anthony, of the 
General Accident, 


GIVE WATCH TO F. E. BURKE 


Farewell Dinner By Western New York 
Field Club; Sorry To See 


Him Go 
The high regard in which Wrank E. 
Burke is held by the field men in the 


Western part of New York State, after 
years of association with him, was 
demonstrated at a farewell dinner giv- 
en by the Western New York Field 
Club to Mr. Burke at the Rochester 
Club in Rochester, N. Y., on March 27 
Upon that occasion he was presented 
with a handsome watch by W. C. 
Roach, special agent of the Aetna, on 
behalf of the members of the club 
There was a large attendance, and 
President J. M. Donald made a talk in 
which he wished the new vice president 


of the City of New York the best of 
success in his new position, A mem 
ber of the club said to The Eastern 


Underwriter: 
“It is the general feeling that his ad 


vice and counsel, which was so often 
sought in all matters relating to the 
insurance business with which he has 


so long been identified will be greatly 
missed, but everyone is highly gratified 
by the promotion which is so well de- 
served and which he has certainly 
earned.” 


THE WHITE GENERAL AGENCY 


Associated with Major A. White in 
the new Major A. White Agency, 
metropol and suburban agents of the 


City of New York, are Major Lee White 
and Ralph Lee White, his sons. Ralph 
White is a Columbia University grad- 
uate, and was a lieutenant in the navy 
during the war. Lee White, also a Co 
lumbia graduate, has been with Bain- 
bridge & White, Brooklyn, John H. 
Deats is office manager, 
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Life President Forms 
New Fire Company 


CALLED: AMERICAN STANDARD 


Rupert F. Fry’s New Company in 
Milwaukee Expects to Start With 
$1,000,000 Surplus 


Rupert F. Fry, president of the Old 
Line Life Insurance Company of Mil- 
waukee, is one of the principal stock- 
holders in a new fire insurance com- 
pany which has been organized in Wis- 
consin, and will have its headquarters 
in Milwaukee. The Company, which 
will be known as the American, Stand- 
ard Fire, will have a capital stock of 
$500,000, and a surplus of more than 
$1,000,000. The temporary organization 
is in operation, and stock is being 
placed. 

It is Mr. Fry’s idea to distribute the 
stock widely in Wisconsin, and, possi- 
bly, in some of the adjoining states. 
He will be identified permanently with 
the fire insurance company if the stock- 
holders so desire, but not in an ex- 
clusive capacity as it is his intention 
to continue actively in his present po- 
sition as head of the Old Line Life. 

Among the incorporators of the new 
company are FE. B. Marshall, president 
of the Wilbur Stock Food Company; 
FE. L. Arnold, president of the Tate 
Printing Co.; and Ellis B. Usher, ad- 
vertising and publicity agent, all of 
Milwaukee. 

Mr. Fry has made a success in life 
insurance and his standing in Mil- 
waukee is such that he will have no 
trouble in swinging the complete or- 


ganization of the American Standard 
Fire. 


The assets of the Old Line Life 
exceed $2,380,000. , 
JOINT MEETING LIKELY 

The New York office of the Sprinkler 
Conference has been working on a num 
ber of forms and endorsements. This 
work has taken considerable time and 
the forms have now been submitted to 
the Western Conference for approval. 
There is a difference of opinion - on 
several of the forms and the work of 
completion has been delayed. It is like- 
ly that a joint meeting of Hastern and 
Western representatives will be held 
in June to thrash out the points at is- 
sue. 


WILL KEEP NEW YORK OFFICE 

When the Liverpool & London & 
Globe removes from New York to its 
new home office building in Newark, 
an examiners’ department will be main- 
tained in Manhattan for the New York 
suburban business. Possibly some of 
the New Jersey business may also be 
handled through that office. 


JO STRENGTHEN CONFERENCE 
Company Heads Meet Here At Bissell’s 
Invitation and Discuss Auto- 
mobile Situation 
That the National Automobile Under- 
writers’ Conference will become a 
stronger organization than ever will 
probably be one of the results of the 
guthering of insurance executives here 
Wednesday at the invitation of Presi- 
dent Bissefl. Membership direct in- 
stead of through local conferences is 
wanted to stabilize the situation, A 
committee of nine has been appointed 
to go over existing conditions and 
make recommendations. There was a 

lot of plain talk at the meeting. 








THE COLONEL IS EIGHTY 
Colonel John L. Cunningham, for a 
great many years president of the 
Glens Falls Insurance Company, cele- 
brated his eightieth birthday by put- 
ting in a full day’s work at his desk 
on April 5. 





WILL HOLD DANCE 
The employes of the New York office 
oi the Insurance Department will hold 
their annual dance April 26 at the Mc- 
Alpin. The committee is composed of 
Mr. Bloch, Miss Quinn, and Mrs. Sher- 
man. 





SPRINKLER CASE APRIL 12 
The Curran sprinkler case will be 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1652 


The real strength of an insurance com- 
pany is in the conservatism of its map 
agement, and the management of 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, Presiéent 
FRED. A. HUBBARD, Vice-President 
E. 8. JARVIS, 8 
WILLIAM MORRISON, Asst. Sec’y 
HOME OFFICE 


Hanover Bldg., 34 Pine St. 


NEW YORK 
HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 



































BROKERS ACTIVITIES argued in the Supreme Court, New 
York, April 12. 95 WILLIAM STREET, NEW YORK 
Albert Gates’ Change Fire Casualty Life 
Albert Gates, who was manager of E URA 
Krank B. Hall & Company’s fire depart- RE INS NCES 
ment, is now office manager for E. M. WILLIAM 
Cromwell & Company, 5 Nassau Street. C. SCHEIDE & CO. 
Saar oe (INCORPORATED) 
McHenry Gets Big Lines HARTFORD, CONN. 
John J. McHenry, Louisville, has 
been visiting New York. He has added S. D. McComb, Pres. C. P.. Jennings, V.-Pres. O. E. Carter, Sec’y-Treas. 
some important steel mills to his list 
of large compensation lines, The pre 
mium income of the McHenry office is Cc OMB 
now climbing up toward the $200,000 * » y A 
mark, which isn’t so bad for a town the *: 
size of Louisville. | NC ORPORATED 
* a a 
Fred G. Burgoyne Special FIRE and MARINE INSURANCE 
Fred G. Burgoyne has been made spe- Phone 
cial agent for the Globe Indemnity in Broad 631 NEW YORK CITY Macomb oY 
its uptown district, Manhattan. He at Gee 
will handle all lines. Mr. Burgoyne a 
was formerly of the home office organi- 
zation and has also been in the Service. AEFER & SHEVLIN 
M. S. Lewis of the Royal has re- 60 Wiltiom Stvest GENERAL AGENTS New York, N. Y. 
turned to his desk after an illness ex- FIRE and AUTOMOBILE INSURANCE 
tending over several months. Excellent Facilities for Handling Suburban Business Phones John 1167, 1168 
w * + + 


Councilmen of Gloucester City, N. J., 
are becoming aware that a larger and 
better equipped fire service is urgently 
needed, 

* . * 

Hugh R. Loudon, United States man- 
ager of the Liverpool & London & 
Globe, has returned from a month’s va- 
cation, 

aA * os 

Albert H. Mowbray has been appoint- 
ed actuary of the National Council of 
Workmen's Compensation Insurance. 

* +. * 


The annual banquet of the Casualty 
& Surety Club of New York will be held 
April 20 at the Hotel Pennsylvania, 





100 William Street, New York City 


PHOENIX 


Assurance Company, Ltd., of London 
(Established 1782) 


FIRE 


AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT AND CIVIL COMMOTION 
HEAD OFFICE FOR THE UNITED STATES. 


Percival Beresford, Manager 











REINSURANCE 
BROKER 


W. B. BEATTIE 


1 King William Street 
LONDON, E.C. 4 


Excess covers (Fire and Contingency 
contracts) placed with best offices 
and Underwriters. 


Correspondence invited. 























NEW YORK STATE DEPARTMENT# 


SUPERIOR FIRE INSURANCE CO. oF PITTSBURCH, PA, 
ALLEMANNIA FIRE INSURANCE CoO. OF PITTSBURGH, PA. 
CAPITAL FIRE INSURANCE Co, OF CONCORD, N.H, 


CEORGIA HOME INSURANCE CO, OF COLUMBUS, GA, 
UNITED AMERICAN INSURANCE CO, OF PITTSBURGH, PA, 
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Capital: 
One Million Dollars 


C. P. STEWART, President 
_ ARTHUR HOYT, Vice-Pres. 


Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 
F. L. BROKAW, Treasurer 








WESTERN DEPT.: Insurance Exchange Bldg., Chicago, Ill., H. H. INGALLS, Mgrs 
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! CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
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PHILADELPHIA, PA. 
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LOGUE BROS. & CO., Inc. 
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Automobile Rates 
Being Distributed 


PREPARING TO SUPPLY AGENTS 


Type of Manual and Rate Sheet Renders 
One Useless Without the 
Other 





Automobile manuals and rate sheets 
are now being shipped to the companies 
and they are preparing letters to be 
sent to their agents with such informa- 
tion as can be given at once regarding 
the use of the new rates. When rate 
changes of this character are made, 
the first consideration of the companies 
is to get the manuals in the hands of 
their agents at the earliest possible 
time. It is not always possible to send 
with the manuals complete instructions 
for their use. Agents clamor for the 
manuals and trust to getting instruc- 
tions later. : 

This year the manuals are being 
shipped from one point and the rate 
sheets from another and one is of no 
use without the other, so that com- 
panies have to wait until all the ma- 
terial is in hand before the complete 
sets can be forwarded to agents. 

Collision and property damage man- 
uals are also being shipped but they 
likewise are not intelligible unless both 
are available for use at the same time. 

In explanation of the new fire and 
theft manual, it may be said that un- 
der the heading “Year” the model year 
and not the actual year of manufacture 
is indicated. 

Under the heading “Model” a number 
in parenthesis indicates the number of 
cylinders. In most cases where this is 
omitted, the automobile has a four 
cylinder engine. 

Only Symbols Used 

Under the heading “F” are the alpha- 
betical symbols indicating rates for fire 
and transportation. Rate symbols for 
theft are found under the heading we 3a 
and collision premiums are indicated 
under the heading “C”, while property 
damage is designated “P D.” ; 

As the casualty companies writing 
public liability use the same symbols 
tor public liability as for property dam- 
age, both classes of insurance are re- 
ferred to in the heading as a conven- 
ience to agents. 

The alphabetical symbols appearing 
in columns “F,” “C,” and “P D” indi- 
cate rates or premiums for the differ- 
ent classes of cover as shown in the 
rate schedule to be furnished by the 
company. . 

Gasoline and steam private passen- 
ger type automobiles take up pages 6 
tc 90 and the symbols shown are for 
fire, theft, collision, and property dam- 
age. 

Electric private passenger type auto- 
mobiles take up pages 90 to 94 inclu- 
sive, and the symbols shown are for 
fire, theft, and collision. 

Commercial automobiles, gasoline, 
steam and electric types, are listed for 
fire, theft, and collision and include 
busses, hearses, ambulances, fire de- 
partment apparatus, and tractors. 

For property damage premiums to be 
charged for electric private passenger 
cars and for all commercial cars, it is 
necessary to refer to the manual of 
property damage and collision rates to 
be furnished by the company. 

Cars for which it is necessary to ap- 
ply to the company for a collision rate 
are so designated, as are also makes 
no longer manufactured. Automobiles 
of foreign manufacture are specified. 
The list prices given are supplied by 
the manufacturers. 

The manual is issued in two editions, 
loose leaf and bound volume. 

Territory Affected 

As announced in The Eastern Under- 
writer last week Assistant Secretary 
Goodwin, of the National Automobile 
Underwriters’ Conference, has advised 
members that April 15 shall be the 
effective date of the new rates for fire, 


theft, transportation, collision and prop- 
erty damage, for all business written 
on or after that date. 

This date applies to fire, theft and 
transportation schedules in the terri- 
tory of the New England, Eastern and 
Southern conferences; and _ property 
damage and collision rates as set forth 
in the new property damage and colli- 
sion manual in the territory of the 
New England, Eastern, Southern and 
Western conferences, with the usual 
exclusions of all rates in the States of 
Mississippi and Texas, over which the 
Ccnference has no jurisdiction. 

Arrangements have been made with 
the Western Conference to file for its 
members the property damage and col- 
lision rates in the file States in West- 
ern Territory, and until advices have 
been received to the effect that such 
filings have been completed the rates 
cannot be quoted, distributed or used 
in such States. 

Property damage and collision man- 
uals, together with the Classification 
Manual (List of Automobiles), will be 
shipped direct from Chicago. The fire, 
theft and _ transportation schedules 
(Eastern, New England and Southern) 
will be delivered from New York. 


RENT AND LEASEHOLD 

Fire managers are not all agreed that 
an agent can reap much benefit by de- 
voting his time to the sale of explosion 
or strike-riot insurance. They rather 
are of the opinion that any demand for 
these covers is apt to be spasmodic and 
purely local. On the other hand, it is 
generally conceded that rent and lease- 
hold insurance is the coming thing and 
that any agent who will give his atten- 
tion to this form will find it to be a 
steady seller. 

VAIL WITH CENTRAL OFFICE 

George D. Vail, general adjuster for 
the Sun Fire Office, at its New York 
headquarters, has resigned to go with 
the Central Fire Office. 


Reason For Collision 
Endorsement Changes 


MEETS CASUALTY COMPETITION 


If Adopted Companies Would Pay 
Assured on Basis of Actual 
Cash Value 


The proposed collision endorsement 
prepared by the Automobile Conference 
has been drawn to conform to the cus- 
tom of adjustment that has been fol- 
lowed by many of the members. That 
is, paying the actual loss suffered with- 
out respect to the limit of insurance 
named in the basic policy. 

Several reasons underlie this method 
of adjustment, says the Conference. 

In the first place—the casualty com- 
panies, who write the business at the 
same rate as do the Conference com- 
panies, settle all collision losses on the 
basis of the actual cash value at the 
time of the loss. There is no insurance 
limit in their policies. 

In the second place—collision insur- 
ance calls for a separate premium, the 
amount of which is not fixed by the 
limit of insurance in the basic policy. 

For these reasons the Policy Forms 
Committee reached the conclusion that 
in order to meet the competition of the 
casualty companies and to conform to 
the decisions of courts based upon sev- 
erable items of insurance in single pol- 
icies, the assured should be paid under 
the collision cover on the basis of actual 
cash value and the amount of actual 
loss, and not to be limited in his re- 
covery to the limit of insurance shown 
in the policy with respect to fire and 
transportation hazards. 

After considerable discussion it has 
been decided to submit to the companies 
for mail vote the question as to which 
practice they desire followed. 

The clause which it is proposed to 
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its sound American 


enterprise. 


Cash Capital—One Million Dollars 
HOME OFFICE: 


“America Fore” 


Co-operation among the factors composing American enterprise is 
the best insurance of American prosperity. 

American production leads to American trade, financed by American 
banking and carried by American shipping. 
tects all against loss and stabilizes American business. 

The AMERICAN EAGLE, with its funds secured in America, offers 
indemnity for the 


AMERICAN EAGLE 


Fire Insurance Company 


WESTERN DEPARTMENT: PACIFIC COAST DEPARTMENT 
P. 0. Box 1030 City Hall Station ALFRED STINSON, Secretary 
80 Maiden Lane, NEW YORK 207 W. Jackson Blvd., CHICAGO Insurance Exchange Bldg., SAN FRANCISCO 


American Insurance pro- 


safeguarding of American 


HENRY EVANS, President 


C. E. ALLAN, Secretary 














A Good American Company To Represent 














add to the collision endorsement and 
which embodies the principle in ques- 
tion reads as follows: 

“The amount recoverable for acci- 
dental collision under this endorse- 
ment shall not exceed the actual cash 


value of the property at the time of 
any loss or damage, but shall not be 
limited by the amount of insurance 


named in the policy to which this en 
dorsement is attached.” 

Until new collision and _ property 
damage endorsements are authorized 
by the Conference, companies are ad- 
vised to continue to use the 1919 forms 
for these covers. 

AN ESTIMATE OF E. W. WEST 
How His Own Office Pictures President 
of Glens Falls Insurance 
Company 


A “close-up” of President Egbert 
W. West, of the Glens Falls, as printed 
in the Home Office paper of that Com- 
pany, reads: 

“Egbert W. West, our new president, 
was born in Glens Falls and came into 
the service of the company as office 
and chore boy in 1873. He was pro- 
moted from time to time and from desk 
to desk and was special agent for a 
considerable territory for about twenty 
years. He has also served as the com- 
pany’s general agent, secretary and 
vice-president, covering forty-six years 
of service and the whole ‘gamut’ from 
the very bottom to the very top. 

“Of quick discernment and decision, 
of keen perception, unafraid of work or 
responsibility and with so large and 
varied an experience, he is well quali- 
fied to head our large and enlarging 
institution, to the growth of which he 
has already considerably contributed. 
He has a wide acquaintance with the 
business and of all classes engaged in 
it, and is himself favorably regarded by 
underwriters in general. He has inl- 
tiative and persistency and the com- 
pany is fortunate in having such ex- 
cellent younger material of its own 
growth and training to fill vacancies 
occasioned by the voluntary retirement 
of its ‘old and tried’ veterans.” 


WHAT CASE EXPECTS OF SPECIALS 





Connecticut Agent Sums Up Seven 
Ways in which Field Men 
Can Help 
James L. Case, a well-known Con- 


necticut local agent who is also chair- 
mun of the Executive Committee of the 
National Association of Insurance Ag- 
ents, was asked by The Eastern Un- 
derwriter what he as a representative 
agent expected of special agents who 
called upon him. He said: 

“The relations between the special 
agents of the companies represented in 


this office and myself have been most 
satisfactory during the past fifteen 
years. 


“I think I have a right to expect that 
a special agent will 

“(a) Keep me fully posted in 
tion to the affairs of his company. 

“(b) Assist me in securing any par- 
ticular difficult risk that I may be at- 
tempting to secure. 

“(c) Give me such instructions as 
are necessary to develop ‘side lines’ 
written by his company. 

“(d) Aid me in making such sugges- 
tions to my assured regarding improve- 
ments to property that would grant most 
favorable rates, 

“(e) Inform me of successful 
ness methods used by other 
with whom he comes in contact, 

“(f) Notify me of any unfavorable 
conditions existing among my risks 
which he inspects, in order that I may 
see that such conditions are corrected. 

“(g) Help me to improve my agency 
until it is in the very best condition 
possible under existing circumstances. 

“The above are just a few sugges- 
tions that appeal to me as being some- 
thing I may reasonably expect of a 
special agent.” 


rela- 


busi- 
agents 
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How New Motor Rate 
May Be Determined 


MERIT RATING SYSTEM PLAN 


What An Agent Must Do to Arrive 
At Premium For Any 
Car 

Just what will be required of the 
agents to determine the proper rate to 
apply to a given automobile under the 
Analytical or Merit Rating System plan 
is outlined by the Conference as fol- 
lows: 

“Insurance is offered on a 1918 model 
Cadillac Touring Automobile for Fire, 
Transportation and Theft, Collision and 
Property Damage. The agent must re- 
fer to the Classiication Manual (List of 
Automobiles), as he has always ‘done, 
where he finds the particular Cadillac 
listed, as it has always been, in the 
Private Passenger Type section under 
the ‘C’s,’ with just the same informa- 
tion he has always found there—make, 
model year, model letter or number 
type of body, advertised horse power, 
manufacturer’s list price and, in addi- 
tion, four alphabetical letters or sym- 
bols under columns headed ‘F,’ ‘T,’ 
‘Cc, *‘PD! The explanatory notes in 
the front of the manual tell the agent 
that the symbols under these column 
headings indicate rates to charge for 
the different classes of coverage; also 
that the rates may be found, as they 
have always been, in the rate schedules 
furnished him by the Company. It will 
be seen, theretore, that by the very 
simple process of following instructions 
the agent is able to learn that the indi- 
cated symbol letters for the various 
classes of coverage when referred to the 
schedules furnished by the Company 
provide the premium rates to .charge 
his customer for each of the coverages 
desired, and to do this involves the use 
of no more bulky and confusing data 
than he has been accustomed to use 
in fact, in the symbol method of rating 
euch make and type of automobile, 
there is little possibility of applying the 
wrong rate by a misquotation of the 
list or cost price, as the price does not 
affect in any way the rate symbol apply- 
ing.” 

It will be seen from this that the 
adoption of the Merit Rating System 
plan has made necessary no radical de 
parture from present and past methods, 
insofar as the agent's operations are 
concerned. 

The key to the new rates is, of 
course, the symbol letter which ap- 
pears only in the Classification Manual; 
the Fire, Theft and Transportation 
rates, to which the symbols under col- 
umn headings “F” and “T” refer, being 
found in the Schedules adopted for use 
in the various territories—Eastern, New 
England and Southern, and the property 
damage and collision rates, referred to 
under column headings “C” and “PD,” 
being found in the property damage and 
collision manual. 

Just as soon as the printer has com- 
pleted his work, which it is believed 
will be not later than April 10, ship- 
ments of manuals will begin. 


A contract has been awarded for an 
electric’ fire alarm siren at National 
Park, N. J. 





““STRONG AS THE STRONGEST”’ 


The Northern Assurance Go, 


(LTD., OF LONDON) 
Organized 1836 
Entered United States 1876 


Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 
Eastern and Southern Departments 


55 JOHN STREET 
WEW YORK CITY 








WESTERNERS DINNER 


Dinner At the Drug & Chemical Club; 
List of Guests Invited 


The Westerners Dinner was held last 
night at the Drug & Chemical Club. 
This is the gathering of prominent 
New York insurance men who _ had 
their training in the West. Charles L. 
Case is chairman, other members of 
the committee being B. M. Culver, W. 
O. Robb, H=R. Loudon, W. A. Blodgett 
and Howard De Mott. The invitation 
list follows: 


Althouse, W. L. Kelly, John A, 
Bament, W. N. Kelsey, H. N. 
Bennett, R. M. Kelsey, J. A. 
Bliven, as Kelsey, P. T. 
Blodgett, W. Koeckert, F. W. 
Blossom, Geo WW. Lane, O. E. 
Bowers, F. W. Lee, Fred 
Brown, F. N. Lenehan, J. H. 


Loudon, Ti. R. 
Lovejoy, Geo. M, 


Case, Chas. L. 
Cate, Stephen EF, 


Clough, A. E Luce, Fred B. 
Cochran, J. W. Macfarlane, J. H. 
Crawford, W. S. Mavon, J. A. 
Culver, B. M. Mannen, Frank A. 
Dameron, L. C. Meinel, Edward 
Darlington, Hart Millard, Frank 
DeMott, Howard Moore, L.. & 
DeWitt, Carroll L. Noble, A 

Doyle, J. H. Palache, Whitne y 
Dunlop, C. D. Parker, Louis 
Dye, J. O. Parsons, Robt. L. 
Fox, FE. C. Ray, W. P. 


Robb, W. O. 
Singleton, J. P. 


Froggatt, Jos. 
Goodwin, Warren F, 


Gray, Henry W Stabler, F. LL. 
Greer, W. J Steele, W. L. 

Gray, J. B Ste phe nson, W. HI. 
Grupe, A. F. Stewart, F. J. T. 
Gustetter, I Tanner, R. L. 
Hall, Edgar R. Temple, Thos. C. 


Harve y, R. D Thomas, Harry S. 
Hazelton, F.C. Timberlake, C. S. 
Hepp, Arnold Waldron, Raymond 
Hollerith, John T. Washington, Hl. B. 
Holmes, P. 1. file, Ed. 


Houge, Henry J. Williams, Fred. 


Hubbard, F. A. Windle, Jos. J. 
James, Louis Wyper, James 


Keith, Chas. W. Zechlin, Henry 


DANGEROUS SPRINKLERS 
Glens Falls’ Comments on Fire at 
Brunswick-Balke-Collender Com- 
pany Plant, Muskegon 


The Glens Falls “Now and Then” 
tells of a fire in the plant of the Bruns- 
wick-Balke-Collender Company at Mus- 
kegon, Mich., which indicated that au- 
tomatic sprinklers can be more dan- 
gerous than useful. In the building in 
which the fire originated a large por- 
tion of the floor space was used for 
mixing rubber tire material, gasoline 
being used. When the sprinkler heads 
opened, the water, instead of putting 
out the fire, carried the floating burning 
gasoline to all parts of the building. 

“This is but another demonstration 
of the fact that. sprinkler equipment is 
dangerous where volatiles like gasoline, 
benzine, naphtha, ete., are used,” says 
“Now and Then.” “It has been recom- 
mended that sand ‘dumpers’ be used in 
such risks—large metal containers 
filled with one-quarter to one-half ton 
ot sand, arranged to be dumped upon 
the flames in case of fire. Sand is a 
better extinguisher of such fires than 
water.” 


$1 FINES 


Underwriters’ Aunechaiten of New York 
Considering Violation Penalization; 
Time For Correction 


The Underwriters’ Association of 
New York State is considering a propo- 
sition to fine violators of association 
rules $1 if violations are not corrected 
in six months and then a dollar a 
month until correction is finally made. 
Just how much weight this will have 
with the violator in the case of a $5000 
premium is not known, but it is not 
believed that the association will have 
to secure many safety deposit vaults 
to store the fines that will be collected. 

George Se rae, for ninetean years 
with the Northern, has been appointed 
counterman for the City Office of The 
Continental Insurance Company suc- 
ceeding William A. Riordan, resigned 
to become manager of the Metropolitan 
Department of the Sun. 
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Established 1862 


STATES 
HORATIO N. KELSEY, Manager 
206 Broadway, New York, N. Y. 


BRANCH 











Cash Capital . 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


i 
SURPLUS TO POLICYHOLDERS. $3,496,144.00 


Firemen’s Insurance Co., Newark, N. J. 


January 1, 1919 
err 
see. -$2,246,144.00 


DANIEL H. DUNHAM, President 
A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 
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surance. 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 

N. Y. SUBURBAN & NO. N. J. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 


Windstorm, 
Automobile, Sprinkler Leak- 
age, Riot and Explosion In- 








A. H. TRIMBLE, Prest. 


Capital $400,000.00 





The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 

EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








FRED. S. JAMES 


1819 


Paris 


CHICAGO 





General Fire Assurance Co. 


GEO. W. BLOSSOM 


1807 


London 


AGENCY SUPERINTENDENTS 
Carroll L. DeWitt 


123 William Street 
NEW YORK 


P. A. ‘Cosgrove 


WM. A. BLODGETT 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


1838 


Urbaine Fire Insurance Co. 


Paris 


Eagle. Star & British Dominions Ins. Co. 


SAN FRANCISCO 
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Night Riders Burn 
Tobacco Barns 


HOW INSURANC E Is AFFECTED 





John C. Paige & Co.’s Tobacco Pool; 
Attitude of Agents in 
Covington 


Covington, Ky., April 5.—Unrest over 
the tobacco situation in Kentucky is be- 
coming worse instead of better. The 
Paige tobacco pool, with twelve com- 
panies involved, is about to be taken 
into the courts, and the general insur- 
ance situation, both outside and inside 
the pool, is bound to be affected by the 
fact that for the first time in thirteen 
years, “night riders” have made their 
appearance in Western Kentucky, where 
they are burning barns and by armed 
patrols are preventing the sale of to- 
bacco to the American Tobacco Com- 
pany, which also is the storm center of 
the pool situation. 

Only the agents of Central Kentucky 
(the warehouse belt) are di- 
rectly affected by the pool, but for the 
first time in many years, local agents 
of the state seem to be absolutely unit- 
ed in the interest of a relatively small 
number, and indications are that with 
their united backing the whole matter 
will be threshed out in the courts under 
the insurance law of the commonwealth. 


tobacco 


Large Lines Go East 

Kentucky agents have become fairly 
accustomed to seeing their large lines 
go to Eastern brokers, because the 
brokers, with the influence and prestige 
of several or many companies behind 
them, could obtain reductions in rates 
for the assured that were impossible of 
attainment by any individual agent or 
group of agents. But usually the intro- 
ductions granted are promulgated and 
put into effect in conformity with the 
state law, and there is nothing for the 
agent to do but to “grin and bear it.” 

This time, however, the situation is 
different, at least in the mind of the 
local agents; and the attorney general 
of the state is in agreement with their 
view. 

When the pool of twelve companies 
was announced, formed by John C. 
Paige & Company, of Boston, to write 
American Tobacco Company stocks in 
hogsheads in Kentucky warehouses, it 
was known that a material reduction in 
rates must have been granted; but the 
amount of the reduction, 20 per cent, 
was not announced until after the for- 
mation of the pool and its general scope 
had become known through the insur- 
ance press. When the new rates were 
promulgated, late in February, they 
were made retroactive to last Novem- 
ber; but even that fact didn’t sink into 
the agency consciousness all at once. 

Agents Line Up to Back Fight 

Now, however, it is fully realized, and 
the agents of the state are fast lining 
up to back a fight against the deal in 
the courts, on the ground of alleged 
illegality. They point to the specific 
requirement of the Kentucky law that 
a new rate cannot be put into effect 
unless notice of the change is published 
at least 15 days prior to the date set, 
with a formal notice, in addition, to the 
insurance department. 

They point to the absence of the re- 
quired 15 days’ notice as sufficient evi- 
dence of the illegality of the reduction, 
and in addition allege that the retro- 
active feature of the change made it im- 
Possible to give such notice as required 

y law. 

Attorney General Charles I. Dawson 
is conferring with representatives of 


the local agents as to the line of pos- 
sible legal action. Several delegations 
have been to Frankfort to see him, and 
others will be there this week. 

Greer Simrall, of J. G. Simrall & 
Company (Covington), secretary of the 
Fire Insurance Club of Northern Ken- 
tucky, said a few days ago that Northern 
Kentucky agents, although not directly 
affected, would do all in their power to 
aid the affected agents in their fight. 
“We have all suffered from the system,” 
he said, “but this seems to be the first 
case in which anything could be done 
except take our medicine. 

“Here in Covington, a year or so ago, 
local agents lost the million-dollar line 
of the South Covington & Cincinnati 
Street Railway Company because the 
companies would not let the Actuarial 
Bureau give us the reduction in rate 
that they required the Bureau to give 
on demand of Alexander & Alexander 
of Baltimore. The result was that three 
companies wrote the line, and only the 
agents of those three companies got 
even the short end of the commission 
on the business. But in that case, the 
required 15 days’ notice was given, and 
everything was perfectly legal. 

“But whether done in a legal or an 
illegal manner, the system is subversive 
of the best interests of fire insurance. 
The companies, operating through these 
large brokers, compete with themselves 
operating through their legally consti- 
tuted representatives, the local agents. 
The agents suffer in consequence, and 
in the end the companies must suffer 
also. As this tobacco case seems to 
offer an opportunity to make a success- 
ful fight, on account of its illegal 
features, there is a very hearty deter- 
mination to do all that is possible to 
discourage this method of operation.” 


The Pennsylvania Insurance Depart- 
ment since April 1 has issued approx- 
imately 80,000 licenses for insurance 
agents and brokers. 


INVEST MILLIONS IN 
COMPANY STOCKS 
(Continued from page 1) 
bankers throughout the State in 
short time. 
Some of the New Companies 
After that, a number of new com- 
panies both fire and life were organized 
in the same manner, among them being 
the Central National Fire, Des Moines 
Life and Annuity, State Life, Hawkeye 


a very 


Securities Fire Insurance Company, 
Provident Life Insurance Company, 
lowa Bonding & Casualty Company, 
Federal Surety Company, American 


Bonding & Casualty Company, Globe 
National Fire Insurance Company, and 
the Re-insurance Fire Company. 

The organization and growth of these 
companies is due to the fact that there 
has been unusual prosperity in the 
State of Iowa, and large sums of money 
have been available for investments, 
and it seems as though the most attrac- 
tive investment not only to the business 
men, but to the farmers as well, is 
financial institutions, which include in- 
surance companies. 

“fowa is a wonderfully rich State, 
and the companies that have been or- 
ganized do not confine their business to 
the State any more, but are Operating 
throughout the entire United States,” 
said P. J. Clancy, a well-known local 
insurance man, to The Eastern Under- 
writer, “and while it will be some time 
before they can compare with the 
medium-size companies in the East; 
yet, they are all managed by men of 
experience and have splendid agency 
plants, and are being conducted in a 
conservative manner, and those that 
have been organized and operating for 
the past several years have shown a 
good increase in assets, and a splendid 
loss ratio. 

“Iowa companies are well supported 
by their own people so far as getting 
business is concerned, and they are 
well regarded by outside companies, and 








Western Department 
WALTER H, SAGE, Gen’! Ma@r. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Hl. 

Boston Office 


ROGERS & HOWES, Managers 
| 1 Liberty Square, Boston, Mass. 





Great American 
Insurance Company 


New Dork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
STATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR ALL OTHER 12.¢ 


15,231,51 


ET SURPLUS 


10, 619, 509.09 
30,851,022.01° 


*Includes $1 Acts Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3lst, 1918 


United States Government Liberty Loan bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


2.92 





Pacific Department 
GEORGE H. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 


WM. HW. McGEE & CO., Gen’! Agta. 
15 William Street, New York City 
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80 Maiden Lane 1615 California St. 
RE DENVER 








Use our unlimited capacity and wide experience for placing additional lines 
of insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
States deposits. 
binders given. 


MARSH & MCLENNAN 


Insurance Exchange 
CHICAGO 


NEW YO 
901 Ford Bldg. 302 West Superior St. 
DETROIT DULUTH 


Immediate telegraphic 


114 Sansome St. 
SAN FRANCISCO 


263 St. James St. 
MONTREAL 


107 8. Fifth St. 
MINNEAPOLIS 


23 Leadenhall St. 
LONDON 

















The Best there is in Insurance Service 








quite certain that they will 
succeed, and are satisfied to build up 
in a slow conservative manner, and 
their stockholders seem to be perfectly 
satisfied in waiting for their dividend 
return.” 
Success of These Companies 

Of the older companies in lowa which 
have had wonderful prosperity, are 
the Dubuque Fire & Marine Insurance 
Company of Dubuque; Farmers Fire of 
Cedar Rapids; and the Security Fire of 
Davenport. As an evidence of the busi 
ness that some of these companies 
write, the Hawkeye Securities Fire, 
which began operations the first of 


it seems 


a total volume of 
year of $750,000. The 
which is a re-insurance 
approximately pre 
million dollars, 
companies did 


January, 1919, wrote 
premiums last 
Globe National, 
company, wrote 
miums of nearly one 
while all of the other 
proportionally well 


Of course, naturally, Des Moines com 
panies will have their ups and downs 
same as companies which have been in 
the business for fifty years, but there 
seems to be enough good excess busi- 
ness in the country to warrant them in 
feeling that they can go along care- 
fully and conservatively and build up a 
good substantial company. 
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Promotions Made By 
Home of New York 


WYATT AND DECKER ADVANCED 





Charles L. Tyner Elected Director; 
Men Long in City Department 
Get Official Positions 


Vincent P. Wyatt has been elected 
a secretary of the Home _ Insurance 
Company, New York. E. C. Decker 
has been appointed an assistant secre- 
tary and Charles L. Tyner, now vice- 
president and secretary, has been elect- 
ed a director. 

E. C. Decker has been manager of 
the city department. He has been with 
the Home for twenty-seven years, 
which covers practically his entire in- 
surance career, He started in the city 
department as .a policy writer and has 
been in that department ever since. 

Vincent P. Wyatt is being advanced 
from the position of an assistant secre- 
tury. He was formerly with the old 
tanta Agency and went with the Home 
in 1902. During his connection with 
the Home he has always been in the 
city department where he held varions 
positions until appointed assistant sec 
retary about six years ago. The de- 
partment has been highly successful 
under his management. It now pro- 
duces a premium income in excess of 
$1,500,000 a year. 


TO HOLD ELECTION 


G. J. McKay, Frank Gibson and C. F. 
Enderly on William Street 
Club Slate 





The William Street Club will hold its 
annual election April 13 at the Drug & 
Chemical Club. Arrangements are be- 
ing made for a good entertainment and 
dinner. The slate to be voted on is as 
follows: 

For President: 


George J. McKay, 


Frank Gibson, Charles F. Enderly. 
For Vice-President: James Hylind, 
George Hodson, Carl Rupert, Joseph 


Leffson. 


For Corresponding Secretary: Harry 
C. Youmans, Emil Habricht, Arthur 
Hess, Louis Kretschman, 

For Financial Secretary: George 


Murphy, John Canning, George J. Kins- 
ley. 

For Treasurer: Luke Feeney, W. C. 
Morsell, W. A. McGuire, Pierre La 
Tourette, Harold Webster, William 


Parrington, Richard Kastner. 





H.KRAMER 


ADJUSTER 


FOR INSURANCE COMPANIES 
59 Maiden Lane, New York City 





For Executive Committee: (Vote for 
Seven): J. J. Hartnett, George Kinsley, 
Thomas Clarke, Frank J. Planding, 
Michael J. Volkmann, George J. McKay, 
tay Blauvelt, Thomas F. McGrath, 
James Hylind, Jerry Miller, H. J. Zech- 
lin, Jud Anderson, George Shevlin, 
Richard Kissam, Charles F. Enderly, 
Frank Gibson, Austin V. Foley, Joseph 
Leffson, 


NEW BRUNSWICK FIRE GROUP 

The Travelers has covered fifty-seven 
employes of the New Brunswick Fire 
Insurance Co. with group insurance. Ex- 
ecutives of the company are covered for 
$2,000 at once and this amount in- 
creases $100 a year until a maximum 
of $4,000 is reached. Other employes 
ure covered for $1,000 each increasing 
$100 a year until a maximum of $3,000 
is reached. 


NEWARK BUREAU OPENED 


William F. Russell is to have charge 
of the General Adjustment Bureau 
which has opened an office at 702 Union 
Building, Newark, New Jersey. This 
office is for the convenience of patrons 
in Essex, Union and Passaic Counties. 
Adjuster Russell will be assisted by R. 
S. 4’Espard. Both men have been con- 
nected with the New York office of the 
General Adjustment Bureau and have 
a wide acquaintance in the New Jersey 
field. 


MARITIME SMILE CLUB 

The Maritime Smile Club has been 
formed by the employes of the Mari- 
time Underwriting Agency, Ine., of 
1 South William Street, to promote 
friendliness and good fellowship among 
its members. 

J. Scofield Rowe, President of the 
Maritime Agency has pledged his sup- 
port to the Club. 


SAMUEL DARR ARRESTED 

Samuel Darr has been arrested in 
Denver, Many fire insurance men will 
recall that he figured prominently in 
some famous arson cases in Peoria 
and Decatur, Ill. Darr and a number 
of others were convicted and the au- 
thorities had been looking for Darr, 
who jumped his bail, for about ten 


years. 





211th YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 














THE LEADING FIRE COMPANY 
OF THE WORLD 


Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 


BREVOORT Hotel 
Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 











STRENGTH 












j. H. VREELAND 


Assistant Manager JAMES H. BREWSTER, Mer. 


Hartford, Conn. 
A BROAD UNDERWRITING SERVICE TO AGENTS 





Works in Harmony with American Agency Principles and Practices 


INTEGRITY SERVICE 





Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
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Marine Insurance Market Conditions 
Discussed At Hearing in Albany 





As Insurance Men, Ship Owners and Exporters Gather at Capital For 


Hearing on Phillips’ 


Non-Admitted Company Bill, the 


Superintendent Suddenly Presents New Measure 
Providing For Brokerage Tax of 2% 
Per Cent. on Gross Premiums 





Superintendent Jesse Phillips sprung 
a complete surprise upon the marine in- 
surance brokers, shipowners, and ex- 
porters gathered at the joint Legisla- 
tive Committee hearing at Albany on 
March 81 to oppose his bill prohibiting 
the placing of marine risks with un- 
admitted foreign companies by intro- 
ducing immediately prior to the hear- 
ing a supplementary measure legaliz- 
ing the exportation of insurance under 
certain conditions. The new bill states 
that upon the payment of a fee of $200 
and the deposit of a $5,000 bond, license 
may be obtained to place insurance 
abroad directly providing the brokers 
pay a tax of 2% per cent upon gross 
premiums received from this business. 
Although the bill apparently removes 
most of the objections contained in 
Senate Bill 978, it had the double effect 
of drawing additional opposition from 
the brokers and their clients and of 
bringing the underwriters around to 
support Mr. Phillips strongly, whereas 
they had previously been opposed tacit- 
ly to the original measure. 


Eighty at Hearing 

Nearly eighty persons went from 
New York to Albany to attend the 
hearing, and the brokers and the un- 
derwriters each had special cars to ac- 
commodate their delegations. During 
the week intervening between two 
hearings the brokerage firms had used 
every effort to present their case so 
as to influence the Insurance Commit- 
tees at Albany to report the bill un- 
favorably to the Senate and Assembly, 
as the hearing a week ago was the 
last held on all pending insurance 
legislation. Members of most of the 
important marine brokerage houses in 
New York, together with representatives 
from several steamship and export com- 
panies, and from two banking institu- 
tions, the Guaranty Trust Company and 
the American International Corporation 
were among the opposition forces fac- 
ing’ Mr. Phillips at the hearing. The 
underwriters, through the American In- 
stitute of Marine Underwriters, had 
gone on record as favoring only some 
measure which would place unadmitted 
companies on a parity with admitted 
companies in regard to taxation, and 
sent their delegates to the hearing to 
press that point. So many were pres- 
ent when the meeting was called that 
it was impossible to accommodate all 
in the Assembly Insurance Committee 
room, so the larger room reserved for 
the Committee on Cities was used. No 
members of the Assembly Committee 
on Insurance were able to attend ow- 
ing to the debate in the Assembly on 
the report advocating the expulsion of 
the five Socialists, from which session 
no members were excused by Speaker 
Sweet. 

The supplementary measure advocat- 
ed by Superintendent Phillips, formerly 
Introduced later in the Senate by Chair- 
man James E. Towner, of the Insur- 
ance Committee, and in the lower 
house by Assemblyman Gardner, was 
hiade public only an hour or so before 
the hearing started. The underwriters 
Were obviously pleased as it embodies 
the restrictions they feel are essential 


to support the New York underwriting 
market. The brokers objected on the 
grounds that a tax is placed on them 
which brokers in other states will not 
have to pay. Following is the supple- 
mentary bill, entitled Section 169a of 
the Insurance Law, in full: 


Text of Measure 

The superintendent of insurance in considera 
tion of the yearly payment of two hundred dol 
lars, may issue to persons, partnerships, asso 
ciations or corporations having places of busi 
ness in this state, a license, revocable at any 
time, permitting the party named in such li 
cense to act as agent of the assured to nego 
tiate, solicit or procure contracts of ocean or 
inland marine or transportation insurance or 
re-insurance (except contracts of automobile in 
surance) with or from persons, partnerships, as 
sociations or corporations which are not author 
ized to transact the business of insurance in 
this state; provided, that nothing herein con 
tained shall authorize any such agent to guar 
antee the performance of any agreement or con 
tract of insurance or re-insurance; and, pro 
vided further, that no such agent shall sign 
or countersign any such contract of insurance 
or re-insurance or in any manner act as agent 
of the insurer or re-insurer issuing any such 
contract. 

Every such agent, licensed under this section, 
procuring contracts of insurance or re-insurance 
as provided herein from unauthorized insurers 
or re-insurers shall keep a record thereof, open 
at all times to the inspection of the superin 
tendent of insurance or his representatives, 
showing the amount of each such insurance or 
re-insurance, the gross amount of premiums 
thereon, the name of the unauthorized insurer 
or re-insurer, the date of issue and term of each 
contract of insurance or re-insurance, the name 
of the party for whom such insurance or re 
insurance was procured, and such other in 
formation as the superintendent of insurance 
may require, and shall pay to the superinten 
dent of insurance in January and July of each 
year a tax for the right to exercise the privi 
leges granted by this section of two and one 
half percentum upon the amount of such gross 
premiums, less returned premiums on cancelled 
contracts of insurance or re-insurance, charged 
or collected during the preceding six months 

Every such agent, before transacting business 
under a license issued pursuant to the pro 
visions of this section, shall execute and deliver 
to the superintendent of insurance a bond in the 
penal sum of not less than five thousand dol 
lars, with such sureties as the superintendent 
of insurance shall approve, conditioned that the 
said agent will faithfully comply with all the 
requirements of this section and will pay to 
the superintendent of insurance the tax pro- 
vided for herein 

Any person, partnership, association or cor 
poration, acting or assuming to act within this 
State as agent of the assured in negotiating, 
soliciting or procuring contracts of insurance or 
re-insurance as provided herein with or from 
unauthorized insurers or re-insurers, unless 
under authority of a license from the superin 
tendent of insurance, or who or which violates 
any provision of this section shall be guilty 
of a misdemeanor and shall forfeit to the peo 
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Auto Insurance Merit Rating 
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The answer is an emphatic NO. 


The refinement of a rating schedule by means of credits for merit 
and penalties for demerit, if fairly applied, is not rate cutting but 


Since bumpers greatly minimize the loss from collision, we 
offer a rate discount for cars so equipped and we also charge a 
correspondingly higher rate for collision insurance on pleasure autos 
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ple of the state the sum of not less than one 
hundred dollars nor more than five hundred 
dollars for each offense. 
Phillips First Speaker 

Superintendent Phillips was the first 
speaker at the hearing. He explained 
the provisions of both measures, and 
went on to say that as a result of the 
statements at the previous hearing that 
the facilities of the New York market 
were not sufficient to absorb all the 
business offered, he would yield to the 
brokers and permit the placing of in- 
surance abroad upon the payment of 
the tax of 2% per cent on gross pre 
miums, which every domestic and ad- 
mitted foreign company has to pay 
now. This, he stated, would place the 
unadmitted companies on the same 
level with the companies in the United 
States, and the American companies 
were entitled to such fairness. 

Senator Towner, chairman of the 
hearing, gave the opposition a half hour 
in which to state its position. W. S. 
Marvin, vice-president and general 
manager of the United States Ship- 
owners Association, said that the 
growth of the shipping companies was 
closely allied with the development of 


& TRANSPORT- 





marine insurance, and that any bills 
restricting the placing of insurance 
would result in higher overhead charges 
for the shipping interests. Even now 
the cost of operating cargo vessels in 
the United States was, according to 
the speaker, much higher than in Great 
Britain and any additional disadvan- 
tages, in the form of taxes, would eat 
heavily into the narrow margin of 
profits which shipping interests were 
forced to accept through keen competi- 
tion. As New York is the greatest port 
in the country, Mr. Marvin believed in- 
surance men should be freed from re- 
strictions rather than have new ones 
imposed upon their activities. 

R. F. Loree, manager of the foreign 
department of the Guaranty Trust Co., 
objected to any forced increase in in- 
surance rates because it would be im- 
possible for banks to see that insur- 
ance Was placed with companies in the 
United States if consignees abroad 
could place the covers over there at 
lower rates. The latter course would 
interfere seriously with the granting of 
credits, in his opinion, as the banks 
must know the companies insuring 
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shipments of goods and their financial 
standing, and so prefer to direct the 
placing of the risks. Allerton D. Hitch, 
a New York exporter, also declared 
that the supplementary bill would com- 
plicate C. I. F. shipments, 

That the new measure overcame 
some of the objections to the so-called 
“Chinese wall” proposal was admitted 
by E. W. Robinson, vice-president of 
the Kerr Navigation Co. However, he 
was against its passage for the reason 
that the infliction of the tax would 
seriously injure shipping profits espe- 
cially when competition with foreign 
shipping interests is so strong today. 
He said that it was often more advan- 
tageous and almost necessary to place 
insurance, especially hull covers, 
abroad where it could be obtained at 
so much cheaper rates. Senator Town- 
er interrupted to ask the speaker if he 
purposely placed insurance with un- 
authorized companies. Mr. Robinson 
replied that he did not, but that his 
brokers were merely seeking the low- 
est level of rates. 

Brokers Won’t Pay Tax 

“We do nearly 90 per cent of our 
business with British commercial 
houses located throughout the various 
parts of the British Empire,” said C. 
W. McBride, of Arkell & Douglas, one 
of the largest export houses in New 
York City, “and a tax of 2% per cent 
on our insurance premiums will tend 
to defeat our purpose. The brokers 
won't pay this tax in the final instance. 
It will be the assured. We could avoid 
the payment of this tax if we wanted 
to by taking all our insurance abroad 
to our branch offices and have them 
place it with foreign companies, and 
we may have to do this if the export 
business continues to be done on such 
a small margin of profit. 

“During the war we placed about 
fifty per cent of our insurance with 
American companies and now this 
market gets nearer 90 per cent. The 
remainder goes over-seas where we 
can secure lower rates. If this bill is 
passed we cannot meet the commercial 
competition with England.” 

William Langford, connected with 
the American International Corpora- 
tion, which is associated with six or 
seven export companies, stated he had 
always favored placing insurance with 
American companies but occasionally 
the brokers had to go abroad. He 
strongly preferred to see an unrestrict- 
ed market for marine insurance as 
some of the foreign clients of the 
American International were trying to 
place their own insurance where they 
pleased, but as his corporation, like the 
Guaranty Trust, financed the ship- 
ments, it also desired supervision of 
the insurance end. 

“If we are forced to pay higher 
rates,” said Mr. Langford, “our clients 
will demand that they be allowed to 
place the insurance and so will take 
that much business from the American 
market with the result that the Amer- 
ican companies will lose business and 
the state department won't get its rev- 
enue from the tax. Moreover, the busi- 
ness may be done through states other 
than New York.” 

Speak For Bill 

Those who spoke in favor of Mr. 
Phillips’ second bill were Archibald G. 
Thacher, of the law firm of Barry, 
Wainwrighf, Thacher & Symmers; 
Douglas F. Cox, of Appleton & Cox; 
and G. H. Rees, who is counsel for the 
Continental. All are members of the 
American Institute of Marine Under- 
writers, which held a special meeting 
Tuesday a week ago to consider the 
original bill. After the meeting the fol- 
lowing statement was given out by 
Hendon Chubb, president of the Instt- 
tute: 

“The American Institute of Marine 
Underwriters had a special meeting to- 
day to consider the attitude of the un- 
derwriters concerning pending legisla- 
tion at Albany regulating the placing 
of marine insurance with non-admitted 
underwriters. It was the sense of the 
meeting that they would not favor any 
legislation that would unfairly hamper 


the right of the assured to seek insur- 
ance in any market and with any un- 
derwriters that he might desire, but it 
was felt that those brokers and others 
soliciting and negotiating business 
within the State for non-admitted un- 
derwriters, should be subject to the 
licensing and regulation of the Insur- 
ance Department and the payment of 
a tax equivalent to that paid the State 
of New York by the represented com- 
panies. The underwriters’ committee 
was Instructed to present these views 
to the committees of the legislature 
and the Superintendent of Insurance.” 


Suggestion Fair, Says Thacher 

“The brokers say they do not favor 
a Chinese wall around the New York 
market and there is no such wall,” said 
Mr. Thacher in a short and forceful 
talk. “All the state proposes to do is 
ta collect a tax which bears equally 
upon all companies. Can there be a 
fairer suggestion? The underwriters 
are against any of this lobbying in 
favor of unadmitted companies and are 
for fair play. In regard to cost. if an 
admitted company wants to re-insure 
abroad it still has to pay the two and 
one half per cent tax and is not al- 
lowed to credit this foreign business 
in the annual report to the state de. 
partment. He, the American under- 
writer.‘has to pay now. You cannot 
suggest that the feet be cut from under 
these underwriters by continuing to 
grant special privileges to unauthorized 
companies.” 

Cox, Rees and Keegan Speak 

Douglas Cox, in stating the position 
of underwriters, said they did not seek 
the movement, initiated by Mr. Phil- 
lips, but there was no denying that the 
free exportation of insurance is a 
great handicap to American companies. 
He saw no objection whatsoever to any 
measure tending to equalize conditions, 
and the supplementary bill removed 
all the unfairness alleged to have been 
contained in the original proposal. 

Mr. Rees, of the Continental, believed 
that if a great commercial center such 
as New York placed this tax on insur- 
ance sent abroad directly, other states 
would follow suit and so prevent brok- 
ers from gaining anything by jumping 
from one state to another. 

James Keegan, head of the marine 
department of Johnson & Higgins, then 
asked to be heard. 

“We are in accord with the interests 
of New York state and would welcome 
equalization,” Mr. Keegan said. “How- 
ever, the New York market is limited, 
and the best interests are served by a 
spread of business. If any other place 
in this country or abroad can have a 
2% per cent differential the business 
will not come to New York but go 
elsewhere where rates are cheaper. 
New York bankers, therefore, will not 
get the marine insurance they desire. 
A federal tax bears equally on all, but 
2 state tax such as this would dis- 
criminate against local brokers.” 

Phillips Sets Forth His Position 

A short sharp discussion followed, led 
by Supt. Phillips. The state has certain 
standards, he said, which domestic and 
foreign admitted companies must ad- 
here to, but many unauthorized com- 
panies get the benefit of the immense 
New York market by having the busi- 
ness shipped over to them, and thus 
escape all the requirements. 

“If you are going to build up the 
American companies and_ stimulate 
more foreign companies to enter New 
York State,” Mr. Phillips continued, 
“this proposition is necessary. It isn’t 
fair to the companies in the United 
States to allow pirates to operate here.” 

Mr. Keegan then said that the for- 
eign companies would never pay the 
tax, but that the insurers or brokers 
would be the losers. Mr. Langford al- 
leged the measure would prove a boom- 
erang and that the American market 
would lose in the end. He suggested 


the removal of the tax now placed on 
domestic and admitted companies, to 
which Mr. Phillips replied that it would 
be difticult to influence the legislature 
to remove any tax regulations now in 
ferce, especially as the entire revenue 
(Continued on page 31) 
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Report Progress 
On Marine Pools 


FORMS NEARING COMPLETION 





C. Eldert Elected President of Asso- 
ciation of Marine Underwriters 
at Annual Meeting 





Committee reports were submitted 
and officers for the coming year elected 
at the annual meeting of the Associa- 
tion of Marine Underwriters last Mon- 
day at the offices of the Atlantic Mu- 
tual. Interest centered in the report of 
the Syndicate Committee which has 
been working for several weeks upon 
the pooling propositions to take over at 
cost the hull insurance of the Shipping 
Board vessels. The committee stated 
at the meeting that progress was being 
made by the sub-committees handling 
the detail work of the hull and cargo 
re-insurance contracts, but that the 
final forms were not completed. Work 
is being rushed by the committees in 
order to afford Congress ample time to 
formulate constructive marine legisla- 
tion before the end of the present ses- 
sion. 

Those elected as officers of the Asso- 
ciation for 1920 are as follows: Presi- 
dent, Cornelius Eldert, president of the 
Atlantic Mutual; Vice-president, Fred- 
eric C. Buswell, vice-president of the 
Home; Secretary-treasurer, E. T. Bar- 
ry, of F. H. & C. R. Osborn. 

Mr. Eldert, who succeeds Benjamin 
Rush, president of the Insurance Com- 
pany of North America, as head of the 
Association of Marine Underwriters, is 
one of the most experienced executives 
in the marine insurance business, and 
has been in close touch with the New 
York market since 1865 when he en- 
tered the service of the Atlantic Mutual 
as an errand boy. During his entire 
insurance career he has never left the 
service of the company he now heads, 
and gradually worked himself up 
through the various departments until 
he became assistant secretary. Later 
he was elected second vice-president, 
then vice-president, and finally presi- 
dent in April, 1915. He specialized for 
many years in the loss end of the busi- 
ness. 

Frederic C. Buswell, who was _ re- 
elected vice-president, is president of 
the National Board of Fire Under- 
writers, and is held in the highest re- 
spect throughout the insurance world. 
He is a master underwriter, and an 
able man of affairs. 

E. T. Barry succeeds one of his part- 
ners, Frank H. Osborn, as_ secretary- 
treasurer. Both are members of the 
firm of F. H. & C. R. Osborn, managers 
of the Atlantic marine department of 
the Fireman’s Fund and Home Fire & 
Marine, and United States managers of 
the Scandinavian-American Assurance 
Corporation, of Christiania. Mr. Barry 
has been in the marine insurance busi- 
ness since 1892 and has had extensive 
experience in New York and New 
Orleans. He became associated first 
with Charles E. & W. F. Peck, of New 
York, which firm afterwards merged 
with Willcox, Peck & Hughes. 

; In 1905 Mr. Barry opened an office 
in New Orleans in the name of Willcox, 
Peck & Hughes, which office was subse- 
quently taken over by him and conduct- 
ed as a general marine underwriting 
gee in the name of E. T. Barry & 

0. The agency represented the com- 
panies now managed by F. H. & C. R. 
amore and several others. When the 

Sborns left Orr & Co. to organize their 
Own firm last year, Mr. Barry was made 
one of the partners, 


Marine Exposition 
To Boom Shipping 





WILL BE OPEN ALL NEXT WEEK 





Series of Maritime Celebrations 
Throughout Country to Feature 
National Marine Campaign 





Marine underwriting companies and 
brokerage houses are giving moral sup- 
port to the National Marine Exposi- 


tion which will be open next week at 
the Grand Central Palace. The exposi- 
tion is the leading feature of National 
Marine Week, April 13-17, in New York, 
where a series of celebrations will be 
held under the auspices of the Na- 
tional Marine League to arouse popular 
interest in and support for establishing 
the American merchant marine upon a 
broader and more permanent basis 
President Benjamin Rush, of the Insur- 
ance Company of North America, is a 
member of the General Celebration 
Committee. He is the only insurance 
official whose name appears among 
those actively connected with the pro- 
motion of the exposition. No marine 
company is listed among the exhibitors, 
for the reason, it is said, that under- 
writers have nothing except lost lists 
to exhibit. 

National Marine Week is intended to 
stir the American people to the immense 
importance of the country’s maritime 
problems, and the exposition is herald- 
ed to be one of the greatest gatherings 
of maritime men and firms in the last 
twenty-five years. Graphic exhibits of 
activities concerned with the merchant 
marine will be displayed by more than 
140 steamship companies, shipyards, re- 
pair yards, marine engineering, fuel and 
ship chandlery firms. The U. S. Ship- 
ping Board and the Navy will each have 
elaborate exhibits. Addresses by prom- 
inent shipping men and government 
officials, special lectures and films by 
marine authorities and an unusual col- 
lection of ship models will add to the 
interest and educational value. 

‘Formal opening at the Grand Central 
Palace will be held Monday afternoon 
at a private viewing of the exposition 
by the chairman of the Shipping Board, 
and in the evening the Palace will be 
opened to the public. The annual din- 
ner of the National Marine League is 
scheduled for ‘Tuesday night at the 
Commodore Hotel. Speakers will in- 
clude the Secretary of the Interior and 
Admiral W. S. Benson, of the Shipping 
Board. A merchant mariners’ luncheon 
will be held Saturday, the last day of 
the exposition. 





MEETING IN WASHINGTON 





Underwriters and Congressmen To Dis- 
cuss Details For Constructive 
Insurance Legislation 





A general meeting of marine insur- 
ance underwriters, Shipping Board offi- 
cials, and members of the Congressional 
Committees on Merchant Marine and 
Fisheries will be held tomorrow in 
Washington to discuss the plans for 
aiding the development of the Amer- 
ican marine writing companies by legis- 
lative action and to reconsider the pool- 
ing propositions being worked out by 
the underwriters. Benjamin Rush, un- 
til this week president of the Associa- 
tion of Marine Underwriters, will pre- 
sent the plans for the hull syndicate 
and advise the Congressional commit- 
tees as to the requirements and guaran- 
tees wanted by the _ underwriters. 
Gomer H. Rees, vice-president of the 
Continental, will also be present. 

Dr. S. S. Huebner, insurance expert 
for the Shipping Board, is working on 
the draft of a bill which he intends to 
propose in Congress and hopes to dis- 
cuss this bill at the meeting. He is 
also drawing up a model bill for the 
guidance of individual states relative 
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Cable Address “LaBoyt” 


82 BEAVER ST. 





LA BOYTEAUX & CO., Inc. 


Insurance Brokers 


Act as representatives of the insured in all matters pertaining to the 
placing of insurance and collection of losses. The service offered 
is efficient, trustworthy and prompt. We invite submission 
of your problems as well as your orders. 


Established 1900 


NEW YORK 











GENERAL AGENTS WANTED 





UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


3 So. William St. 


Automobile 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Surplus United States Statement....$ 461,101 
Surplus Home Office Statement...... 11,727,022 


APPLETON & COX, Attorneys 


AN ATTRACTIVE PROPOSITION 


Insurance 


THE ROYAL EXCHANGE ASSUR- 
ANCE (Marine Dept.) OF 
LONDON, ENG. 

Surplus ...... eodsesoepessensooceed $1,348,075 
THE TOKIO MARINE AND FIRE 
INSURANCE CO. 

LTD., OF TOKIO, JAPAN 
(Marine Department) 

Surplus United States State- 
0 ae $562,916 
Surplus Home Office Statement .§7,433,611 


NEW YORK 








GENERAL AGENTS WANTED 

















RE-INSURES MARINE RISKS 
Globe & Rutgers Takes This End of 
National Fire & Marine’s Busi- 
ness; Latest Figures 








The National Fire & Marine Insur- 
ance Company, of Elizabeth, N. J., is 
re-insuring all of its outstanding mar- 
ine business in the Globe & Rutgers, 
eccording to a statement by Hilary R. 
Chambers, a director and former presi- 
dent of the company. He added that 
probably half of the fire business would 
also be re-insured. An examination of 
the condition of the company was 
made recently by the New Jersey In- 
surance Department, and the annual 
statement filed as of December 31, 1919, 
showed $100,000 capital, $58,028 sur- 
plus and unearned premiums of $384,- 





which he will send to the various state 
departments with separate recommen- 
dations. 


022. Net fire premiums for 1919 were 
$464,660 and net and inland premiums 
$282,334. Marine and inland losses 
paid last year aggregated $458,515 net. 
Mr. Chambers stated that the present 
financial condition of the National 
Fire & Marine is approximately the 
Same as shown by the 1919 annual 
statement. 


MARINE CLUB SPEAKERS 

F. S. Titsworth and A. Chisholm are 
scheduled to address the Marine In- 
surance Club at the meeting on Mon- 
day evening, April 12, at Busto’s Res 
taurant, 45 Beaver Street. Mr. Tits- 
worth, who is connected with Walter 
Kidde & Co., engineers and construc 
tors, will speak on “The Rich System 
of Detecting and Extinguishing Marine 
Fires” and Mr. Chisholm will discuss 
the important subject of load lines. 
Both speakers are recognized authori- 
ties in their special fields and their 
talks should be of value to under- 
writers and surveyors. 
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CASUALTY AND SURETY NEWS 


Mutual Casualty 
Results Last Year 


REPORTS TO NEW YORK STATE 





Business and Condition of Companies 
Writing Liability and Compen- 
sation Lines 


From reports filed with the New 
York Department the following ex- 
cerpts have been made showing busi- 
ness and financial condition in 1919 of 
mutual casualty companies’ writing 
liability and compensation lines. The 
premiums, losses and dividends since 
organization are also shown. 


Allied Mutuals—Premiums received, $558,475; 
total income, $574,044; losses paid, $173,499; divi 
dends paid, $126,072; total disbursements, $443, 
715; admitted assets, $596,198; reserve for un 
paid losses, $255,257; total liabilities, $452,372. 
Premiums since organization, $1,589,098; losses 
since organization. $446,719; dividends paid since 
organization, $251,300. 

American Mutual Liability—Il’remiums re 
ceived, $7,543,390; total income, $2,254,810; losses 
paid, $2,246,450; dividends paid, $1,956,082; total 
disbursements, $5,649,725; admitted assets, $8, 
653,78; reserve for unpaid losses, $4,921,975; to 
tal liabilities, $7.629.560 Premiums since or 
ganization, $29,016,111; losses since organiza- 
tion, $9.848.329; dividends paid since organiza 
tion, $6,943,771. 

Bakers Mutual—l’remiums received. $66 377; 
total income, $70.860; losses paid, $14,677; divi 
dends paid, $15,302; total disbursements, $46, 
740; admitted assets, $84,181; reserve for un 
paid losses, $17,284; total liabilities, $22,475 
Premiums since organization, $217,325; losses 
since organization. $49,929; dividends paid since 
organization, $33,082. 

Employers’ Mutual -Premiums received $79 
89; total income, $815,244; losses paid, $245 862; 
dividends paid, $91,909; total disbursements, 
$540,105; admitted assets, $938,429; reserve for 
unpaid losses, $525,073; total liabilities. $595,453. 
Premiums since organization, $2,148,867; losses 
since organization, $718,016; dividends paid since 
organization, $162,961. 

Exchange Mutual Indemnity—Premiums re 
ceived. $258,735; total income, $267,003; losses 
paid, $74,297; dividends paid, $48,386; total dis 
bursements, $204,172; admitted assets, $204 193; 
reserve for unpaid losses, $78.531; total liabili 
ties, $193,926. Premiums since oreanization, 
$751.58; losses since organization. $165 714; divi 
dends paid since organization, $115,830 

Federal Mutual Liability Premiums received, 
$1.004.495; total income, $377,567; losses paid, 
$313,430; dividends paid, $137,397; total disburse 
ments, $667,763; admitted assets, $1,303,394; re 
serve for unpaid losses, $568,864; total liabili 
ties. $869,892. Premiums since organization, $3, 
437,689; losses since organization $982025; divi 
dends paid since organization, $310,873. 

Interboro Mutual—Premiums received. $442, 
082; total income, $460 608; losses paid, $232,726: 
dividends paid, $107,213; total disbursements, 
$419,800; admitted assets, $760,530; reserve for 
unpaid losses, $337,929; total liabilities, $458,878 
Premiums since organization, $2,225,494; 
since organization. $972,216; dividends paid since 
organization, $252,127. 

Liberty Mutual—Premiums received, $5,156, 
338; total income, $5,349 304: losses paid, $1.399, 
261: dividends paid. $1 330630; total dishurse 
ments. $3.719.985: admitted assets, $5 889829: re 
serve for unpaid losses, $2 967.471: total liabili 
ties $5.075 436. Premiums since organization, $15, 
627,501; losses since organization, $4,136 321: div 
idends declared since organization, $3,565,403. 

Lumber Mutual, N. Y.—Premiums received, 
$608 475: total income $418 915; losses paid, 
$187,482; dividends paid, $71,828; total dishurse- 
ments, $405,432; admitted assets, $645 598: re 
serve for unpaid losses, $280,120; total liabili 
ties. $490,756 Premiums since organization, 
$1.572,220; losses since organization. $480,329: 
dividends paid since organization, $150,278. 

Manufacturers’ Liability, N. J.—Premiums re 
ceived. $2 654 237; total income. $2931 410: losses 
paid, $1,538,299; dividends paid, $198,579; total 





losses 


disbursements, $2,498,582; admitted assets, $2,- 
263,710; reserve for unpaid losses, $837,852; total 
liabilities, $1,517,223. Premiums since organiza 
tion, $6,904,094; losses since organization, $3,222,- 
939; dividends paid since organization, $295,961. 

Merchants’ Mutual Auto—Premiums received, 
$225,520; total income, $228,177; losses paid, $49,- 
109; dividends paid, none; total disbursements, 
$148,890; admitted assets, $170,659; reserve for 
unpaid losses, $49,053; total liabilities, $145,461. 
Premiums since organization, $342,729; losses 
since organization, $56,623; dividends paid since 
organization, none. 

Motor Car Mutual—Premiums received, $193,- 
1288; total income, $193,488; losses paid, $13,047; 
dividends paid, none; total disbursements, $36,- 
166; admitted assets, $157,733; reserve for un 
paid losses, $45,525; total liabilities, $144,811. 
Premiums since organization, $193,188; losses 
since organization, $13,047; dividends declared 
since organization, none. 

National Automobile Mutual—Premiums re- 
ceived, $19,217; total income, $161,548; losses 
paid, $82,011; dividends paid, none; total dis 
bursements, $148,015; admitted assets, $118,025; 
reserve for unpaid losses, $33,271; total liabil 
ities, $103,219. Premiums since organization, 
$166,111; losses since organization, $82,011; divi 
dends paid since organization, none. 

New York Printers’—Premiums received. $7, 
O89; total income, $71.624; losses paid, $24,896; 
dividends paid, $10,404; total disbursements, 
$48,764; admitted assets, $100.652; reserve for 
unpaid losses, $20,137; total liabilities, $46,416. 
Premiums since organization, $247,265; losses 
since organization, $72,772; dividends paid since 
organization, $17,862. 

Security Mutual Casualty —Premiums received, 
$3.005.937; total income, $3,141, 673; losses paid, 
$471,994; dividends paid, none; total disburse 
ments, $1,215,580; admitted $5,061 096; 
reserve for unpaid losses, $2,535.408; total lia 
hilities, $3.087.802. Premiums since organiza 
tion, $8.365,264; losses since organization, $1.426, 
866; dividends paid since organization, $1,683, 
951. 

U. S. Mutual Liabilitv—Premiums received, 
$223,672; total income, $871,158; losses paid, $185 
972: dividends paid, none; total disbursements, 
$247,402: admitted assets, $1.535 764; reserve for 
$740 594; total liabilities. $1.465 
$1. 898,019; 
dividends 


assets, 


unpaid losses, 
wi) Premiums since organization, 
losses since organization. $383,295; 
paid since organization, $127,700. 

Utica Mutual—Premiums received. $1 201,820; 
total income, $1.243.847; losses paid, $376,089; div 
idends paid, $274,273; total dishursements. $815, 
350: admitted assets, $1,492.568: reserve for un 
naid losses, $556,631; total liabilities $1,123,067. 
Premiums since organization, $3 252910; losses 
since organization, $965,496; dividends paid 
since organization, $527,201. 

Utilities Mutual—Premiums received. $472.134; 
total income, $492.658; losses paid, $124.404; div 
idends paid, $33,375; total disbursements. $273, 
6": admitted assets, $7030: reserve for un 
paid losses, $330,551; total liabilities. $386 38%. 
Premiums sinee organization, $1.477.252: losses 
since organization, $308.522; dividends declared 
since organization, $245,160. 





UTILITIES MUTUAL REPORT 

The Utilities Mutual of New York 
made a statement for 1919 showing as- 
sets $714,309: reserve for losses $330,- 


5h: unearned premiums $26,837; total 
liabilities $386.386; surplus $327,923. 


After certain non admitted items were 
deducted, the surplus reported to the 
insurance department was $316,706. 
Policyholders’ dividends continue at 
20 per cent. The company says that 
since organization the dividends paid 
have amounted to $345,000 which is 
equivalent to 140 per cent of the earned 
premiums. 

TRANSFER CLAIM MANAGER 

H. H. Parmenter, who has been in 
charge of the claim department of the 
Globe Indemnity at Des Moines, Ta., has 
been transferred to the western depart- 
ment office in Chicago as claim ex- 
aminer, succeeding R. N. Caverly, who 
goes to the home office as assistant to 
the general attorney. 


SURETY 
BONDS 





“OUR BONDS GUARANTEE INTEGRITY” 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 


CASUALTY 
INSURANCE 








Opinion Divided On 
Commission Rules 


SAY ADVANCE HELPS MUTUALS 





New York Brokers Think Compensation 
and Liability Change Induces 
Violations 





After all, the new compensation and 
liability commissions are believed to 
have small effect outside of Greater 
New York and a few other large cities. 
There are few brokers in the smaller 
towns and few agents with $20,000 ac- 
counts. In New York a large number 
of brokers are affected but not as many 
as might be expected. For example, 
one branch office in Manhattan, with 
2,400 brokers’ accounts, of which 950 
are active, would have paid top com- 
missions to only nineteen brokers had 
the new rule been in effect in 1919. 

Old General Agency Rule 


In other places the number of gen- 
eral agencies a company may have is 
not changed, but a large number of lo- 
cal agents may become eligible to the 
higher commissions if they can produce 
the required volume of $20,000 with 
any one company. The old general 
agency rule seems to have been ig- 
nored .in the new deal, but in reality 
it has not, for the new alignment of 
commissions is designed to take care 
of that by giving each company the op- 
portunity to pay an increased com- 
mission to agents whenever an agency 
becomes entitled to the extra compen- 
sation by reason of its production. 

Opinions vary greatly as to the wis- 
dom of the new rules. In New York 
City some of the large brokerage offices 
are heard to say that they rather re- 
gret the authorization of advances. 
They do not hesitate to say that they 
consider the rule capable of much 
manipulation and that it contains many 
loopholes for payment of excess com- 
missions. These brokers argue that 
the advances—if such they may be 
called—were unnecessary and_ that 
they, the brokers, would have been 
satisfied with things as they were. 
These are the larger brokers who can 
afford to submerge their individual in- 
terests where the good of the business 


as a whole seems paramount. These 
brokers think it is unfortunate that just 
at this time casualty companies should 
be notifying brokers and agents of an 
authorized increase in commissions on 
lines of business the mutuals have been 
so active in writing. Some take the 
view that these authorizations furnish 
added ammunition to the mutuals, and 
at a bad time. 

Of course most offices believe the 
rule is a good one—if it is lived up to. 
The advances are not as much as would 
appear on their face. The slate has 
simply been wiped clear as to former 
violations and a realignment of author- 
ized commissions made. In New York 
City agents or brokers have been get- 
ting from 17% to 25 per cent for liabil- 
ity lines. The maximum commission 
under the new rule is 20 per cent in- 
stead of 17% as before. As high as 
174% per cent was paid for compensa- 
tion although only 10 per cent was sup- 
posed to be paid. The new maximum 
is 12%. 

There is much talk of individual 
brokers consolidating their lines so as 
to entitle each man to a larger com- 
mission on his share of the business 
written under a partnership agreement. 
It is expected that there will be many 
consolidations among brokers. 

Company offices are expecting many 
realignments of brokers’ business. 
Those companies, or branch offices, or 
special or general agents, who have 
small lines with certain brokers fear 
that these brokers will at once begin 
to switch business to wherever they 
have the largest amount of insurance 
in order to qualify there for the higher 
commission. 

Some think that the rule sounds the 
death knell of certain special agents 
who have accounts with large brokers, 
but if certain large brokers were will- 
ing in the past to allow a special agent 
to get 2% per cent of the commission, 
which the broker could most certainly 
have obtained for himself if he chose 
to write direct; it is likely that these 
brokers will continue to pay these spe 
cials 2% per cent for the service they 
render. If the special was worth 2% 
per cent to the broker last year, he is 
worth it this year, 

Won't Give In 
Already brokers are beginning to tell 
(Continued on page 29) 
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aASSURANCE CORPORATION, Ltd. 


Peas DERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 4°" & WALNUT STS. 
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Here From Jones Agency 
Cary W. Jones and Cliff C. Jones, 
of R. B. Jones & Sons, leading Kansas 
City general insurance agency, were in 
the city last week. 


+ * s 
“Jack” Morrison To Sail 
John A. Morrison, well-known Chi- 


cago insurance man, will sail for Eu- 
rope on May 12 with one of the officers 
of the American Radiator Co. 

* * * 


Following Up Circulars 

One of the prominent general agents 
who has been particularly successful in 
placing group disability insurance, 
claims that intelligent circularization 
and a close follow-up system by per- 
sonal interviews is the best way to 
handle this business. “It is surprising,” 
he says, “how many replies an agent 
can get to a good letter setting forth 
the particular uses for this kind of in- 
surance.” 

* * a” 


Quote Rate Per Cent 
In selling group disability insurance 
it is found that quoting the rate on 
the basis of per cent of payroll makes 
the best appeal to the prospect. To say 
that the insurance will cost one per 
cent of the payroll does not make it 
appear like an expensive luxury to a 
business. It is often easy to show the 
manager of a plant that one per cent 
of the payroll, spent in any other way, 
would not bring the same results in 
lessening labor turn-over as would group 
disability insurance. 
* * * 
Mrs. Wallace M. Reid Dead 
The many friends of Wallace M. 
Reid, Pittsburgh insurance agent, and 
former president of the Pennsylvania 
Insurance Federation, will be sorry to 
learn of the death of Mrs. Reid. She 
had gone to the Coast to visit her 
mother and died there. 
+ . * 


A Philadelphia Ad 
advertisement in the Philade}- 
phia daily newspapers of an agency 
specializing in burglary’ insurance, 
which reads: “It will be easier to give 
up gracefully if you have a ‘Hold Up 
Policy’ covering your loss.”—is very 
much like advising users of fire pro- 
tection to let things burn as the insur- 
ance company will make the loss yzood. 


The 








Steam Boiler Exhibit 


Manager Kelly of the Maryland 
Casualty at 105 William Street, New 
York, has had an interested gathering 
outside the company’s windows to view 
the exhibit of steam boiler parts dam- 
aged in various ways. Many persons 
stop to look at the exhibit and read the 
explanations of how various fractures 
occurred. 

* * * 
Ocean Minstrels Coming 

Employes of the Ocean Accident 
and Columbia Casualty, in New York, 
will give a minstrel show in Kismet 
Temple, Brooklyn, April 15. Only mem- 
bers of the two companies’ staffs will 
take part. Mr. Stedman, of the claims 
department, is chairman of the commit- 


tee on arrangements. He is assisted 
by Mr. Madden and the Misses Treffs, 
Ranges and Black. There will be a 
chorus of sixty. The ends are the 
Misses Smith and Kelly, and Messrs. 
Rowley, Madden, Berg, and Flynn. 


Dale Reese is in charge of the music. 


The soloists are the Misses Treffs, 
Villa and Lowery and Mr. Stedman. 
Each of the ends has a song. Tickets 


are 75 cents and the show is scheduled 
for 8.15. 


a + * 
On Going It Alone 
One point made in connection with 
the new compensation and _ liability 


commission rules is that a number of 
agencies which have been built up un- 
der the branch office special agency 
system will now be in a position to be- 
come general agents. In some cases 
this may work all right, but in others 
it is contended that the agents are not 
sufficiently versed in the compensation 
and liability lines to get along without 
the services of a branch office and its 
special agents. Therefore, it is argued, 
the business in such agencies will fall 
off and they will be in worse position 
than they now are operating as local 
agencies, 
* * * 
Will Not Change Commissions 

At the New York office of the Com- 
mercial Casualty, it was said that the 
Company would not alter in the least 
its commissions because of the new 
rules on liability and compensation 
business. The company, it was said, 
had been paying 20 per cent for liabil- 
ity lines other than employers and 
12% per cent for compensation, to ag- 
ents and brokers alike and this would 
be followed in the future. 
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“Service, Security and Satisfaction” 
AUTOMOBILE INSURANCE 


Fireman’s Fund Insurance Company of Cal. 
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BENEFITS INCREASED 
It is considered certain that the Ken- 
tucky compensation law will be 
changed, increasing total and partial 
disability payments from $12 to $15 a 
week and maximum payments from 
$5,000 to $6,000. 


OPINION DIVIDED 

ABOUT COMMISSIONS 

(Continued from page 28) 

the companies that they haven’t enough 
business in any one office to entitle 
them to the highest commission but 
that So and So is going to give it to 
them anyway. Thus, at once, pressure 
is brought to bear on other offices to 
be liberal. Some company offices at 
present display a fighting attitude and 
declare that under no circumstances 
will they stretch the new rules for the 
brokers’ advantage. They are the 
offices who believe the new schedule 
was unnecessary. They are the ones 
who have been able to get along on a 
commission scale satisfactory to them- 
selves—obviously a low one—and who 
find that the new rule tends to increase 
their expense. 

Some small brokers are expected to 
make out their bills on the new higher 
basis even though they are not entitled 
to it. They are going to take a chance, 
many of them believing that the com- 
panies will not dare to refuse them an 
extra 2% per cent. They think that 


in many cases the companies will re- 
solve that it is cheaper in the long run 
to pay the excess than to quarrel about 
it and spend time and money trying to 
have the bills readjusted. 
Not Impartial 

But with all the difference of thought 
concerning the rules, the opinion does 
not appear to prevail that it gives any 
particular class of company any special 
advantage. The ones who do not like 
it are those who claim to have built up 


their lines on the basis of service 
rather than high commissions just to 
corral volume. It is pointed out that 


in going over the commission problem 
in the Bureau, one of the companies 
with the highest volume had the larg- 
est number of violations recorded 
againstit. While some say that this rule 
was unnecessary and to be regretted, 
it is also pointed out that the commis- 
sion question formed the rock on which 
the Bureau was being pounded by three 
distinct types of company field organi- 


zation. There was serious danger of 
the Bureau being broken up. Some- 


thing had to be done, and quickly. But 
if proved a highly difficult problem to 
solve and the longer it was delayed 
the worse the situation grew. A new 
arrangement certainly was necessary 
to save the Bureau. It is not to be ex- 
pected that it will suit everybody—it is 
only a compromise. As many say: “It 
is a good rule—if lived up to.’ 
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_Stock Companies 
Held Up As Gougers 


W. M. LAWSON TO CONTRACTORS 


High Wages Paid in Building Trades 
Made Basis of Compensation 
Rate Cut 


Smith-Lawson-Coambs Company, Chi- 
cago, has advised building contractors 
that to offset general increases in wages, 
it has made a heavy reduction in com- 
pensation and public liability rates on 
all contracting classifications. The 
Smith-Lawson-Coambs office predicts 
that the Bureau companies will follow 
it in this practice and also claims that 
theirs is the only office that has been 
far-sighted enough to offset new wage 
scales by reducing insurance rates. 

In a two-color circular headed “All 
Contractors Are Being Overcharged,” 
Smith-Lawson Coambs make out a very 
attractive argument which W. M. Law- 
son says has brought in much good busi- 
ness. He admits that the Bureau com- 
panies complain that his office is playing 
too. rough. 

In the circular, “profiteering” and 
“soaking the public’ by the Bureau 
companies is broadly hinted. The point 
is brought out strongly that new wage 
scales increase payrolls 25 per cent, 
and premiums are automatically in- 
creased because payroll is the basis of 
rating. Then it is pointed out that un- 
der the compensation law the maxi- 
mum weekly payment is $15 and that 
the insurance companies are not re- 
quired to pay any more weekly benefits 
to workmen earning $55 to $65 a week 
than if they earned only $30 a week. 

Smith - Lawson - Coambs Company 
claims to have reduced public liability 
rates 30 per cent. That office used to 
represent a stock casualty company but 
now controls a reciprocal. 

Argument One-Sided 

This plan ef circularization no doubt 
appeals strongly to the contractors and 
brings in a lot of business, but it 
would appear that only one side of the 
compensation rating situation in IIli- 
nois is presented. 

In the first place it is not true that 
insurance companies do not have to 
pay more compensation to injured work- 
men than they did before wage scales 
were so much increased. There is, of 
course, in the Illinois compensation law 
a maximum limit to be paid for in- 
juries. That protects insurance com- 
panies, but when wages are universally 
increased, as they have been, it brings 
a very much larger number of lower 
paid employes under the maximum ben- 
efit or near it. A great deal more money 
has been paid out by insurance com- 
panies for this cause alone. Most em- 
ployes are not in the $65 class, although 
in the building lines there are few, if 
any, earning only $15. 

As to compensation rates in Illinois, 
they were revised in November 1919. 
This resulted in a reduction of about 2 
per cent. If it were not that the ben- 
efits under the Illinois law were re- 
cently greatly increased, rates might 
have been further reduced, but this is 
what was done: 

Medical used to be eight weeks, max- 
imum, $200, which was changed so that 
in addition the law now provides for all 
necessary hospital services during the 
period for which compensation is pay- 
able, including such medical and surgi- 
cal services, in excess of limits, as are 
necessary during the time the hospital 
services ere furnished. 

Also temporary total disability was 
increased from the minimum of six to 
seven dollars and the waiting period 
made retroactive at four weeks. In 
other words, if disability lasts four 


weeks or longer, payment shall be made 
tor the first week. 

Permanent total minimum weekly 
payment was changed from $6 to $7. 
An increase was made in the minimum 
payment for each child, from $6.50 to 
$8; two children, $7 to $9; three or more 
children, $7.50 to $10. 


Payroll Considered 


When the rates were changed last 
November, all these increased benefits 
had to be taken into consideration and 
normally would have resulted in an in- 
crease in premiums, but the increase 
in payrolls was also taken into consid- 
eration. That factor was used to off- 
set the rising coat due to increased 
benefits. As before mentioned, there 
was really a reduction in premiums in- 
vgtead of an advance. The Bureau com- 
panies are not through with the situa- 
tion in Illinois and another revision is 
under way, which it is confidently be- 
lieved will result in further reductions 
in rates, as reflected by experience. 
There is just a possibility that a com- 
pany that uses the present abnormal 
wage situation too strongly as an argu- 
ment for a reduction of compensation 
rates may find that in the long run 
such reductions are not justified and 
not safe. It should always be remem- 
bered that in taking on a compensation 
risk, a company most likely does 80 
for a long pull and its calculations must 
be made accordingly. ° 

Furthermore, employers have long 
been educated to believe that the Bu- 
reau companies alone make the com- 
pensation rates and are in the nature 
of a combine, a monopoly. Unless the 
stock companies do something to show 
the employers that rates are now based 
upon the experience of all carriers, 
stock, mutual, reciprocal and state fund, 
it may take years for those who buy 
insurance to find out what the machin- 
ery of rating really is. 





MAY AMEND COVER 





Bureau Authorizes Change In Property 
Damage Policy To Conform To 
Local Requirements 





Automobile Department Superinten- 
dent Ambrose Ryder of the Bureau has 
sent a notice to all companies regard- 
ing property damage, passenger hazard. 
It is pointed out that the present prop- 
erty damage cover excludes liability 
for damage to property of others while 
being carried in or upon the insured 
automobile. 

The New Hampshire law requires 
owners of public busses to file an in- 
surance policy which should, among 
other things, guarantee protection to 
the members of the public for whatever 
their legal rights may be, up to a cer- 
tain limit, by reason of accidents in- 
volving damage to their property. The 
public service commissioner of New 
Hampshire has taken exception to the 
present property damage cover because 
it excludes liability for damage to prop- 
erty of others while being carried in or 
upon the assured’s automobile. 

In view of this situation, the automo- 
bile committee of the Bureau has 
ruled that companies are permitted to 
amend the present property damage 
cover for use in connection with public 
automobiles in those states or munici- 
palities where the law or ordinance re- 
quires insurance covers to be so broad- 
ened, by changing the parenthetical ex- 
clusion to read “(excluding, however, 
the property of the assured or property 
left in’ charge of the assured, or in 
charge of any of his employes)” and 
by charging 25 per cent additional 
property damage premium. 

It is the understanding of the Bureau 
that the city ordinances of Minneapolis, 
St. Paul, and Duluth are similar to the 
New Hampshire law. For the present 
it is thought best not to include this 
change in the manual unless and until 
more of the states or cities require the 
use of this form of cover. 


PASSES $1,000,000 MARK 


H. A. Behrens, Vice-President of the 
Continental Casualty, has sent the fol- 
lowing telegram to President Alexan- 
der: 

H. G. B. Alexander, 
Santa Barbara, California. 

Continental organization in March 
for the first time exceeded one million 
dollars in gross premium writings in 
one calendar month. Please accept 
this record as Continental’s Easter 
greeting to you together with its pledge 
for greater achievements in the future. 

H. A. BEHRENS. 





STATEMENT OF THE OWNERSHIP, MAN 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF CONGRESS 
OF AUGUST 2%, 1912, 

Of THE EASTERN UNDERWRITER, pub- 
lished weekly at New York, N. Y., for April 

1, 1920. 
State of New York, 
County of New York, ss. 

Before me, a notary public in and for the 
State and county aforesaid, personally appeared 
Clarence Axman, who, having been duly sworn 
according to law, deposes and says that he is 
the President and Editor of THE EASTERN 
UNDERWRITER and that the following is, 
to the best of his knowledge and belief, a true 
statement of the ownership, management (and 
if a daily paper, the circulation), etc., of the 
aforesaid publication for the date shown in the 
above caption, required by the Act of August 
24, 1912, embodied in section 443, Postal Laws 
and Regulations, printed on the reverse of this 
form, to wit; 

1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business 
manager are: Publisher, The Eastern Under- 
writer Company, 105 William Street, New York 
City. Editor, Clarence Axman, 265 Central Park 
West, New York City. Managing Editor, Clar- 
ence Axman, 265 Central Park West, New York 
City. Business Manager, W. L. Hadley, 1111 
Putnam Avenue, Plainfield, N. J. 

2. That the owners are: (Give names and 
addresses of individual owners, or, if a cor- 
poration, give its name and the names and ad- 
dresses of stockholders owning or holding 1 
per cent or more of the total amount of stock.) 
The Eastern Underwriter Company, 105 Wil- 
liam Street, New York City. Clarence Axman, 
265 Central Park West, New York City. B. F. 
Hadley, 625 42nd Street, Des Moines, Iowa. W. 
L. Hadley, 1111 Putnam Avenue, Plainfield, N. 


3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 
per cent or more of total amount of bonds, mort- 
gages, or other securities are: (If there are 
none, so state). None. 

_ 4. That the two paragraphs next above, giv- 
ing the names of the owners, stockholders, and 
security holders, if any, contain not only the 
list of stockholders and security holders as 
they appear upon the books of the company 
but also, in ‘cases where the stockholder or 
security holder appears upon the books of the 
company as trustee or in any other fiduciary 
relation, the name of the person or corporation 
for whom such trustee is acting, is given; also 
that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and 
belief as to the circumstances and conditions 
under which stockholders and security holders 
who do not appear upon the books of the com- 
pany as trustees, hold stock and securities in 
a capacity other that of a bona fide owner; and 
this affiant has no reason to believe that any 
other person, association, or corporation has any 
interest direct or indirect in the said stock, 
— or other securities than as so stated by 

lm. 

_ 5. That the average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid sub- 
scribers during the six months preceding the 
date shown above is——. (This information is 
required from daily publications only.) 

THE EASTERN UNDERWRITER CO., 

: CLARENCE AXMAN, President. 

Sworn to and subscribed before me this 27th 
day of March, 1920. 

; HARRY H. CORNWALL. 
Notary Public Kings Co. No. 199. Kings Co. 
Reg. No. 1017. New York Co. Reg. No. 1155. 
New York Co. Clerks No. 271. (My commission 
expires March 30, 1921.) 


Aetna Accident Bonus 

The Aetna is offering a 10 per cent 
bonus, which will be given to all agents 
who produce and pay for $500 or more 
in new accident premiums between 
April 1 and June 30. Agents produc- 
ing and paying for more than $200 in 
new accident premiums during the 
same period will receive a 5 per cent 
bonus. 

Evidently the Aetna is out to make 
1920 the biggest year in the history of 
the company and they have the right 
idea for there is nothing that will stim- 
ulate activity among the agents as 
quick as a bonus will. The offer is 
open to agents not on a salary basis 
but to those who are under contract 
and who give all their casualty busi- 
ness to that company. If the amount 
of new accident premiums exceeds $500 
a 10 per cent bonus will be paid on the 
entire amount, but the payment of 
these bonuses will be limited by the 
total amount of paid business, after re- 
insurance is deducted. 





ANNOUNCING 
The Continental’s New 
Non-Cancellable Disability 
Income Policy 
(a) It increases the sale of Life 
Insurance. 


(b) It increases the sale of 
Commercial Accident and 
Health Insurance. 





You Are Interested in Either 
Write or telegraph for particular® 


Continental Casualty Company 
H. G. B, ALEXANDER, President 
General Offices, CHICAGO, ILL. 


The CONTINENTAL is an American Company 
with a national reputation 
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W. E. SMALL, President PETER EPES, Agency Manager E. P. AMERINE, Sec’r 
CASUALTY AND SURETY POINTERS GC 6j C | ( 
The Standard Accident This knockout for slow : 
Building gives this advice on sell- Speeding buyers is suggested by the 
For ing business so that it Up the Standard Accident: 66 DIXIE AUTO POLICY 99 
Permanence will stay sold, the Com- Slow Ones “I can’t buy now. When 
pany believing it just as will you be around this 
easy to sell policies correctly: way again?” If he says that to you The Last Word In Motor Insurance 
“Everyone has heard the parable of tell him: “It may be a month or it may 
the man who built ee - _ ginny = —— a = i Surplus and Reserves to Policyholders Over Two Million Dollars 
and and saw it washed away in the ed £4 4 ac Rha cnpggieg 
storm, and the other man whose house sg Remaee 4 Sopa on Z Pas —, HOME OFFICE: MACON, GEORGIA 
ad been built on a rock and weathered ges etfs en * 
9 torrents unharmed. Truly to build the company will not write a policy. 
for permanence, it is necessary to Now is the only time we are sure rs - —— 
build upon a firm and lasting founda- tomorrow never comes. This may be 
ae your last opportunity to buy—do it The METROPOLITAN | CASUALTY 
‘ now.” 
“In our business that means selling si aes ee 
a policy so that it will stay sold. Every — “All my spare money is going ante INSURANCE CO. OF NEW YORK 
accident and health insurance salesman = besten cagone ey oo produce the HOME OFFICE, 47 CEDAR STREET 
what it would mean to him if ere : . 
co a the business he wrote —_ PP get this” ypenerie ky og frags ta CHARTERED 1874 
lapsed. Unfortunately that is impossi- that a person is twice as liable to die a 
ble. However, in some agencies the from accident as from old age? To Plate Glass, Burglary, Accident and Health Insurance 
lapse ratio is many times as high as it invest in an accident policy is twice 
is in others and there is no one who as good a bet as to gamble on old age.” EUGENE H. WINSLOW, President 
can’t reduce lapses no matter how = Robert A. Drysdale, Vice-Pres. $,. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 
small they be in his agency if he will 
really try by all possible means to do Hollingsworth to Change RELIABLE AND ENERGETIC AGENTS WANTED 
so. One old-timer in the ace no Ma R. J. Hollingsworth, who has been a 
ently told me that he would go farther si ais d ai a as 
= Maw harder to prevent a policy special agent connected with the New 
from lapsing than he would to write a York metropolitan department of the THE SIGN OF GOOD CASUALTY INSURANCE 
new one. Working on that principle, Globe Indemnity, is going to be asso- 
he has mighty few lapses on his busi- ciated with Rodgers & Carr. The change ae Crewew F. J. WALTERS 
ness and still. he finds plenty of time sails alnie May i Cc Hi I CAGO Resident Manager 
to gather in enough new a On Cae ee ——— 55 JOHN STREET 
' ‘ is ines 3 ste ——EE 
. his business keeps steadily F. W. LAWSON New York 
“The first and most important rule MARINE INSURANCE MARKET General Manager - = el 
for reducing lapse is to sell business (Continued from page 26) L ili ee d mer A. Lord &Co. 
right—really sell it. See that the ap- , ON ; iability, Accident 145 Milk St., Boston 
: ; collected did not suffice to pay the 
plicant knows what he = agen — State’s bills. He ended the session by Burglary, Boiler and Resident Managers 
his ots takes You = pee ae comune saying that British companies at home Credit Insurance Established 1869 New England 
te tell him just that, fully ’ have started a propaganda among Brit- 


because he is getting his money’s 
worth—just as good a policy as the 
money will buy backed by a company 
whose financial responsibility and repu- 
tation are beyond reproach. 

“One very effective way of prevent- 
ing lapse is wherever possible to col- 
lect annual premiums and it will be 
possible more times than you have any 
idea unless and really try it out.” 


~~ DISCRIMINATION ALLEGED 


Another angle on the compensation 
and liability commission rule is that it 
works a discrimination against certain 
brokers. There is an impression in the 
minds of some that the matter should 
be taken up with the Insurance De- 
partment and presented as a variety of 
discrimination in insurance practice. 
The point has been raised that a broker 
might have a department store auto- 
mobile line, the premium on which 
would alone amount to $20,000, entitling 
the broker to the highest commission. 
This business might not be on the 
whole profitable for the insurance com- 
pany, whereas another broker might 
have a widely diversified line made up 
of individual risks that would be much 
more profitable. His- total premiums 
might amount to only $15,000 and he 
wouldn’t get as much commission for 
his good business as the other broker 
does for his mediocre business. How- 
ever, it is difficult to see wherein the 
Insurance Department is interested in 
this form of alleged discrimination. The 
insurance law concerns itself with the 
total acquisition cost of the business 
and with discrimination as between 
rates on risks of the same class. The 
law does not attempt to cover the var- 
ious forms of discrimination that may 
be practiced upon agents and brokers 
as to the compensation they shall re- 
ceive, 





OUT OF WATERS OFFICE 
The Allied Mutuals Liability has 
been detached from the office of John 
Waters Company which formerly 
Managed it on a commission basis. 


ish subjects to have all insurance 
placed with their own companies and 
that the Americans have to meet that 
situation. It is better, in his opinion, 
to keep the unauthorized companies 
out entirely than to permit them to 
operate on an unequal basis. 


In addition to those underwriters 
already mentioned the following we.e 
present: L. F. Burke, of Smith & 
Hicks; S. G. Wright, of Cauty & Co.; 
E. T. Barry, of F. H. & C. R. Osborn; 
~y T. Chester, of Platt, Fuller & Co 

ee Coleman, of Wm. H. McGee é 
7 0.; and Chalmers Charles, and J. May- 
hew Wainwright, both of Barry, Wain- 
wright, Thacher, and Symmers. The 
brokers included H. N. Townsend, of 
Willcox, Peck & Hughes; H. F. Eggert, 
of Parsons & Eggert; W. H. Despard, 
of Despard & Co.; Arthur Hoyt, of 
Frank B. Hall & Co.; George Doscher, 
of Neil Pearce & Co.; and William H. 
Young, of W. H. Young & Co. Wm. H. 
Hotchkiss, former superintendent of in- 
surance for New York State, who a de- 
cade ago attempted to pass a bill simi- 
lar to the initial measure proposed by 
Mr. Phillips and failed, was present as 
the legal representative of several com- 
panies. 

After the hearing several brokers 
were heard to say that they would 
have to open branch offices in other 
states if New York passed the bills and 
that their only hope was to compete 
for business in states where the tax 
was lightest. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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17% % commission on all business placed with Motor Car Mutual 
Casualty Company and 20% on all business placed with 
the Motor Car Mutual Fire Insurance Company 
MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 
20 NASSAU STREET, NEW YORK CITY 
Telephone, John 5880 


We are open for agencies in New York and Pennsylvania 


No direct business written 




















The &mployers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Mgr. 
33 Rn hg sosTen, ‘MASS. 
AGENTS WANTED 


American 
Surety 
Company 
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BOSTON 
Paid-In Capital $1,500,000 


DEVELOPING 


St Fidelity and Surety Bonds, Liability Workmen’s 
~Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Mesndieatie Bonding and Insurance Company 


T. J. FALVEY, President 


of New York 


100 BROADWAY 





Fidelity and 
Surety Bonds 





Burglary Insurance 
Write For Territory 
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‘FIRE EXPLOSION—WAR USE AND OCCUPANCY | 
—— LIGHTNING RIOT and CIVIL SPRINKLER LEAKAGE = 
___ OCEAN MARINE COMMOTION COMMISSIONS = 
__ INLAND MARINE MOTOR BOAT RAILROAD 7 
= TORNADO TOURIST FLOATER PROFITS = 
== VESSEL POSTAL INSURANCE RENT = 
= NEW YORK OFFICE CHICAGO OFFICE = 
=— 80 William Street surance Exchange = 
== HUGH R. LOUDON, Manager = 
== J.B. KREMER, Deputy Manager m. pace anager = 
== _ ROBT. H. WILLIAMS, Asst. Dep. Manager W. P. ROBERTSON, Asst. Manager = 
= __ T. A. WEED, Agency Superintendent E. E. WELLS, Supt. of Agencies = 
=—— NEW ORLEANS OFFICE SAN FRANCISCO OFFICE E 
—= Corner Carondelet and Common Streets 444 California Street 
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CLARENCE F. LOW, Manager 
J. G. PEPPER, Asst. Manager 
R. H. COLCOCK, Jr., Dep. Asst. Manager 
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THOS. H. ANDERSON, Man sot 
GEO. F. GUERRAZ, Asst. Mana 
LOGAN B. CHANDLER, Dep. Asst. Manager 
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